Main  Plant  and  Offices;  WAUKEGAN,  ILL. 
Midwest  Division:  Des  Moines,  Iowa 
West  Coast  Oivisian:  Nampa,  Idaho 


Combines  Crumbles  and  Kibbles  in  crumble-ized  form  for  quicker, 
easier  instant  mixing  with  liquids,  extra  flavor,  chewy  firmness!  (has 
extra  flavor,  extra  appetite  appeal  in  dry  form,  too! ) 


REGULAR 


Combines  Kibbles  and  Pellets  for  taste-tempting  flavor,  extra  appetite 
appeal  in  easy-to-feed  dry  form,  (mixes 
easily  with  liquids  and  table  scraps,  too!) 

LOOK  FOR  THIS  TAG 


cumiis 


Now!  More  "Buy-Appeal"  for  Every  Dog  Owner! 

Now,  with  new  Blatchford's  CRUMBLES  and  REGULAR  DOG- 
RATION  you  can  give  owners  the  kind  of  feeding  they  like  best  for 
their  dogs.  You'll  satisfy  more  customers — make  more  repeat  sales, 
too.  Because  dogs  love  the  extra  flavor,  extra  appetite  appeal  of 
Treat-Formulated  DOG-RATION — keep  coming  back  for  more. 
And  dog  owners  like  the  savings  they  make!  Low-cost,  premium 
quality  DOG-RATION  is  a  scientifically  blended,  balanced  diet  for 
maximum  health  and  good  spirits. 


RtGUUlt 


a  helping  hand*^ 


FAST,  GRANULAR  GRIND 

SPEEDY,  TWIN  SPIRAL  MIXING 
HANDY,  BULK  HANDLING 
GRAIN  BANK  STORAGE 
WELL  QUALIFIED  FEED  SERVICEMEN 


enoineeheo 

ftto  MILL 


Reody  'd-  riv. 

Cu-.rui" 

g„(V,  Ho.d'x'S 

Sank  Op.-o-o" 


packaged 


operation. 


neered  by  PRATER. 


equipment. 


TODAY! 


MWIMiil. 


rater  PULVCRIZBR  COMPANY 

1539  South  55th  Court  •  Chicago  50,  Illinois 
Rush  your  new  Bulletin  459  without  delay! 


PETER  HAND 
PROVEN  PREMIX 
PROGRAM 
provides  needed 
vltamlnsp 
antibiotics  and  BHT 
In  batch-size 
6  and  to  lb. 
packagesi 


one  bag  fortifies  one  ton 


new  and  Improved 
Peter  Hand  premixes 

•  BROILER  •  STARTER 
•  OROW&  LAY  •  BREEDER 
•  TURKEY  •  DUCK 
•  PIG  •  DOG  •  CALF 
•  RU-V-ADE  (RUMINANT) 


(istom  prenixes-to  your  specifications 
iviiiabie  with  same  rigid  controls 


convenient,  economical  way 

to  high-quality  feeds! 

Here,  in  one  bag,  is  your  answer  to  problems  of 
wastage,  time  loss  and  space  shortage.  Peter  Hand 
Proven  Premixes  are  convenient  and  economical. 
And  they  give  you  excellent  quedity  control.  You 
eliminate  dangerous  underfortification  and  costly 
overfortification  because  Peter  Hand  Proven  Pre¬ 
mixes  provide  the  correct  fortification  for  every  feed. 

Only  the  highest  quality,  full-potency  vitamins 
and  other  feed  additives  are  used  in  Peter  Hand 
products  to  assure  maximum  compatibility,  sta¬ 
bility  and  biological  availability.  Each  Premix  is  a 
product  of  "Progressive  Nutrition”  developed  by 
the  Peter  Hand  Research  Staff,  Laboratory  and 
Research  Farm. 

You’ll  want  the  complete  details. 


Peter  Hand  Foundation 

OMelon  P»t*r  HmW  Br*w*ry  Co. 

1000  North  Ave»#  Chicago  22,  III. 

MOhowk  4-6300 


mail  this  coupon  today! 


Peter  Hand  Fewndalien,  Dept.  B-1 1 
1000  North  Avenue,  Chlcaflo  22,  III. 

Please  send  me  full  data  on  Peter  Hand  Proven  Premixe 

NAME  .  TITLE  . 

COMPANY'S  NAME  . 

ADDRESS  . 

CITY  .  ZONE _ STATE  . 
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UpdetnbcK  I9S9 


ON  THE  COVER:  Important  recreation  tor  many  feed  industry  members 
is  the  bird-shooting  season  in  the  tall.  Photo  by  Henry  Rademaker. 
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Has  the  South  delivered  a  knockout  punch  to  the  agricultural  mar¬ 
keting  future  of  the  Northeast?  Chester  M'  Kessler,  eastern  soles 
manager  for  a  major  feed  manufacturer,  delves  into  this  question 
and  comes  up  with  some  stimulating  conclusions,  page  7. 

special  feature  ...  22 

In  socialism-minded  Sweden,  an  independent  feed  manufacturer  is 
setting  the  pace  for  his  industry.  We  visit  with  Ivor  and  Ragnar  Fors 
of  Harold  Fors  &  Co.,  Stockholm.  With  eight  exclusive  photos, 
page  22. 

govemmeet  ...  25 

Exactly  what  happened  at  the  important  annual  meeting  of  the 
Association  of  American  Feed  Control  Officials  is  told  in  detail.  All 
important  changes  in  definitions  are  reported  verbatim.  With  seven 
exclusive  photos.  p>age  25. 

seliing  ...  58,  86 

A  southeastern  Pennsylvania  feed  retailer  achieves  double  duty 
from  his  mobile  feed  milling  unit.  During  the  day,  it  is  in  service 
on  customers'  forms;  in  the  evening  it  produces  rations  at  the  plant 
of  the  Derstine  family,  Horleysville,  Pa.  Illustrated,  page  58. 

Bulk  delivery  of  quantity  orders  and  a  growing  cash-and-carry  trade 
among  smaller  buyers  are  characteristics  of  Farmers  Feed  &  Seed 
Co.  at  Pocatello,  Idaho.  Co-Owner  R.  R.  Willecke  tells  how  these 
trends  have  developed  and  brings  out  other  interesting  facts  about 
the  feed  business  in  the  Northwest.  With  seven  photos,  page  86. 

ossoekrfions  ...  88 

Salesmanship  was  in  the  spotlight  at  the  annual  meeting  of  the 
Michigan  Feed  &  Grain  Dealers  association,  with  The  Feed  Bag's 
Ralph  Everett  as  a  principal  speaker.  Complete  details  on  what 
went  on.  Illustrated,  page  88. 
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1712  West  St.  Paul  Avenue 


Milwaukee  3,  Wisconsin 


GlyCamide®  belongs  in 
your  coccidiostat  program 


in  increased  profits 


OltCamidb  for  replacement  flocks 

A  good  coccidiostat  is  needed  both  to  protect 
replacements  during  the  growing  period  and  to 
minimize  the  ravages  of  coxy  outbreaks  in  the 
laying  house.  GlyCamide  permits  development 
of  immunity  before  pullets  are  housed.  To  help 
prevent  costly  setbacks  due  to  lost  production, 
recommend  the  addition  of  GlyCamide  to  your 
starter  and  gn'ower  feeds.  GlyCamide— the  sa/- 
e«t  coccidiostat  ever  developed  for  replacement 
/{oehs— will  not  interfere  with  weight  gains, 
sexual  maturity  or  subsequent  egg  production. 


Will  OltCamide  work  on  all  farms? 

The  versatility  of  GlyCamide  for  both  replace¬ 
ment  and  broiler  operators  has  made  it  the  coc¬ 
cidiostat  of  choice  among  a  large  number  of  the 
leading  feed  manufacturers  and  poultry  grow¬ 
ers.  However,  like  all  other  drugs,  GlyCamide 
may  not  give  complete  protection  under  all 
conditions.  When  unusual  species  of  coccidia 
emerge,  or  where  management  falls  down,  even 
a  higher  intake  of  GlyCamide  will  not  prevent 
coccidiosis.  Should  break-throughs  occur,  you 
can  supply  rations  containing  high  levels  of 
S.Q.*  for  effective  spot  treatment.  Experience 
with  millions  of  birds  has  shown  that  the  result¬ 
ing  extra  profits  more  than  offset  the  additional 
cost  of  medication. 


Do  you  need  iMitional  e^ee  (suitable  for  imprint-  Ask  The  Merck  Man  for  prices  and  delivery  schedules  or 

hooklet  fully  illustrates  and  describes  this  important  GlyCamIDE  and  other  Merck  micromgredients  and  premixes.  )r, 

<Iuea«e  to  yo«r  growers  and  how  it  can  affect  flock  write  to:  Agricultural  Products  Manager,  Merck  &  Co.,  c., 

health  and  their  profits.  Chemical  Division,  Rahway,  New  Jersey. 

OHCICK  •  CO..  INC. 

•TRAOtHAilKS  OF  MIRCK  •  CO.,  INC.,  FOR  OLYCARRYLANIDE  AND  SULFAQUI NOXALI NC .  RESPECTIVELY. 
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•  MARKETING  • 


Has  Nwtiheastern  Agrieultun 

Been  KO'ed  by  tfte  South? 


By  HESTER  M.  KESSLER 

Allied  Mills,  Inc. 

Is  ac  nordieastem  United  States 
bein^  frozen  out  of  agricultural  mar¬ 
kets  >y  the  bo<Mning  South?  Some 
pioph  ts  think  this  is  true.  Here  the 
eastei  i  regional  sales  manager  of  a 
majoi  feed  manufacturer  talks  about 
this  subject  and  offers  some  sound 
suggestions  on  how  the  Northeast  can 
make  its  future  course  in  farming  more 
solid.  It  is  based  on  a  presentation  be¬ 
fore  a  Northeastern  Poultry  Producers 
meeting. 

American  agriculture  is  undergoing 
a  dynamic  transition  in  production, 
size  of  farms,  and  technology.  The 
following  data  show  what  has  hap' 
pened  in  the  reduction  of  the  number 
of  people  on  the  farms,  number  of 
farms,  capital  invested,  and  the  com- 
petitive  processes  that  take  place  be' 
tween  neighboring  farmers  just  as 
neighboring  businesses  compete. 


Number  of  Persons  on  Farms 

Number  Per  Cent 


Year 

(Millions) 

of  Total 

1910 

32 

35 

1940 

30 

23 

1958 

22 

13 

1975  (Estimated) 

17 

7.5 

These  figures  show  that  where  one 
out  of  three  in  America  in  1910  made 
their  living  from  tilling  the  soil,  by 
1975  only  one  out  of  14  will  look  to 
agriculture  as  a  livelihood.  And  Amer' 
ica’s  ood  basket  is  beyond  compre- 
hension  of  most  of  the  rest  of  the 
world 

Of  the  4.8  million  farms  in  the  U.S., 
2.7  m  llion  or  56  per  cent  are  part'time 
opera  ions.  Their  sales  are  under 
S2,50  ,  nine  per  cent  of  gross  sales. 
Farm  -s  numbering  \Yi  million  work 
100  c  more  days  at  other  jobs. 

Ful  time  farms  number  2.1  million, 
54  pj  cent  of  total  farms.  They  aC' 
count  for  91  per  cent  of  gross  farm 
outpi  sales. 

Th  trend  will  continue.  However, 
econc  lists  are  of  the  opinion  that  the 
famil-  commercial  farm  will  continue 
to  be  he  backbone  of  American  agri' 
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CHET  KESSLER 
Opportunity  still  great. 


culture  because  of  the  incentive  for 
profit  at  the  family  level,  the  abilities 
of  a  father  and  sons,  or  brothers,  to 
tighten  their  belts  or  expand  quickly, 
depending  on  year  to  year  conditions. 

Capital  invested  in  American  farms 
is  177  billion  dollars,  89  per  cent  of  it 
owners’  equity.  The  average  worth  per 
farm  is  $36,000  but  the  average  family 
commercial  farm’s  value  is  more  than 
$100,000. 

This  trend  will  continue  up  as  the 
revolution  in  agriculture  progresses. 

Competitive  Processes 

In  a  midwestern  state  recently,  a 
study  was  made  by  the  state  university 
of  64  farms  averaging  437  acres  per 
farm.  These  were  broken  down  into 
the  32  most  profitable  and  the  32  least 


profitable. 

32  Most 
Profitable 

32  Least 
Profitable 

Net  Income  . 

..$  10,872 

—$1,575 

Capital  Investment . 

..$131,000 

$160,000 

Sales  Per  Acre _ 

..$  73 

$  49 

Cost  Per  Acre  . 

..$  42 

$  53 

Man  Equivalent _ 

2 

2.8 

Capital  Per  Man  .... 

...$  65,604 

$  58,312 

This  indicates  that  the  farm  opera' 
tor  who  gets  the  greatest  sales  return 
per  acre  at  the  least  cost,  using  mech' 


animation  and  manpower  to  the  best 
advantage,  will  continue  to  operate 
profitably.  When  his  neighbor,  repre' 
sented  in  the  32  least  profitable,  de' 
cides  to  discontinue  farming,  all  or  part 
of  the  less'profitable  farm  may  be  pur' 
chased  by  the  profitable  operator,  thus 
the  trend  toward  larger  farms  and 
fewer  farms  continues. 

Eastern  Agriculture  Contracting 

In  the  past  few  years  there  has  been 
a  marked  trend  toward  the  contracting 
of  broilers  and  more  recently  layers. 
In  fact,  as  the  broiler  industry  pyra' 
mided  its  numbers  feed  concerns 
jumped  in  endeavoring  to  outbid  each 
other  for  this  business.  Contracting 
does  have  the  advantage  of  1 )  uniform 
supply,  2)  controlled  production,  and 

3)  benefits  of  volume  purchases. 

However,  the  disadvantage  must  be 
weighed  carefully  because  of  its  im' 
pact  on  eastern  agriculture  holding  its 
share  of  the  eastern  market.  The  dis' 
advantages  are: 

1)  Penalizes  the  efficient  grower. 

2)  Subsidizes  the  inefficient  grower. 

3)  Works  contrary  to  the  law  of 
supply  and  demand. 

4)  Becomes  a  contest  by  contractors 
to  see  who  will  bid  the  most. 

5)  The  opportunity  for  profits  by 
contractors  on  the  high  markets  are 
out  of  proportion  to  the  opportunity 
for  losses  on  the  low  markets. 

Millions  of  dollars  have  been  lost 
during  the  last  three  years  in  this  bat' 
tie.  It  is  time  that  all  segments  of  the 
industry  from  the  producer  to  the  mar' 
keting  agent  stand  on  their  own  feet. 

South  Moves  Ahead 

As  the  transition  in  agriculture  con' 
tinues,  the  South  is  excited;  the  Mid' 
west  is  concerned;  and  the  East  is 
waiting. 

Much  publicity  is  crosing  the  Ma' 
son'Dixon  line  as  to  the  advantages  of 
poultry  production  in  the  South.  We 
hear: 

Lower'Cost  housing 

Lower'Cost  labor 

Lower'Cost  chicks 

(Concluded  on  page  11) 
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Dr.  Salsbury’s  Laboratories — the  Scientific  Approach  to  Poultry  Health  Problems 


Dr.  SALSBURY’S 


Powder 

can  help  your 
feeds  boost 
egg  production 
and  profits! 


SCORES  HIGHEST  ON  THE  PROFIT  TEST 


Egg  producers  are  pretty  well  agreed  that  3-NITRO*  is 
the  arsenical  of  choice — ^it  reduces  flock  depletion, 
increases  feed  efficiency  and  egg  production. 
Many  have  also  learned  that  it  scores  highest  on  the 
“profit  test.”  That  is,  they  make  more  money  with  3- 
NITRO  in  their  layer  rations.  Records  indicate  that 
3-NITRO  birds  need  lb.  less  feed  per  dozen  eggs.  This 
means  greater  efficiency — and  greater  customer  satisfac¬ 
tion — with  layer  rations  containing  3-NITRO.  Used  at 
the  rate  of  only  1  lb.  per  ton  of  all-mash  ration,  3-NITRO 
adds  important  benefits  for  only  pennies  per  layer  per  year. 
That’s  why  poultrymen  who  use  it  say,  “No  other  feed 
ingredient  does  so  much — and  costs  so  little — as  3-NITRO  ” 

'Contains  3-Nitro-4-Hydro3cyphenylarsome  Acid 


Here’s  what  a  prominent  Southeastern  egg  producer 
(name  on  request)  says  about  3-NITRO:  “We  are  now 
getting  at  least  S%  more  eggs,  due  to  Dr.  Salsbury’s 
3-NITRO  in  the  ration.  Also,  we  observe  a  lower  mortality 
rate  and  more  alert,  better-looking  birds.” 

These  growers,  like  thousands  of  others,  have  discovered 
that  3-NITRO  scores  highest  where  it  counts  most: 
On  the  profit  side  of  their  record  book.  That’s  the 
test  that  really  cotmts.  And  that’s  why  you’ll  want  3- 
NITRO  in  all  your  layer  feeds.  Whether  Aey’ve  got  300 
hens  or  100,000,  3-NITRO  can  build  bigger  egg  profits 
for  your  customers,  too! 


Because  of  the  continuing  importance  of  good  flock  husbandry,  current  Dr.  Salsbury 
consiuner  advertisements  carry  this  message:  PROPER  MEDICATION  IS  ONLY  ONE 
PART  OF  GOOD  FLOCK  MANAGEMENT.  FOR  BEST  RESULTS,  PRACTICE 
SOUND  FEEDING,  HOUSING,  SANITATION  AND  PEST  CONTROL. 


LABORATORIES 

Iowa 


NATIONWIDE  SERVICE  TO  THE  FEED  INDUSTRY 
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Aniwnais  an  Feed 
Genemity  MMigher 


KRUEGER  RETIRES 

Retirement  of  William  C.  Krueger  as 
manager  of  the  bag  department  has  been 
announced  by  Ralston  Purina  Co.  He  had 
been  with  the  firm  for  42  years.  Succeeding 
him  is  John  J.  Skapik,  who  has  been  with 
Purina  since  1946. 


Tb'-  Feed  Survey  committee  of  the 
Ame-  can  Feed  Manufacturers  associa¬ 
tion  I  predicted  for  the  coming  year 
an  ei^  ht  |>er  cent  increase  in  the  num¬ 
ber  O!  beef  cattle,  a  four  per  cent  jump 
in  hogs,  a  five  per  cent  hike  in  tur¬ 
keys,  and  a  two  per  cent  increase  in 
shee(  and  lambs. 

Declines  of  four  per  cent  in  layers, 
eight  per  cent  in  horses  and  mules, 
and  one  per  cent  in  milk  cows  are  ex- 
pecteJ  by  the  committee,  which  is 
composed  of  24  college  and  experiment 
station  men  representing  every  major 
feeding  section  of  the  United  States. 

Broiler  production  should  be  about 
the  same  as  this  year,  with  the  number 
anticipated  at  1,815,000,000. 

The  beef  cattle  population  on  Jan.  1, 
1960,  will  total  69J/2  million  head. 
Substantially  more  calves  and  wean¬ 
lings  will  be  available  for  fattening, 
the  committee  said. 

An  estimated  44,912,000  pigs  will 
be  in  the  1959  fall  crop.  Some  59,664,- 
000  pigs  will  be  produced  in  the  spring 
of  1960.  Average  slaughter  weight  of 
all  hogs  marketed  in  the  1959-60  feed¬ 
ing  year  will  be  237  pounds,  the  same 
as  the  preceding  year. 

The  number  of  turkeys  raised  dur¬ 
ing  the  coming  year  will  be  about  87 
million,  with  13  million  of  them  be¬ 
longing  to  light  breeds. 

The  committee  predicted  that  the 
average  number  of  layers  for  the  peri¬ 
od  Oct.  1,  1959,  to  Sept.  30,  1960,  will 
be  around  291  million.  The  chicken 
population  will  rise  to  418  million. 

Better  forage  conditions  along  with 
a  continuing  increase  in  farm  flock 
size  in  the  non-range  states  are  ex¬ 
pect  d  to  result  in  an  increase  in  the 
num'  er  of  lambs  marketed.  A  slight 
jump  is  expected  in  the  number  of 
feeder  lambs  to  be  fattened. 

T  ere  will  be  some  19,116,000  milk 
COW;  in  this  country  in  1960,  with  a 
sligh  increase  in  the  number  of  heifers 
and  eifer  calves  to  be  raised  for  re- 
plac.  lent.  Feeding  rate  will  be  about 
-,16  pounds  per  cow,  an  increase  of 
five  er  cent  over  1959. 

T  horse  and  mule  population  will 
cont  ue  to  decline,  with  a  reduction 
of  e  rht  per  cent  in  numbers  seen. 
A  p  'dieted  increase  in  light  horses 
and  onies  will  not  make  up  for  the 
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decrease  in  work  stock. 

The  committee  said  that  nearly  190 
million  tons  of  grains,  oilseeds,  and 
other  concentrates  are  available  for 
feed  in  1959-60,  as  compared  with  143 
million  tons  fed  the  preceding  year. 

Grains  account  for  most  of  the  ex¬ 
cess.  The  1959  corn  crop  set  a  new 
record,  with  a  19  per  cent  increase  in 
the  corn  for  grain  harvest.  Supplies  of 
oilseed  meals  and  other  byproducts 
for  feed  in  1959-60  are  somewhat 
larger  than  the  amounts  fed  the  pre¬ 
ceding  year. 

The  1959  soybean  crop  is  eight  per 
cent  smaller  than  the  year  previous, 
but  supplies  are  within  about  three 
million  bushels  of  those  in  1958.  The 
1959  cottonseed  crop  has  registered  an 
increase  of  27  per  cent  over  the  year 
preceding. 

Flaxseed  production  is  only  about 
half  a  crop.  Low-protein  byproduct 
feeds  for  1959-60  show  little  change 
from  the  amounts  fed  the  previous 
year. 

The  1959  hay  tonnage  figure  is 
about  seven  per  cent  below  last  year’s 
and  pasture  feed  supplies  are  reported 
above  average  but  below  lush  condi¬ 
tions  of  last  year. 

Now  in  operation  at  Monticello  (Iowa) 
Feed  Mill  are  two  new  Blue  Streak  mixers 
and  a  Prater  drag  feeder. 


Increase  Production  of 
Sunshine  Brand  Litter 

Western  Peat  Co.,  Ltd.,  New  Westmins¬ 
ter,  B.  C.,  has  increased  production  of  its 
special  coarse-grind  Sunshine  Poultry  litter, 
according  to  National  Ideal  Co.,  Toledo, 
Ohio.  The  latter  firm  acts  as  the  eastern  and 
central  states  sales  division  for  Western. 

National  said  that  sales  of  Sunshine  litter 
had  increased  to  the  point  where  the  new 
facilities  which  were  installed  were  urgently 
needed  to  meet  the  demand.  Deliveries  are 
now  on  a  current  basis,  the  firm  said. 

Wayne  Martin  Dead  at  61, 
Longtime  Press  Member 

Wayne  G.  Martin  Jr.,  61,  died  recently 
at  Greenwich,  Conn.,  following  an  accident. 
He  was  a  retired  vice  president,  direc.or, 
and  eastern  states  manager  of  Miller  Pub¬ 
lishing  Co.,  Minneapolis. 

Mr.  Martin  was  well-known  as  a  column- 
i-t  for  Northwestern  Miller  and  American 
Baker.  He  had  served  as  secretary  for  sev¬ 
eral  groups  in  the  milling  and  baking  fields. 

He  had  been  associated  with  Miller  for 
34  years,  having  left  there  in  1954  in  an 
effort  to  recover  failing  health.  Mr.  Martin 
is  survived  by  his  wife. 

Now  handling  the  Swisher  line  of  feeds  is 
Daily  Mill  &  Elevator,  Palestine,  Ill. 

SECO  UPS  KOCH 

Promotion  of  Edward  T.  Koch  Jr.  to  as¬ 
sistant  chief  engineer  has  been  announced 
by  Seco,  Inc.,  Goodlettsville,  Tenn.  He 
formerly  was  an  engineer  for  the  Nashville 
(Tenn.)  district. 


Nutrition  Is  Subject  at 
Ultra-Life  School 

An  advanced  course  in  livestock  and  poul¬ 
try  nutrition  conducted  recently  by  Ultra- 
Life  Laboratories,  Inc.,  East  St.  Louis,  Ill., 
drew  representatives  from  14  Minnesota 
feed  manufacturing  firms. 

The  course  was  held  at  Lake  Koronis, 
Minn.  A  new  formulation  was  announced 


which  reportedly  has  produced  gains  up  to 
four  pounds  per  day  in  beef  cattle.  Also 
discussed  was  Ultra-Life’s  restricted  energy 
feeding  for  heifers,  and  the  use  of  silage 
feding  for  hogs  during  gestation. 

Pictured  in  the  photo  are  the  students  and 
Ultra-Life  personnel  who  conducted  the 
school;  Dr.  Gordon  Strite,  poultry  specialist; 
George  Honea,  livestock  department  man¬ 
ager;  Carl  Hagen,  territory  manager;  and 
Bill  Costello,  district  service  manager. 
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HEEi 


50%  Beef  Supplement 


36%  Dairy  Pellets 


32%  Beef  Pellets 


22%  Lamb  Crumbles 


44%  Dairy  Concentrate  52%  Beef  Pellets 


30%  Steer  Pellets 


52%  Dairy  Supplement 


22%  Beef  Pellefs 


PROCAPIAN^  UREA  is  ideal  for  PELLETS  or  MEAI 


Many  leading  feed  mills  prefer  the  purity  and 
fresh,  free- flowing  quality  of  PROCADIAN  Urea 
for  formulating  nuninant  feeds.  In  the  production 
of  meal-type  feeds  for  cattle  and  sheep,  the  ideal 
particle  size  of  PROCADIAN  Urea  helps  to  over¬ 
come  the  problem  of  segregation  of  ingredients,  even 
in  high-protein  concentrates  made  with  maximum 
quantities  of  feed  urea. 

PROCADIAN  Urea  is  also  excellent  for  making  pel¬ 
leted  feeds  or  crumbles.  Modem  mills  everywhere 


are  making  high-quality  pellets  and  crumbles,  such 
as  those  shown  above,  using  PROCADIAN  Ure^ . 
For  top  feed  values  and  for  the  quality  and  textu  ^ 
you  want,  it  pays  to  use  PROCADIAN  Urea  in  e  i 
your  ruminant  feeds.  Order  PROCADIAN  today. 


NITROGEN  DIVISION 

40  Rector  Street,  New  York  6,  N.  Y. 

Sales  offices  in  leading  farm  areas 
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— K  3  From  South 

f Continued  from  page  1) 

Lo  er'Cost  feed,  and  thus  — 

Lo  er  production  costs. 

It  true,  housing  can  be  erected  at 
a  low  r  cost  because  of  the  more  favor' 
able  limate.  It  is  true  that  labor  costs 
in  s  ne  areas  are  lower;  however, 
some  question  as  to  whether  the  dollar 
value  received  in  the  South  is  any 
grea  r  than  the  North.  It  is  true  that 
chich  have  been  cheaper,  especially 
durii  g  distress  periods;  however, 
hate  eries  are  recognizing  that  eastern 
chid  3  must  be  reasonably  competitive 
with  those  in  the  South. 

It  is  not  true,  however,  that  feeds 
are  r  ccessarily  lower  in  cost.  A  recent 
check  showed  that  broiler  and  laying 
feed  delivered  Baltimore,  wholesale, 
were  equal  to  or  under  the  price  of 
the  .ame  feed  in  parts  of  Alabama, 
Georgia,  and  North  Carolina. 

Weighing  all  of  the  production  fac' 
tors,  it  is  felt  that  broilers  can  be  pro' 
duced  in  the  East  within  one  cent  per 
pound  of  the  cost  in  the  South.  Near' 
ness  to  the  54'million  population  in 
the  1 3  eastern  states  offsets  most  or  all 
of  this  difference. 

Recommendations 

1)  Realistic  discussions  between 
processors  (egg  and  broiler),  hatcher' 
ies,  and  feed  people  working  from  the 
market  back  to  the  producer  to  find 
the  combination  that  will  compete 
cost-wise  with  the  South. 

2)  Awareness  on  the  part  of  all 
parties  that  no  segment  of  the  industry 
can  hold  the  umbrella  over  the  rest. 

3)  Recognition  of  the  efficient  pro- 
ducer  by  allowing  him  to  compete 
with  other  efficient  producers  rather 
than  his  market  be  oversupplied  by 
birds  or  eggs  contracted  beyond  the 
law  of  supply  and  demand. 

4)  Continued  emphasis  on  the  pro' 
duction  of  more  corn  in  the  East. 

5}  Continued  pressure  by  all  seg' 
men's  of  the  industry  for  reduction  in 
rail  ates  to  the  East. 

1  )e  South’s  biggest  advantage  is 
Ima  ‘nation  without  the  hindrance  of 
hist  ry. 

T  e  East’s  biggest  need  is  imagina¬ 
tion  widiout  the  shackles  of  the  past 
25  j  >ars! 

I/odi  construction  at  Farmers  Grain  & 
Supj  y  Co.,  Inc.,  Sargent,  Neb.,  is  a  new 
350, C  0-bushel  building  tor  the  storage  of 
9rai  Aisa  to  be  added  are  a  new  office 
mid  arebouse. 
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KAVEY  TURKEY  SCHOOL 

Turkey  breeding  was  the  subject  of  a 
school  conducted  recently  at  its  headquarters 
by  Peavey  Feed  Mills,  Minneapolis.  Good 
management  and  feeding  practices  and  the 
outlook  for  the  turkey  industry  were  dis' 
cussed  at  the  school,  which  was  conducted 
by  Peavey’s  farm  service  staff. 

Richard  Patty  Is  Prater 
Iowa  Representative 

Appointment  of  Patty  Mill  Equipment 
Co.  of  Marshalltown  as  its  western  Iowa 
representative  has  been  announced  by  Pra' 
ter  Pulverizer  Co.,  Chicago.  The  firm  will 
serve  the  area  west  of  Highway  69. 

President  of  the  company  is  Richard  M. 


RICHARD  PAHY 


Patty.  Prater  said  his  background  and  ex- 
perience  fit  him  well  to  offer  a  complete 
service  to  feed  mills  in  western  Iowa. 

Mr.  Patty  was  a  feed  dealer  for  10  years 
at  Perry,  Iowa,  and  served  another  10  years 
as  a  feed  salesman  at  Marshalltown.  He  at' 
tended  Central  College  at  Pella,  Iowa. 

Mrs.  Neal  Allen  Is  Dead^ 
Wife  of  Nopco  Manager 

The  wife  of  Neal  Allen,  widely-known 
midwestern  sales  executive  for  Nopco 
Chemical  Co.,  Newark,  N.  J.,  died  last 
month  at  Lake  Geneva,  Wis.  Funeral  serv' 
ices  for  Mrs.  Helen  Allen  were  held  at  her 
native  Spartanburg,  Pa. 

Besides  her  husband,  Mrs.  Allen  is  sur¬ 
vived  by  two  sons,  Herbert  of  Pittsfield, 
Mass.,  and  Donald  of  Wildwood,  Ill.  Mem¬ 
orials  in  Mrs.  Allen’s  name  may  be  ad¬ 
dressed  to  the  Cancer  Fund  at  Lake  Geneva. 

KENT  .SALES  UP 

A  16  per  cent  increase  in  sales  over  1958 
was  registered  during  the  fiscal  year  ending 
Sept.  30,  1959,  according  to  Kent  Feeds, 
Inc.,  Muscatine,  Iowa.  It  was  said  that  the 
introduction  of  new  swine  feeding  programs 
and  “Seasonized”  feeds  were  major  factors 
affecting  sales. 


Purina  Managers'  School 
Attracts  50  Retailers 

A  retail  management  school  held  recently 
at  the  Ralston  Purina  Co.  at  St.  Louis  drew 
management  personnel  from  50  Purina  feed 
dealerships  located  throughout  North  Amer¬ 
ica  and  the  Caribbean  area. 

Modern  proven  business  management 
techniques,  efficient  milling  and  grain  han¬ 
dling  processes,  and  personnel  management 
were  among  topics  discussed.  Some  of  the 
sessions  were  conducted  at  the  firm’s  re¬ 
search  farm  at  Gray  Summit,  Mo. 

Plimpton  Named  Manager 
Of  Corn  Products  Sales 

Appointment  of  Harold  Plimpton  Jr.  as 
vice  president  and  general  sales  manager  of 
its  newly-created  Corn  Products  sales  divi¬ 
sion  has  been  announced  by  Corn  Products 
Co.,  New  York  City. 

The  new  division  will  assume  responsibili¬ 
ty  for  the  merchandising  and  sales  of  all 
Corn  Products  industrial  products,  including 
the  Best  Foods  industrial  line.  The  line 
contains  more  than  500  products  and  sup¬ 
plies  some  60  basic  industries. 

John  Brown  Named  Allied 
Central  Sales  Assistant 

Appointment  of  John  C.  Brown  as  spe¬ 
cial  assistant  in  its  central  sales  region  has 
been  announced  by  Allied  Mills,  Inc.,  Chi¬ 
cago.  He  will  headquarter  at  Indianapolis. 

Mr.  Brown  has  been  associated  with  the 
firm  since  1958.  Prior  to  that,  he  was  in 
charge  of  feed  sales  for  Valley  City  Milling 
Co.,  Portland,  Mich. 

He  attended  Adrian  College  and  Michi¬ 
gan  State  University.  While  in  Michigan, 
Mr.  Brown  worked  with  the  Michigan  State 
elevator  short  course  and  with  dealers 
throughout  the  state. 

Olson  Elected  to  Board, 
Executive  Post  of  ADA 

Appointment  of  E.  A.  Olson  as  a  mem¬ 
ber  of  the  executive  committee  has  been 
announced  by  the  American  Dehydrators 
association.  Mr.  Olson,  executive  vice  pres¬ 
ident  of  Archer-Daniels-Midland  Co.,  Min¬ 
neapolis,  will  serve  on  the  committee  for 
the  remainder  of  the  year. 

He  has  also  been  elected  to  the  associa¬ 
tion’s  board  of  directors  for  the  unexpired 
portion  of  the  term  being  served  by  Richard 
G.  Brierley,  who  has  resigned.  Mr.  Brierley 
has  assumed  the  duties  of  executive  vice 
president  for  special  products  at  ADM. 

J.  M.  Schrum  of  Sugarland  Industries  is 
now  first  vice  president  of  the  trade  group. 
The  second  vice  presidency  post  will  be 
vacant  until  a  new  officer  is  named  in 
February,  1960. 

A.  E.  STALEY  PATENT 

Issuance  of  a  patent  on  its  new  soybean 
hull  and  molasses  feed  mixture  is  expected 
soon  by  A.  E.  Staley  Mfg.  Co.,  according 
to  the  Decatur  (Ill.)  firm.  The  product  is 
known  as  Sweetone. 
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Don  t  Mix  Without 


(85%  Feeding  Cane  Molasses  Equivalent) 


Here’s  THE  economical,  dry  blackstrap  molasses 
product  dehydrated  on  soybean  mill  feed. 

It  means  added  palatability  for  your  feeds  and  an 
easier  mixing  job  for  you.  CK  Econolass  is  never 
sticky  —  won’t  harden  and  ball-up. 

CK  comes  packed  (AND  FAST,  TOO)  in  moisture- 
resistant  50  lb.  bags  with  uniform  high  quality  order 
after  order. 

And  orders  and  re-orders  are  what  you  get  with  the 
Econolass- Plus  in  your  feeds. 


C  Mu 


is  anothar 

champion  from  the  CK  line  of  feed 
ingredients  which  also  include 

0  Econosol — Fish  solubles  dried 
on  soymeal. 

a  New  Econoloc  —  Soyoil  and 
lecithin  carried  on  soymeal. 

New  Econoferm  —  Multiple 
cultured  product  absorbed  on 
soymeal. 
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Ce-itral  District  Meet 
Ma  n  Theme  Is' Credit 

Di'  rict  meetings  held  the  week  of  Oct. 
26  b  the  Central  Retail  Feed  association 
once  gain  proved  successful.  A  total  of 
feed  'len  were  present  at  the  five  sessions, 
held  n  Eau  Claire,  Wausau,  Green  Bay, 
Jane  ille,  and  Fond  du  Lac. 

Sj  akers  at  the  sessions  included  Presi- 
dent  3.  H.  Sather,  Blue  Ribbon  Feed  Co., 
Nev  Richmond,  Wis.;  Walter  B.  Griem, 
in  c'l  irge  of  feed  and  fertiliser  control  in 
Wis  msin;  and  Prof.  William  Breese,  asso¬ 
ciate  chairman  of  the  department  of  com- 
mefLC,  University  of  Wisconsin,  Milwaukee. 

M  Griem  reported  that  feed  tonnage  in 
1958  for  Wisconsin  hit  a  new  high.  He  also 
repo,  ted  on  tests  made  on  samples  of  oats 
grow  n  in  the  state  and  gave  a  resume  of  the 
changes  made  in  feed  control  regulations. 

Prof.  Breese  warned  against  the  too  liber¬ 
al  extension  of  credit  and  urged  feed  men 
to  analyze  their  accounts  each  month  in 
order  to  have  close  credit  control.  He  said 
that  every  dollar  tied  up  in  accounts  receiv¬ 
ables  takes  away  necessary  working  capital. 

According  to  Speaker  Breese,  feed  men 
should  use  the  four  C’s  in  granting  credit. 
These  are  character,  capacity,  capital,  ajid 
conditions  and  each  should  be  applied  to 
the  status  of  the  applicant. 

He  urged  feed  men  to  contact  dehnquents 
in  person  to  try  to  get  them  to  amortize 
their  feed  bills  on  a  monthly  basis.  In  this 
way,  it  is  possible  to  keep  the  customer  cxn 
the  books  and  still  recover  the  money  owed. 
—  E.HJI. 

A  new  70  by  340-loot  grain  storage  ware¬ 
house  recently  was  added  to  facilities  of 
Farmers  Grain  &  Supply,  Berwyn,  Neb. 
Total  storage  capacity  now  is  775,000 
bushels. 


TEXO  APPOINTEE 

Appointment  of  Ralph  Davis  as  manager 
of  Texo  Mix  Feed  Co.,  Austin,  Tex.,  has 
been  announced  by  Burrus  Feed  Mills,  Fort 
Worth,  Tex.  Mr.  Davis  formerly  was  a 
territory  manager  for  Burrus  at  Conroe, 
Tex. 

Dr.  Seven  Is  Assistant 
Manager  at  Panogen  Co. 

Appointment  of  Dr.  Raymond  Seven  as 
assistant  general  manager  has  been  an¬ 
nounced  by  the  Panogen  Co.,  Chicago.  He 
will  be  responsible  for  sales  administration 
and,  as  in  the  past,  for  technical  develop¬ 
ment  of  products  within  the  company. 

Charles  Hutchinson  has  been  named  as 
marketing  manager  for  seed  treatment  prod¬ 
ucts  and  William  J.  Crist  as  marketing  man¬ 
ager  for  soil  pesticides.  The  pair  will  han¬ 
dle  all  aspects  of  marketing  for  their  respec¬ 
tive  lines,  including  selling  through  the 
common  sales  organization,  sales  promotion, 
sales  training,  and  product  use. 

Raymond  Bag  Names  Trio 
To  New  Sales  Positions 

Appointment  of  C.  R.  Keener  as  sales 
representative  for  southern  Ohio,  southern 
Indiana,  and  northern  Kentucky  has  been 
announced  by  Raymond  Bag  Corp.,  Mid¬ 
dletown,  Ohio.  He  will  headquarter  ’at 
Louisville,  Ky. 

Ralph  T.  Rose  has  been  named  as  sales 
representative  for  Chicago  and  Wisconsin, 
with  headquarters  at  Chicago.  Named  as 
sales  representative  for  Michigan  and  north¬ 
ern  Indiana  is  George  Clifton,  who  will 
work  out  of  Detroit. 


Cattlemen's  Barbecue  Is 
Hosted  by  Valley  Mills 

A  barbecue  dinner  for  the  Warren  Coun¬ 
ty  (’>attlemen’s  association  recently  was  held 
by  Valley  Mills,  Vicksburg,  Miss.,  as  the 
first  in  its  series  of  get-acquainted  social 
functions. 

Among  speakers  at  the  event  were  V.  C. 
Horian,  general  manager  of  Valley  Mills, 
and  W.  C.  Roberson,  sales  manager  of  the 
firri:.  Discussed  were  the  advantages  offered 


the  feeders  by  the  feed  plant,  its  expansion 
during  the  past  five  years,  and  plans  for  the 
future,  along  with  feeding  programs. 

Dr.  Wid  P.  Crawford  of  Chas.  Pfizer 
Co.,  Inc.,  New  York  City,  spoke  on  ana- 
plasmosis  control.  He  discussed  the  charac¬ 
teristics  and  symptoms  of  the  cattle  disease 
and  methods  for  its  control  and  prevention. 

The  speakers  formed  into  a  panel  after 
the  program  and  discussed  questions  pre¬ 
sented  by  members  of  the  visiting  group. 
Cattlemen  in  attendance  came  from  a  broad 
area  surrounding  Vicksburg. 


SPEAKERS  ROBERSON.  CRAWFORD,  FLORIAN  &  HARRY  GILLESPIE 
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Launch  Anti-Trust  Action 
In  Peat  Moss  Industry 

An  anti-trust  action  has  been  filed  by  the 
United  States  against  two  San  Francisco 
firms  but  also  naming  14  British  Columbia 
peat  moss  producers,  distributors,  and  sales 
agents  as  co-conspirators,  according  to  a 
story  in  the  Financial  Post,  Canadian  busi¬ 
ness  paper. 

The  U.  S.  firms  charged  are  Wilson  ^ 
Geo.  Meyer  fir*  Co.  and  Sunshine  Garden 
Products,  Inc.,  of  San  Francisco.  The  Cana¬ 
dian  firms  named,  according  to  the  Post, 
are  Canadian  Peat  Sales,  Ltd.,  of  Vancouver, 
B.  C.,  plus  the  following  other  Vancouver 
companies:  Commercial  Peat,  Ltd.;  Industri¬ 
al  Peat  Products,  Ltd.;  Lulu  Island  Peat  Co.; 
Northern  Peat  Moss  Co.;  Richmond  Peat 
Products,  Ltd.;  Atkins  S’  Durbrow,  Ltd.;  ajid 
Acme  Peat  Products,  Ltd.  Also  named  were 
Blundell  Peat  Co.,  Eburne;  Coast  Peat  Co., 
New  Westminster;  Columbia  Products,  Ltd.; 
New  Westminster;  Byrne  Road  Peat  Farm, 
Burnaby;  Meadowland  Farms,  Ltd.,  New 
Westminster;  and  Western  Peat  Co.,  New 
Westminster. 

The  Justice  department  alleges  that  the 
defendants  agreed  to  organize  joint  sales 
agencies  in  Canada  to  distribute  in  the  west¬ 
ern  U.  S.  all  of  the  peat  moss  produced  by 
the  Canadian  firms.  It  also  alleges  that  they 
agreed  to  fix  price,  allocate  quotas  and  mar¬ 
keting  areas,  and  to  sell  only  to  U.  S.  dis¬ 
tributors  approved  by  the  Canadian  joint 
sales  agency. 

The  interest  in  the  suit  stems  from  this 
attempt  by  the  U.  S.  Justice  department  to 
apply  its  rules  across  the  border  and  re¬ 
sults  in  the  case  will  be  watched  closely. 

Kent  Assigns  New  Tasks 
To  Five  Salesmen 

Realignment  of  five  sales  personnel  has 
been  announced  by  Kent  Feeds,  Inc.,  Musca¬ 
tine,  Iowa.  The  representatives  and  their 
new  positions  are: 

Donald  Conroy,  territory  supervisor, 
Galesburg  (Ill.)  district;  Donald  Anderson, 
territory  supervisor,  central  Illinois;  Dean 
Coppernoll,  territory  supervisor,  east  cen¬ 
tral  Illinois;  Richard  Severson,  sales  admin¬ 
istrator,  Muscatine;  and  Melvin  Carlson, 
assistant  territory  supervisor,  Marshalltown, 
Iowa. 

High  Returns  Increase  as 
Cow's  Production  Rises 

High-producing  cows  consume  more  feed 
than  low  producers,  but  as  a  cow’s  produc¬ 
tion  increases,  feed  costs  rise  at  a  slower 
rate  than  returns  above  feed  cost.  This  was 
shown  recently  by  figures  cited  by  Ralph 
Johnson,  University  of  Illinois  extension 
dairy  specialist. 

He  said  that  a  study  made  of  1958  Illi¬ 
nois  Dairy  Herd  Improvement  association 
records  showed  that  feed  costs  per  cow  aver¬ 
aged  one-third  more  for  cows  producing 
10,239  pounds  of  milk  a  year  than  for  cows 
producing  5,311  pounds.  However,  returns 
above  feed  costs  were  nearly  3'/2  times  as 
great  for  the  high  producers. 
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For  well-balanced  nutritive  feeds 


PRODULAC 


NADRISOL 


BOTH  GRAIN  FERMENTATION  PRODUCTS 


These  economy  fortifiers  are  rich  in  proteins,  vegetable  fats,  and  highly 
nutritious.  They  also  contain  essential  Vitamin  B-G  Complex  factors,  as 
well  as  unidentified  growth  factors.  Mixing  Nadrisol  or  Produlac  in  your 
formula  feeds  will  promote  quicker  growth,  greater  meat  and  egg  yield  and 
will  produce  feeds  your  customers  want  to  buy.  It’s  a  good  way  to  gain 
and  hold  customer  acceptance. 

Sold  only  to  manufacturers  of  formula  feeds. 


NATIONAL  DISTILLERS  PRODUCTS  COMPAN’' 


GRAIN  PRODUCTS  SALES 


99  PARK  AVENUE.  NEW  YORK  16.  NEW  YORK 

THE  fEBD  BAC-November,  H  9 
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A  PELLETED  VIEW 

Of  the  News 

'  le  other  night,  we  were  on  a  plane 
wl  h  was  making  a  sure  and  smooth 
ap;  oach  to  an  airport  where  heavy 
ra’  clouds  hung  only  a  couple  of 
hu  ired  treacherous  feet  above  the 
ru  vay.  On  the  same  plane  was  an  at- 
tr.  live  young  lady,  who  was  guided 
do  n  the  steps  of  that  plane  by  a 
sei  ig-eye  dog.  Perhaps  our  apprecia- 
tii  for  being  so  carefully  delivered  by 
th  pilot  through  a  difficult  batch  of 
wi  ither  made  us  doubly  cognizant  of 
th.  dependency  of  that  girl  on  that 
di  ,  as  competent  in  his  job  as  the 
pil  .t  was  in  his. 

The  maze  of  electronic  gear,  radio, 
ra  iar,  and  cockpit  competence  serve  a 
pu  pose  as  intensely  personal  to  air- 
lii.e  passengers  in  hazardous  weather 

the  seeing-eye  dog  serves  to  that 
handicapped  young  lady.  The  contrast 
was  unescaijable. 

Role  of  Technology 

As  we  walked  into  the  terminal  be¬ 
hind  the  girl  and  her  dog  we  could  not 
help  but  compare  the  technology  of 
aviation,  which  got  us  on  the  ground 
with  sureness  and  safety,  with  the 
personal  guidance  of  the  girl  over  so 
many  of  her  rough  spots.  We  suspect 
that  technology  in  many  fields  has 
brought  about  advancements  as  sure  as 
the  guidance  systems  which  have  made 
civil  aviation  the  fastest-growing  major 
industry  in  the  world.  Many  of  us  in 
the  feed  industry  believe  that  pelleting 
is  now  advancing  from  an  art  to  a 
science.  Much  has  been  done  in  recent 
years  toward  this  goat.  Certainly,  much 
still  has  to  be  done  to  bring  the  tech¬ 
nology  of  feed  production  to  the  area 
of  a  science. 

Future  Attainments 

When  we  reach  this  point  in  tech¬ 
nological  advancement  where  we  can 
list  the  ingredients,  their  moisture  con¬ 
tent,  their  texture,  and  the  percentage 
of  each  ingredient  on  a  card,  and  crank 
that  card  into  a  machine  which  will 
tell  us  which  die  to  use,  what  the  tem¬ 
pi  rature  of  the  pellet  mash  should  be, 
aiid  how  many  pounds  of  mash  and 
steam  per  minute  to  blend  to  obtain 
a  >ellet  of  a  desired  toughness,  we  will 
h;;ve  come  a  long  ways  towards  making 
th  art  of  pelleting  a  science.  That  day 
is  a  long  way  away,  but  it  will  be 
n  iched,  we  feel  sure. 

But  even  when  feed  technology 
re  ches  that  point,  it  will  have  the  same 
dt  )endency  on  operator  skills  which  the 
ai  lines  require  today  —  the  qualified 
Cl  Tip>etence  of  careful  operators,  using 
al  the  technological  data  and  electronic 
ei  lipment  which  is  being  developed 
fi  the  technology  of  feed  production. 
V  11  try  to  do  our  part  in  hurrying 
tl  t  happy  day  into  being. 

yke 

P  one  111  Sabetha,  Kansas 

D  1959.  WENGER  MIXER  MANUFACTURING 


Pulse  of  the  Industry 

By  ELDON  H.  ROESLER 

CAN  YOU  AFFORD  TO  BE  A  BANKER? 

The  one  thing  which  troubles  most  feed  men 
in  dealing  with  their  farmer  customers  is 
the  growing  total  of  accounts  receivable. 

Somewhere  along  the  line  a  great  many 
feed  men  must  feel  that  they  are  so 
blessed  with  capital  that  they  can  be 
very  lenient  toward  their  customers. 

We  have  seen  too  many  firms  which  adopted 
such  practices  fall  by  the  wayside.  Too 
often  the  amounts  owed  them  slipped  past 
30  days  and  grew  into  figures  which  sometimes  were  more 
than  their  invested  capital. 

What  happens  when  your  accounts  receivable  bulge? 

First,  it  makes  you  short  of  ready  working  cash;  you 
may  come  to  a  place  where  it  is  hard  to  pick  up  sight 
drafts.  The  next  step  is  insolvency. 

With  farm  income  falling,  feed  men  should  adopt  a 
realistic  tough  attitude  on  credit  right  now.  Don't 
wait  until  tomorrow — it  may  be  too  late  I 

This  involves  setting  up  a  written  policy  and  telling 
your  customers  about  it.  Some  feed  men  have  success¬ 
fully  used  a  system  whereby  all  accounts  30  days  past 
due  are  charged  one-half  or  one  per  cent  per  month 
interest.  Many  lean  to  the  one  per  cent  per  month 
since  this  can  encourage  a  farmer  to  go  to  his  bank  for 
the  money  at  a  lower  interest  rate. 

If  he  can't  get  it  from  the  bank,  in  most  cases  you 
have  no  business  carrying  him. 

When  an  account  falls  behind,  make  it  a  point  to  dis¬ 
cuss  it  personally  with  the  farmer.  Try  to  get  him  to 
sign  some  sort  of  note  or  an  agreement  to  amortize  the 
balance  by  paying  a  certain  amount  per  month.  This 
will  help  you  keep  the  customer  coming  back  to  you 
instead  of  going  some  place  else  to  charge  or  perhaps 
even  to  pay  cash. 

All  it  takes  is  a  rigid  credit  policy,  strictly 
enforced.  When  you  set  up  a  policy  stick  with  it; 
don't  make  exceptions  —  if  you  do  you  will  be  right 
back  on  the  road  to  high  accounts  receivable,  diminished 
working  capital,  and  possible  business  failure. 

Think  about  this  now  and  do  something  about  past-due 
accounts.  Your  own  conditions  must  set  your  pattern. 
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Pulse  of  the  Industry 


SUDDEN 

SERVICE 

TO  AMY  PART  OP  THP  U.  S.  A. 


BEET  PULP 
MALT  SPROUTS 
MALT  CLEANINGS 
MALT  HULL  FEED 
BREWERS  GRAINS 

• 

WHEY  POWDER 
BREWERS  YEAST 
CULL  NAVY  BEANS 
CRIMPING  BARLEY 
GRINDING  BARLEY 
HOMINY  FEED 


LA  BUDDE 

MILWAUKEE.  WIS. 


Other  Industries  are  bothered  by  the  Delaney  amendment. 
Witness  the  trouble  caused  for  those  who  raise  and 
market  cranberries.  In  mid-November  the  government 
put  out  a  blast  against  cranberries  and  advised 
consumers  not  to  buy  those  raised  in  certain  areas 
where  a  weed  spray  containing  cancer-producing 
chemicals  had  been  used  before  harvest. 

This  announcement  has  done  unlimited  damage  to  all 

cranberry  growers.  It  shows  what  can  happen  where 
a  government  agency  releases  a  scare  story  to  the 
papers. 

The  trouble  in  cranberries  could  help  solve  the  prob¬ 
lems  of  the  feed  industry  and  the  restrictions 
imposed  by  the  Delaney  amendment  concerning  the  use 
of  hormone  products.  Perhaps  enough  furor  will  be 
raised  so  that  the  entire  matter  of  this  limiting 
amendment  will  be  worked  over  in  Food  k  Drug  and 
congress;  perhaps  even  a  sensible  solution  will  be 
found  which  will  enable  the  feed  industry  to  resume 
normal  operations  without  even  coming  under  the 
scrutiny  of  the  general  public.  We  hope  so. 

Lower  net  farm  income  for  1960  is  the  prediction  of 

USDA  economists.  This  will  be  the  second  year  in  a 
row  where  farm  Income  has  dropped.  The  forecast  is 
for  total  income  of  11.2  billion  dollars,  down 
about  14  per  cent  from  the  previous  year.  In  the 
meantime,  prices  for  things  farmers  buy  have  been 
climbing,  putting  the  farmer  in  a  tight  cost-price 
squeeze.  Lower  prices  for  hogs,  broilers,  chickens, 
and  eggs  contribute  to  the  picture.  Too  much  of  a 
spread  will  finally  hurt  the  rest  of  the  entire 
economy  and  the  President's  advisers  are  fully  aware 
of  this. 

The  USDA  feels  a  balance  in  production  and  demand  for 
dairy  products  has  been  reached.  Along  with  this 
condition,  the  stockpile  of  dairy  products  owned  by 
the  federal  government  has  dwindled  to  the  lowest 
in  seven  years.  Milk  production  has  been  closer  to 
consumption  because  farmers  have  been  cutting  the 
number  of  dairy  cows  and  keeping  only  the  more 
efficient  producers. 

Corn  production  this  year  is  expected  at  4.4  billion 
bushels.  Only  about  3.9  billion  bushels  will  be 
used  in  the  marketing  year  which  started  this 
Oct.  1.  Farmers  planted  15  per  cent  greater  acre¬ 
age  this  year  mainly  because  of  the  end  of  planting 
cont^’ols.  This  will  undoubtedly  bring  the  price  of 
corn  down  for  a  time  and  with  any  improvement  in 
the  hog  price,  the  corn-hog  ratio  could  become  mere 
favorable  and  make  for  greater  feed  business. 

When  you  assess  poltical  remarks  from  now  on,  rememb  r 
that  we  are  less  than  a  year  away  from  national 
elections  and  what  is  being  said  is  proclaimed  w  th 
one  eye  on  the  ballot  box. 
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^  VITAMIN  PRE -MIXES  ^ 


HAVE 

EYES 

FOR .  .  . 


DYNA~FERM 

MP  PRE-MIXES 


■  By  BRUCE  W.  SMITH  _ 

Well'deserved  recognition  has  been  accorded  le.  ling 
'  figures  in  the  feed  industry  this  past  month  for  heir 
i  contributions  both  within  and  outside  the  industry. 
1  Hoosier  Vem  F.  Steckley,  in  the  feed  business  at  Ken' 

'  dallville,  Albion,  and  Orland,  has  been  presented  with 
its  1959  “golden  egg”  award  by  the  Indiana  State  Foul- 
[  V  try  association.  Vem  has  been  active  in  the  feed  and 

1  -  ’  hatchery  fields  for  25  years. 

’  Chicago’s  big  North  Shore  Baptist  church  has  hon- 
'  ored  Wiley  Akins,  vice  president  and  general  manager 
Peter  Hand  Foundation  in  the  Windy  city  as  its 
''i  -  “layman  of  the  year.”  Wiley  has  held  a  number  of 

major  lay  assignments  in  the  church  during  1959.  His 
minister,  the  Rev.  August  Hintz,  has  been  a  personal  friend  of  ours  since  1945. 
when  he  held  a  pulpit  at  Sioux  Falls,  S.  D.,  and  the  writer  was  air  force  public 
relations  officer  there. 

Wirthmore  Feeds,  Inc.,  Waltham,  Mass.,  has  singled  out  for  special  honors 
four  firms  which  have  sold  the  former  Chas.  M.  Cox  Co.’s  feeds  for  more  than 
half  a  century.  They  are  Bisbee  Bros.,  Williamsburg,  Mass.;  J.  O.  Dean  Co., 
South  Easton,  Mass.;  W.  K.  Gilmore  6?  Sons,  Inc.,  Norfolk,  Mass.;  and  John 
D.  Peck  Grain  Co.,  Warren,  R.  I. 

Hubbard  Milling  Co.,  Mankato,  Minn.,  has  presented  a  commemorative 
watch  to  Andrew  Holmgren,  a  2  5 'year  veteran  in  its  production  department. 
Four  employes  received  20'year  awards:  G.  H.  Nere,  Lawrence  Landgren, 
Gerald  Ewert,  and  Don  Druckenbrod. 

On  display  at  New  York’s  Museum  of  Modern  Art  is  a  plastic  package  for 
Merck  fef  Co.’s  medicated  bolus,  an  animal  health  product.  The  container  is 
one  of  200  singled  out  for  excellence  of  structure,  shape,  proportion,  and 
utility. 

Walter  B.  Griem,  Wisconsin  feed  control  official,  has  been  designated  as 
official  cribbage  champion  for  three  sections  of  the  Badger  state.  He  defeated 
in  succession  three  sectional  titleholders:  Erv  Sather,  Paul  Duginski,  and  Dr. 
William  Breese. 

Accustomed  to  seeing  ficticious  names  used  in  advertisements,  we  enjoyed 
the  Chas.  Pfizer  fer  Co.  insertion  on  the  inside  front  cover  of  Farm  Journal  for 
November.  On  a  replica  of  a  check  in  the  ad  is  the  name  “Fred  A.  Manley 
Produce  Co.”  Fred  is  in  charge  of  all  Pfizer  agricultural  advertising. 

Pay  Way  Feed  Mills  of  Kansas  City  has  added  a  native  of  Iran,  Amir  Pam- 
bechy,  26,  as  a  sales  trainee.  Fluent  in  English  and  three  other  langmges, 
Mr.  Pambechy  is  a  graduate  of  Central  Missouri  State  College.'  Honeggers’ 
cr  Co.,  Inc.,  Fairbury,  Ill.,  recently  entertained  two  German  youths,  Horst 
Kathmann  and  Clemens  Koldehoff,  who  hold  a  franchise  for  the  firm’s  cl  cks 
in  northern  Germany.  Honeggers’  participated  in  a  noteworthy  Eggt  ber 
promotion  in  downtown  Chicago,  setting  up  an  “eat  eggs”  exhibit  in  a  sav  iigs 


Specifide's  fwo  new  multiple-pur- 
pose  DYNA-FERM  pre-mixes  sup¬ 
ply  complete  fortification  for  all 
swine  and  poultry  rations  .  . .  and 
at  lower  cost  than  ever  before. 
Here's  why  DYNA-FERM  MP 
pre-mixes  belong  in  your  modem 
feeds: 

1.  Just  a  few  pounds  fortifies 
a  ton  of  feed  with  essential 
vitamins,  antibiotics,  miner¬ 
als,  antioxidants,  U.G.F. 
and  Feed  Efficiency  factors. 

2.  They  carry  TRI-FERM*,  a 
blend  of  important  enzyme- 
producing  cultures. 

3.  They  simplify  mixing  opera¬ 
tions,  hold  inventories  down, 
eliminate  "leftovers"  and 
careless  weighing  of  costly 
ingredients. 

Give  your  feeder-customers  real 
results  and  economy  with  modern 
feeds  built  around  DYNA-FERM 
MP  pre-mixes.  Check  now  with 
your  Specifide  representative,  or 
write  direct  to  our  office  nearest 
you. 

*Another  Specifide  exclusive. 
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ct  ITS  LABOR  COSTS  AND 
B«  )OSTS  PROFITS  _ 


Today,  re  than  ever  before,  the  only 
real  gu^'  intee  of  profitable  feed  mill 
or  elev  3r  operation  lies  in  a  com- 
binatio-  if  good  planning  and  good 
machint 

Take  r  example  the  feed  mill  shown 
on  this  age  which  was  prepared  by 
Kelly  C  plex  engineers  for  the  Bath 
County  billing  Company  of  Owings- 
yille,  Kentucky.  They  wanted  complete 
focilitie  for  handling  both  regular  and 
sweet  feeds— in  bags  and  in  bulk.  The 
plan  we  worked  out  gives  them  a  vir- 
Itually  automatic  operation  requiring 
I  only  minimum  manpower.  The  machin¬ 
ery  arrangement  is  highly  compact— 
yet  ample  space  has  been  left  to  assure 
lop  production  efficiency  and  easy  serv¬ 
icing.  In  addition,  provision  has  been 
made  for  economical  future  expansion. 
Now— in  the  second  year  of  operation 
-Sherman  Goodpaster,  Jr.,  owner  of 
the  mill,  says,  "I'm  more  convinced 


GOOD  MACHINERY  MAKES 
THIS  PLAN  EVEN  BETTER 


Here  is  a  list  of  the  machines  used 
in  this  mill.  They  are  keyed  to  the 
drawings  by  number. 

Kelly  Duplex  Truck  Hoist 

Kelly  Duplex  20"  Double 
Chain  Drag 

Kelly  Duplex  K-20  Hammer- 
mill  with  direct  connected 
100  HP  motor  — and  auto¬ 
matic  drag  control 
Kelly  Duplex  Molasses  Tank 
Kelly  Duplex  Molasses  Pump 
Kelly  Duplex  Corn  Sheller 

Kelly  Duplex  12"  Pit  Auger 
(with  vari-speed  control)  to 
feed  corn  sheller 
Kelly  Duplex  All  Steel  Bucket 
Elevator 

Two  Kelly  Duplex  No.  4  Grain 
Bins 

Kelly  Duplex  Twin  Molasses 
Mixer 

Two  Kelly  Duplex  No.  3  Verti¬ 
cal  Feed  Mixers 
Kelly  Duplex  Screw  Elevator 
with  flexible  spouting 
-  Two  Kelly  Duplex  Dust 
Collectors 


V  .-hH- 


THE  DUPLEX  MILL  &  MANUFACTURING  CO.,  SPRINGFIELD,  OHIO 


X  es.  I’m  interested  in  your  free  mill  planning 
and  layout  service— and  in  the  machines 
checked  at  the  right.  Without  obligation,  please 
send  me  complete  information. 
r~l  Information  on  Free  Mill  Planning  and  Layout  Service 
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Q  Chain  Drag 

□  Electric  Truck  Hoist 
Q  Vertical  Feed  Mixer 
Q  Hammermiii 

Q  Twin  Molasses  Mixer 

□  Vertical  Screw  Elevator 
Q  Portable  Screw  Elevator 
Q  Bucket  Elevator 

□  Pit  Auger 

□  Corn  Crusher — Reguiator 
n  Corn  Sheiler  with  Blowers 
Q  Regular  Corn  Sheller 

O  Pitless  Corn  Sheller 

□  Combined  Sheller-Cleaner 
n  Gyrating  Cleaner 

□  Corn  Scalper 

G  Com  Cutter  and  Grader 
G  Cuh  Crusher 
G  Electric  Bag  Cleaner 
G  Forced  Air  Carloader 
G  Magnetic  Separator 
G  Grain  Feeder 
G  Grain  Blower 
G  Complete  Line  Catalog  * 
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POSTAGE  WILL  BE  PAID  BY 

THE  DUPLEX  MILL  &  MFG.  CO. 

SPRINGFIELD,  OHIO 


An  automatic  motor  cont' 
vents  a  hammermill  fe 
causing  ampere  fluctua‘ 
hammermill  is  available  ( 
on  Kelly  Duplex  Chain  D 
Augers.  This  control  conn 
the  hammermill  motor  an 
motor.  If  the  hammermit 
gins  to  show  an  overir 
excessively  rapid  feedinc 
on  the  feeder  automati 
until  the  load  passes—' 


VIA  AIR  MAIL 


Designed  to  unload  trucks  in  less  time  and  with  less  power . . .  and 
jggedly  constructed  to  assure  trouble-free  performance  and  long 
life  . . .  the  Kelly  Duplex  Electric  Truck  Hoist  brings  top  speed, 
efficiency  and  economy  to  your  grain  handling  operation. 

All  welded  steel  construction,  tough  steel  cable,  heavy  duty 
motor  and  special  gearing  combine  to  lift  loads  with  absolute  ease 
nd  safety.  Positive  action  switch  controls  all  raising  and  lowering 
—  lifts  truck  to  any  height  up  ta  15  feet,  stops  operation  instantly 
at  any  point,  holds  truck  at  desired  angle  for  any  length  of 
time.  The  entire  hoist  moves  freely  on  an  overhead  steel  track  (so 
anged  that  wheels  cannot  "jump  the  track"  regardless  of  stress) 
. .  can  easily  be  positioned  for  unloading  into  any  number  af  dump 
sinks.  Available  in  any  width  and  powered  to  meet  your 
requirements,  this  machine  can  be  furnished  with  either  a  ramp 
or  a  mat  type  cradle.  Mail  card  today  for  full  details. 


SINGLE  &  DOUBLE  CHAIN  DRAGS 


As  grain  dump  drags  ...  as  conveyors  ...  as  feeders  for  hammermills, 
corn  shellers  or  other  machinery— Kelly  Duplex  Chain  Drags  are  unsur¬ 
passed  for  steady,  even  delivery  of  grain  and  ear  corn.  Single  chain 
drags  have  V-trough  construction— choice  of  wood  or  steel  box.  Double 
chain  drags  are  made  entirely  of  welded  steel— are  available  with  12", 
16",  20"  or  24"  wide  beds.  All  drags  can  be  made  in  any  length  with 
either  single  or  double  gear  reduction  .  .  .  can  be  powered  by  motor 
or  belt  drive  .  .  .  and  can  be  furnished  with  variable  speed  control. 
Mail  card  for  full  details. 
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I  Chain  Drag  or  Pit  \#ger. 


i  with  Automatic  4otor 

I  k. . 

. .  prevents  overloiil 
^  hamme:  lill-iinpni 


FIRST  CLASS 
PERMIT  NO.  72 


SPRINGFIELD,  OHIO 
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ELECTRIC 


TRUCK 


HOIST 


BUSINESS  REPLY  CARD 

NO  POSTAGE  STAMP  NECESSARY  IF  MAILED  IN  THE  UNITED  STATES 


; 


I 


i 


Washington  Millwheel 


ERNEST  W.  ALWIN,  Editor 


Mr.  AJwin  is  recognized  as  one  of  the  best-informed 
newspapermen  covering  agricultural  and  political  sub¬ 
jects  in  the  capital  today.  He  is  the  winner  of  two 
Sigma  Delta  Chi  awards  tor  proficiency  in  journalism. 
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Washington,  D.  C. 


Seek  Xew  Balance 

In  Foreign  Trade 


American  taxpayers,  who  al¬ 
most  single-handed  since  World 
War  II  have  shouldered  the  bur¬ 
den  of  world-wide  economic  aid, 
may  get  some  relief  soon.  This 
help,  if  and  when  it  comes,  may 
not  mean  less  spending  abroad, 
but  it  could  mean  that  there 
would  be  less  feet-dragging 
among  other  well-to-do  nations 
of  the  West. 

Some  administration  officials, 
notably  Secretary  of  the  Treas¬ 
ury  Anderson,  have  been  putting 
pressure  on  these  prosperous 
countries  to  lend  a  hand  in  aid¬ 
ing  the  less  developed  nations  of 
the  world.  Their  contention  is 
that  such  countries  as  England, 
West  Germany,  and  Japan  can 
well  afford  to  adopt  a  more 
charitable  attitude. 

Why  the  sudden  pressure? 
The  unhappy  fact  is  that  the 
administration  is  worried  about 
an  unfavorable  balance  of  pay¬ 
ments  —  some  four  billion  dol¬ 
lars'  worth  a  year.  In  other 
words,  the  United  States  has 
been  spending,  lending,  or  giv¬ 
ing  away  about  four  billion  more 
a  year  than  it  has  been  getting 
back  from  overseas.  Trade  isn't 
involved.  We're  exporting  more 
than  we  import,  so  the  balance 
of  trade  is  favorable.  But  the 
favorable  trade  balance  is  more 
than  offset  by  the  outpouring  of 
military  and  economic  aid  dol¬ 
lars. 

The  net  result  is  that  the  pay¬ 
ment  deficit  is  eating  into 
American  gold  reserves  and  is 
casting  a  shadow  on  the  reputa¬ 


tion  of  the  American  dollar. 

The  United  States  is  now  ask¬ 
ing  that  recipients  of  economic 
aid  buy  American.  Here's  the 
reason:  Suppose  some  country 
gets  75  million  from  the  United 
States  to  build  a  hydroelectric 
plant.  And  suppose  that  country 
buys  all  the  necessary  equip¬ 
ment  and  machinery  from  a  third 
nation.  Thus,  the  American  dol¬ 
lars  would  be  siphoned  off  into 
the  economy  of  the  third  nation. 

That  is  a  hypothetical  but, 
nevertheless,  a  typical  example 
of  what  has  been  happening  for 
years. 

Other  free  nations  of  the 
world  have  been  doing  business 
with  under-developed  countries 
but,  by  and  large,  have  been 
demanding  cash  for  their  goods 
or  have  insisted  on  short-term 
credit  terms.  They  have  done  lit¬ 
tle  in  the  way  of  making  grants 
or  extending  easy,  long-term 
credit  to  the  less-favored  coun¬ 
tries. 

The  United  States  wants  its 
prosperous  colleagues  to  ease 
up  in  both  respects,  and  there 
are  indications  it  is  making  some 
headway  with  its  arguments. 

jReJs^  Cattle  Breeds 
Are  Not  Impressive 

A  group  of  American  veterinarians 
who  visited  the  Soviet  Union  reported 
that  the  Russians  continue  to  concen¬ 
trate  on  dual-purpose  cattle.  They  saw 
no  strictly  beef-type  animals  and  they 
applied  a  liberal  dose  of  salt  to  what 
they  were  told  about  the  milk  produc- 
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Crop  Harvests  Point 
Finger  at  Congress 

Every  indication  is  that  crop  pro¬ 
duction  this  year  will  equal  last  year's 
record,  which  puts  congress  more 
squarely  on  the  spot.  Some  key  mem¬ 
bers  of  the  house  and  senate  would 
like  to  sidestep  a  rough  and  tumble 
fight  over  farm  legislation  in  the  I960 
election  year,  but  the  farmer  has  made 
the  issue  more  difficult  to  avoid. 

The  plain  fact  is  that  congress  next 
year  will  face  mounting  surpluses  and 
a  further  decline  in  farm  prices.  That 
adds  up  to  trouble,  political  and  other¬ 
wise. 

There  were  plenty  of  people  who 
said  farmers  couldn't  do  it  two  years 
in  a  row.  They  were  talking  last  year 
about  exceptionally  good  weather  con¬ 
ditions  and  pointing  out  that  the  odds 
were  against  another  record  crop  in 
1959. 

These  same  people  have  now  been 
caught  off  base.  The  Department  of 
Agriculture  earlier  this  year  was  hop¬ 
ing  that  total  feed  grain  production 
would  not  be  much  greater  than  last 
year,  despite  a  big  jump  in  corn  pro¬ 
duction.  That  hope  has  gone  down  the 
drain.  Feed  grain  tonnage  in  1959  is 
almost  certain  to  be  well  above  the 
record  1958  output. 

Wheat  production  is  down  from  last 
year,  but  it  still  will  exceed  domestic 
needs  and  export  requirements.  Cot¬ 
ton  production  will  be  up  substantially. 
Thus  the  farm  problem  not  only  is  still 
here  but  is  becoming  more  acute. 

tion  of  cows  on  collective  farms. 

The  Americans  said  they  saw  a  barn 
full  of  steers,  presumably  being  read¬ 
ied  for  slaughter,  and  that  the  animals 
"wjpuld  not  be  considered  good  quali¬ 
ty  beef  steers  in  the  United  States." 
They  also  said  they  did  not  see  much 
livestock  that  could  equal  the  best 
breeding  stock  in  this  country. 

They  made  the  interesting  observa¬ 
tion  that  Russian  progress  in-  breeding  . 
better  cattle  probably  has  been  retard¬ 
ed  by  the  theories  of  T.  D.  Lysenko. 
Comrade  Lysenko,  who  is  director  of 
the  Institute  of  Genetics  in  Moscow, 
holds  that  the  influence  of  environ¬ 
ment  is  stronger  than  that  of  heredity. 


(The  "inside  page"  of  Washington  Millwheel  this  month  is  page  36.) 


T/  f££0  BAG— November,  1959 


21 


•  EUROPEAN  FEED  MANUFACTURING  • 


InJ^ndent  Paces  Industry 

In  Swedish  Fet^  Milling 


By  BRUCE  W.  SMITH 

Reported  From  Stockholm 

A  16-million-dollar  annual  feed  sales 
volume  has  been  built  by  Sweden’s 
largest  mdep>endently-owned,  unsubsi¬ 
dized  feed  manufacturer.  The  firm  is 
Harald  Fors  8C  Co.  of  Stockholm. 

Now  headed  by  Ivar  Fors  as  direc- 
tor,  the  Swedish  equivalent  of  presi¬ 
dent,  the  Fors  family  feed  milling  op¬ 
eration  was  launched  in  1925  by  the 
late  Harald  Fors,  father  of  the  pres¬ 
ent  chief  executive.  Altogether,  Fors 
operates  eight  feed  mills,  stretched  out 
from  the  northern  areas  of  Sweden 
down  to  the  south  coast.  The  firm’s 
eighth  and  newest  plant  began  produc¬ 
tion  just  recently. 

Ragnar  Fors,  an  officer  of  the  con¬ 
cern,  explained  that  decentralized 
smaller  feed  plants,  serving  limited  ge¬ 
ographical  regions  of  Sweden,  have 
proved  highly  successful  for  his  com¬ 
pany.  “Sweden  is  a  very  lengthened 
country,”  he  pointed  out,  “and  there¬ 
fore  it  is  more  economical  to  have 
many  small  plants  instead  of  a  few  big 
ones.” 

Harald  Fors  6^  Co.  entered  cattle 

EXTERIOR  and  interior  views  of  part 
of  the  Harald  Fors  research  project  in 
mink  nutrition  are  shown  here.  The 
company  markets  virtually  all  of  the 
cereal  part  of  the  mink  diet  fed 
in  the  Scandinavian  country. 


RAGNAR  FORS  IVAR  FORS  DR.  ALLAN  FROLICH 

They  play  key  roles  in  Swedish  feed  company. 


feed  production  for  the  first  time  this 
year.  Its  broad  line  also  includes  ra¬ 
tions  for  poultry,  swine,  dogs,  mink, 
and  chinchillas.  Total  feed  output  of 
the  Fors  organization  is  about  150,000 
European  tons  a  year. 

Although  this  figure  is  eclipsed  by 
many  U.  S.  firms’  production,  it  is 
noteworthy  that  Harald  Fors  now 
manufactures  about  40  per  cent  of  all 
the  formula  feed,  sold  in  Sweden. 

“We  sell  through  a  sound  dealer  or¬ 
ganization,”  Mr.  Fors  pointed  out. 
“Most  of  our  volume  is  in  50-pound 
multfwalls,  the  preferred  package 
among  our  customers.” 

Here  are  representative  feeds  in 
Harald  Fors  6^  Co.’s  current  price  list: 

Poultry  —  varpfoder,  varppellets, 
gallinafoder,  avelsfoder,  avelspellets. 


broilerfoder,  batterifoder,  fasankyck- 
lingfoder,  kalkonavelspellets. 

Swine  —  smagrisfoder,  unggrisfod- 
er,  godsvinsfoder,  avelssvinsfoder. 
svinfoderkoncentrat. 

Calves  —  kalvpellets,  ungnotspellets, 
kalvfoderkoncentrat. 

Fur-bearers  —  ravfoder,  blandkost. 
vetekost,  kaninpellets,  nutriakuber. 

The  Fors  concern  also  produces  al¬ 
falfa  meal  and  merchandises  a  highly- 
complete  line  of  equipment  for  poul¬ 
try,  swine,  and  mink  farmers.  It  is  in¬ 
tensely  research  -  conscious,  both  in 
conjunction  with  its  feed  and  also  with 
the  equipment  it  sells. 

Test  Farm 

“We  have  our  own  experimental 
(Continued  on  page  27) 


STERLING  SALT  PUTS  A 


IN  YOUR  DAIRY  FEEDS 


Now  that  dairy  cattle  are  off  pasture,  they  depend  heavily 
on  your  formula  feeds  for  good  health  and  production. 
That's  why  it's  so  important  to  include  1  %  Sterling  Supermix 
Blusalt  in  regular-line  dairy  feeds.  2%  in  premium  rations. 
Supermix  Blusalt  is  specially  formulated  to  help  animals 
get  the  most  from  feeds... to  protect  them  against  trace- 
mineral  deficiencies.  In  addition  to  high-quality  salt.  Supermix 
Blusalt  contains  now  known  correct  amounts  of  manganese, 
iron,  sulfate  sulfur,  copper,  cobalt,  iodine  and  zinc.  With 
this  “plus"  product  you  won’t  have  to  inventory  trace  minerals 
separately.  An  antiseparation  agent  assures  uniform  trace- 
mineral  distribution.  For  mixing  data,  guaranteed  analysis 
and  other  formula  service,  contact  International’s  Farm  & 
Feed  Dept,  at  Scranton.  Pa.  District  offices:  Boston,  Buffalo, 
Charlotte.  Chicago,  Cincinnati.  Cleveland.  Detroit.  Newark. 
New  Orleans,  New  York,  Philadelphia,  Pittsburgh,  St.  Louis. 


Service  and  researcli  are  the  extras  in 

STERLING  SALT 

INTERNATIONAL  SALT  COMPANY,  INC.  •  SCRANTON.  PA. 
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IN  i/ir/iMis . 


Here’s  what  we  are  telling  your  customers  about 


Dr.  Wallis  answers  your  questions  about 


vitamin 


In  this  educational  series  to  farmers  and  feeders. 
Dr.  G.  C.  Wallis  answers  important  questions 
about  Vitamin  D  Nutrition. 


nutrition 


Today’s  feeds  have  added  nutritional 
fortification  to  assure  proper  levels  of 
important  nutrients  required  for  good 
production. 

Fleischmann’s  FIDY  Irradiated  Dry 
Yeast  is  a  rich  and  economical  source  of 
vitamin  D2— easy  to  use,  dependable  in 
potency,  outstanding  in  dispersion 
qualities. 

Forrnulate  your  feeds  with  FIDY  Irradi¬ 
ated  Dry  Yeast— for  reliable  Vitmnin  D 
fortification. 


Is  there  a  new  recommendation  for  the  amount  of  vitamin  D 
to  be  fed  for  preventing  milk  fever? 


Y«s,  on  fho  basis  of  rocont  work,  tht  Ohio  Agricuhurol  Exporimont  Station 
now  ro<ommonds  20,000,000  units  of  vitamin  Di  por  doy  for  fivo  to  sovon 
days  boforo  froshoning.  This  is  two*thirds  of  tho  provious  rasommondotion. 
Now  milk  fovor  provontion  costs  ovtn  loss  than  boforo. 


•  Can  I  depend  upon  good  sun-cured  hay  to  supply  enough 
'  vitamin  D  for  my  livestock? 


Dofinitoly  not.  Contrary  to  what  is  ofton  assumod,  tho  amount  of  sunshino 
rocoivod  in  curing  doos  not  provido  o  roKoblo  basis  for  judging  vitomin  0 
contont.  Somo  sun-curod  hoy  is  ovon  lowor  in  vitomin  D  than  ortificially 
driod  hoy. 


I  have  a  herd  of  good  producing  dairy  cows.  How  much  vitamin 
•  D  do  they  need? 


Exporimontal  ovidonco  on  vitamin  D  roquiromonts  is  limitod  to  work  for 
loss  thon  o  yoor  on  fivo  or  six  cows  in  modorato  to  low  milk  production* 
Obviously,  this  is  not  onough  to  givo  roliablo  informotion  for  high-lovol 
porformonco  on  o  long  Hmo  bosis.  Sosod  on  occumuloting  ovidonco  on 
vitomin  D  noods,  moro  food  manufacturors  oro  incroosing  fortification  of 
comploto  doiry  rotions  to  6,000  •  8.000  units  of  vitomin  D  por  pound.  As  an 
oxamplo,  whon  fod  ot  tho  roto  of  10  pounds  por  doy,  o  cow  would  got 
60,000  •  80,000  units  of  vitamin  D  doily. 


Research  provides  new  ideas  on: 

•  Th«  older  cow  and  sustained  high  produc¬ 
tion. 

e  The  prevention  of  milk  fever. 

e  The  improvement  in  absorption  and  utiliza¬ 
tion  of  calcium  and  phosphorous. 

e  The  variability  of  vitamin  D  from  natural 
resources. 

•  The  availability  of  calcium  reserves  in 
older  cattle. 


My  brood  sows  are  getting  a  lot  of  sun-cured  alfalfa  hay.  Will 
that  take  care  of  their  vitamin  D  needs? 


a:  Not  nocossorily.  Ono-third  of  twolvo  sun-curod  alfalfa  hay  samplos  includod 
in  a  rocont  ropert  would  hovo  contributod  loss  thon  60  units  por  pound  of 
comploto  brood  sow  ration  whon  usod  at  o  lovol  of  25%  ond  tho  lowost 
ono  only  20  units.  Tho  highost  ono  of  tho  twolvo  samplos  would  hovo 
contributod  far  loss  thon  tho  500  units  por  pound  rocommondod  by  mony 
nutrition  outhoritios.  (Sond  for  froo  roprint  ^*Tho  Vitomin  D  Contont  of 
Roughogos”). 


FREE  DATA  PORTFOLIO 

For  your  complimentary  copy. 
Address:  Standard  Brands 
— —  I  Incorporated,  Dept.  FB-119, 
Agricultural  Department,  625 
Madison  Avenue,  New  York 
22,  New  York. 


•  Will  it  do  any  good  to  put  vitamin  D  into  beef  cattle  rations? 


Vory  littio  controllod  rosoorch  has  boon  dono,  but  bonofits  from  supplo- 
montol  vitomin  D  hovo  boon  obsorvod  in  collogo  ond  commorciol  boof 
hords  for  growing,  fcrttoning,  and  brooding  stock.  Roolising  that  unrocognisod 
lossos  moy  froquontly  occur,  mony  food  monufocturors  fortify  boof  cattio 
rotions  with  vitamin  D. 


D  wAriifen  Id  Dr.  G.  C,  WtdUo, 
Steidont  bnaido  iiKocporated, 

A  V. 

iTtaaMHl''DryY»o»t  t  ",  ^ 

Brands  Ihcor^rated 
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-  •  ASSOCIATIONS  •  - 

Control  Changes, 
Artivities  of  Meeting 
Told  in  Detail 


Nine-Month  Sales 
Near  /  $167  Millions 

Sale.''  luring  the  first  nine  months  of 
5959  t>  led  $166,934,000,  according  to  a 
report  Merck  (s'  Co.,  Inc.,  Rahway,  N.  J. 
Include  in  the  figure  are  sales  of  the  firm’s 
jubfidi;  es. 

The  mount  represents  an  increase  of 
eight  f  cent  over  the  comparable  period 
]j5tye;.  when  the  figure  was  $153,896,000. 
Xet  in  me  increased  1 3  per  cent,  amount' 
ing  to  >23,931,000,  or  $2.23  per  share, 
from  t  •  1958  figures  of  $21,108,000  or 
$2.03  1  r  share. 

Thir  quarter  sales  were  $56,147,000, 
ftith  n-  income  at  $8,084,000  or  75  cents 
a  shar  The  same  period  last  year  regis¬ 
tered  a  lountS!  of  $52,404,000  and  $7,073,- 
000,  0  68  cents  a  share. 

Tiltcii  Named  Manager  of 
Nev  Grace  Sales  Area 

A  n,  V  sales  district  composed  of  Kansas, 
Missou  i,  Kentucky,  and  the  southern  half 
of  lllii.  'is  and  Indiana  has  been  formed  by 
\V.  R  Grace  &  Co.'s  chemical  division, 
.Memphis,  Tenn. 

In  audition  to  serving  present  customers 
of  Grace  within  the  district,  new  distributor¬ 
ships  \sill  be  established  for  anhydrous  am¬ 
monia.  urea  prills,  fertilizers,  and  urea  feed 
compounds. 

Robert  L.  Tilton  has  been  named  as  dis¬ 
trict  sales  manager  and  will  headquarter  at 
St.  Louis.  He  formerly  was  associated  with 
Olin  Mathieson  Chemical  Co.  and  Edward 
].  Funk  (s'  Sons. 

Borden  Nine-Month  Sales 
Exceed  $698  Millions 

Salc'  for  the  three-month  period  ending 
Sept.  >0  totaled  $241,606,664,  according 
to  the  Borden  Co.,  New  York  City.  Earn¬ 
ings  w.re  $7,100,678,  or  $1.44  per  share. 

Sale  for  the  first  nine  months  of  1959 
were  S698,059,820,  with  earnings  at  $19,- 
033, 5S4,  or  $3.87  per  share.  The  third- 
quartc  and  nine-month  figures  are  records, 
the  fit  1  said. 

Wc  th  of  'Open'  Cow  Is 
Bast  d  on  Age,  Record 

'XT  ther  to  cull  or  keep  the  so-called 
"open  cow  should  depend  on  her  age  and 
"n  ho  much  the  dairy  farmer  knows  about 
her  p:  cious  calf-weight  production  record, 
Jccon.  ig  to  Dr.  H.  H.  Stonaker,  acting 
"hief  the  animal  husbandry  section  at 
the  C  orado  State  University  experiment 
•tatior 

If  t  '  cow  is  superior  and  is  bred  back, 
'he  m  be  kept.  If  she  misses  one  calving 
perioc  'he’ll  have  to  be  much  better  than 
i'erat  during  the  rest  of  her  useful  life  in 
the  he  :  to  catch  up  with  the  average  cow 
'^hich  lives  every  year. 

An  pen  cow  seldom  has  enough  pro- 
ductio  advantage  to  catch  up  with  a  bred 
cuw  (,  he  same  age.  Only  young  "open” 
'tows  I.  1  be  below  average  in  productivity 
^nd  St  be  worth  more  in  the  herd  than 
ciiws  r  e  years  or  older.  Dr.  Stonaker  .said. 
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Control  officials  from  44  states  were 
registered  last  month  for  the  49th  an¬ 
nual  meeting  of  the  Association  of 
American  Feed  Control  Officials  at 
the  Shoreham  hotel,  Washington, 
D.  C.  Joining  the  control  executives 
were  99  department  personnel  and 
seven  from  the  federal  government.  In 
addition,  171  members  of  the  feed  in¬ 
dustry  were  represented  bringing  the 
attendance  to  over  300  persons. 

Ideas  on  feed  control  work  were  ex¬ 
changed  on  a  friendly  basis  and  the 
executive  committee  of  AAFCO  came 
up  with  numerous  changes  in  official 
definitions. 


L  A.  KOEHLER 

(The  Feed  Bag  Photo) 


Willasson  Sales  Named  as 
Drew  Two-State  Agent 

Appointment  of  R.  D.  Willasson  Sales 
Co.,  Omaha,  as  representative  for  its  agri¬ 
cultural  division  in  Nebraksa  and  Iowa  has 
been  announced  by  E.  F.  Drew  Clo.,  Inc., 
New  York  City. 

The  firm  will  handle  Drew's  complete 
line  of  vitamin  supplements  and  vegetable 
fats  for  animal  feeds.  President  of  the  Neb¬ 
raska  organization  is  R.  D.  Willasson. 


By  ELDON  H.  ROESLER 

Reported  From  W ashington,  D.  C. 

A  complete  report  on  the  changes 
affecting  the  feed  industry  is  pub¬ 
lished  elsewhere  in  this  issue. 

In  his  welcoming  address,  Retiring 
President  L.  A.  Koehler  of  North  Da¬ 
kota  predicted  that  the  next  50  years 
will  bring  many  changes  in  feeds  and 
control  work.  He  thanked  those  who 
had  helped  him  through  the  year  and 
indicated  that  feed  labeling  continues 
to  be  a  problem  because  of  the  many 
new  ingredients  being  used  with  long 
and  complicated  names. 

Touching  on  the  controversial  De¬ 
laney  amendment,  Mr.  Koehler  said 
that  it  may  be  for  the  public  good  but 
Americans  cannot  ignore  the  beneficial 
effects  of  hormones  in  feeds. 

I.  S.  Riggs,  chairman  of  the  board 
of  the  American  Feed  Manufacturers 
association  and  vice  president  of  Qua¬ 
ker  Oats  Co.,  Chicago,  also  comment¬ 
ed  on  this  subject  in  his  address. 

“It  appears  that  difficulties  may  re¬ 
sult  from  the  new  food  additives  law 
and  particularly  the  Delaney  clause," 
Mr.  Riggs  said.  “As  you  know,  FDA 
is  questioning  the  continued  use  of  cer¬ 
tain  feed  additives  which  have  been 
used  for  a  number  of  years  with  great 
economic  good  to  both  the  producer 
and  the  consumer. 

“Many  feed  additives  have  become 
accepted  feed  ingredients  or  supple¬ 
ments  through  years  of  usage.  No  one 
can  doubt  that  chemicals  and  drugs 
have  been  indispensable  production 
tools  for  animal  agriculture. 

“There  can  be  no  doubt  of  the  eco¬ 
nomic  importance  of  these  feed  addi¬ 
tives  to  an  animal  agriculture  under 
constant  pressure  to  efficiently  pro¬ 
duce  a  better  food  for  Mrs.  America 
at  a  lower  price.  If  yesterday  they  were 
legal,  but  today  they  are  not,  then  Mr. 
Food  Producer  will  make  less  profit 
and  become  less  efficient  — ■  and  Mrs. 
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See  for  yourself  the 


3  PHOTOS 
12  TIMES 
TUAl  SIZE. 


Smooth  •  Round  •  Free-Plowing 


Micro-Prilling,  an  exclusive  Grace  process,  pro¬ 
duces  a  feed  compound  in  the  form  of  tiny  biills 
that  are  truly  free-flowing.  Each  ball  is  clay-coe  ted 
to  prevent  caking. 

•  Blends  easily  in  any  standard  mixing  equipment 

•  'Assures  an  even,  uniform  mix  throughout. 


Chemical  Company  A  Division  of  W.  R.  Grace  t?®. 

MEMPHIS— Home  Federal  Bldg.,  JAckson  7-1551  •  CHICAGO— 75  E.  Wocker,  FRonWin  2  c 
TAMPA— 2808  S.  MocDill  Ave.,  82-3531  •  HEW  YORK— 7  Hanover  Square,  Wgby  ^  200 
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Fors  reported.  “On  this  farm  we  keep 


poultry,  swine,  cattle,  mink,  and  chin' 
chillas  for  experimental  feeding.  Every 
new  ingredient  oa  the  market  we  test 
carefully  before  we  add  it  to  any  of 
our  feeds.” 

(Concluded  on  page  30) 


-Swedish  Manufacturer 

(Continued  from  page  22) 


RESEARCH  at  tha  Fors  experimantal 
farm  includes  studies  with  broilers 
(top  photo),  laying  birds,  swine, 
and  calves.  The  farm  is  near  Rimbo. 


fai  n,  Smedsmora,  with  chemical  lab' 
or.  tories  and  a  vitamin  laboratory  con' 
du  ted  by  skilled  scientists,”  Ragnar 
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ONE 

GOOD 


PROGRAM 


.  . .  when  Pfizer  and  the  feed  industry  teamed 
up  in  *59  to  sell  modem  swine-feeding  concepts, 
feed  manufacturers  and  dealers  reported  a 
healthy  stimulation  to  sales  of  complete  feed' 
ing  programs. 

FARROWS 

ANOTHER 


. . .  here’s  a  preview  of  the  new  promotion 
for  ’60  that’s  bigger . . .  better . . .  and  sure 
to  help  sell  swine  programs  for  your  for¬ 
mula  feeds. 


LIFE  CYCLEN 
Management 


A  NATIONAL  EDUCATIONAL  CAMPAIGN 


Life  Cycle  Feeding  and  Management  is  a 
story  that’s  big  news  to  the  average  swine 
producer. 

And  before  it  can  be  effectively  told  or 
sold,  a  great  educational  job  must  be  done. 

That’s  the  purpose  of  Pfizer’s  1960  Life 
Cycle  Management  program: 

To  contribute  new  help  for  telling  your 
own  story  of  the  need  for  good  management 
and  feeding  programs  .  .  .  and  to  provide  a 
program  that  will  give  you  the  opportunity 
to  upnade  customers  through  your  modem 
Life  Cycle  Feeding  and  Management  Pro¬ 
grams. 

Pfizer’s  program  in  1960  will  be  a  year- 
round  effort.  It  will  include: 


A  full  schedule  of  notional  advertising  .  .  o  solid  progrc 
over  Swine  Belt  Radio  .  .  .  television  coverage  with  Dc 
Livingston  and  local  form  directors  in  leading  swine>prod 
ing  areas  .  .  .  eye-catching  billboards  reminding  custom 
of  Life  Cycle  benefits  on  the  way  to  your  stores. 
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^  PEAK-SEASON  PROMOTION  NEXT  MARCH - 
JFE  CYCLE  MANAGEMENT  MONTH 


i!very  segment  of  the  swine  industry  is 
oining  in  this  giant  educational  campaign, 
ilquipment  manufacturers  are  sup^rting  it 
vith  tie-ins  and  promotional  activity  . . . 
igricultural-influencing  groups  will  discuss 
he  Life  Cycle  concept  at  meetings  and  pro¬ 
grams.  It’s  all  getting  additional  support  for 
:he  Life  Cycle  Management  Program. 

Here’s  more  of  the  special  support  that’s 
getting  behind  Life  Cycle  Management  and 
your  swine  feeds: 

Store  events  . . .  local  promotions  . . .  dealer 
tie-ins 

Point-of-purchase  helps 


Educational  strip  film  for  meetings 

Publicity  programs  in  farm  publications,  on 
radio  and  TV.  Dealer  ad  mats  and  merchan¬ 
dising  programs  for  local  newspapers. 


A  MANAGEMENT  MANUAL  TO  BE  DISTRIBUTED 
TO  140,000  OF  THE  NATION’S  TOP  HOG  FARMERS 


FACT-FILLED  •  AUTHORITATIVE  •  CONCISE 

This  informative  manual  will  be  distributed  free  in  the  March, 
1960,  issue  of  the  National  Hog  Farmer. 

Here’s  the  newest  answer  to  top  swine-producing  efficiency — 
the  new  Life  Cycle  Management  manual. 

An  excellent  tie-in  with  your  own  feeding  and  management 
recommendations.  Additional  copies  for  yovir  use  are  available. 
See  your  Pfizer  representative  for  complete  details. 


...AND  A  MERCHANDISING  PROGRAM  TO  HELP 
SELL  $3,000,000  WORTH  OF  FEED 


An  introductoi^  offer  to  hog  producers.  Four  couptons 
will  be  bound  in  each  copy  of  the  March  Hog  Farmer. 
Each  is  worth  50i  towards  the  purchase  price  of  a  bag 
of  your  feed  .  .  .  one  cou^n  each  for  Starter,  Grower, 
Finisher  and  High-Level  Feeds. 

Over  a  half-million  coupons  will  be  distributed  to  top 
hog  farmers. 

Feeders  will  be  directed  into  your  feed  stores  to  re¬ 
deem  these  coupons . . .  and  to  buy  your  Life  Cycle  Feeds. 


Chas.  Pfizer  &  Co.,  Inc. 

Science  for  the  world's  well-being 

630  Flushing  Ave.,  Brooklyn  6,  N.Y. 

7600  Ambassador  Row,  Dallas  7,  Texas 
230  Brighton  Rd.,  Clifton,  N.  J. 

6460  W.  Cortland  St.,  Chicago  35,  Illinois 
1500  16th  St.,  San  Francisco  3,  California 
51  Peachtree  Industrial  Blvd.,  Chamblee,  Ga. 
Canada:  5330  Royalmount  Rd.,  Montreal  9,  P.  Q. 
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—  Swedish  Manufacturer 

(Continued  from  page  27) 

Of  Harald  Fors’  total  feed  produc' 
tion,  nearly  25  per  cent  —  upwards  of 
35,000  tons  annually  —  is  in  mink  ce- 
real.  The  company  has  won  the  en- 
dorsement  of  the  Swedish  mink  breed' 
ers’  organization  for  its  mink  cereal 
and  as  a  result  has  garnered  99  per 
cent  of  the  market  for  this  specialty 
ration. 

On  the  Fors  research  farm,  directed 
by  Dr.  Allan  Frolich,  specialized  work 
is  done  with  broilers  and  pheasants  in 
addition  to  the  research  with  other 
livestock.  It  is  difficult  to  purchase 
high-quality  chicken  in  Swedish  meat 
markets  and  the  bird  rarely  if  ever  ap¬ 
pears  on  a  restaurant  menu. 

But  Ragnar  Fors  indicated  that  one 
of  the  aims  of  his  company’s  research 
is  to  find  which  strain  of  broiler  can 
be  grown  successfully  in  Sweden  on  a 
commercial  basis.  A  second,  and  ac¬ 
companying  aim,  is  to  find  out  how 
to  sell  broiler  feed  without  extensive 
flock  financing.  The  physiological 
work  is  being  carried  on  at  the  210- 
acre  research  farm  in  southern  Swe¬ 
den. 

Research  findings  from  Dr.  Frolich’s 
establishment  then  are  put  into  prac¬ 
tical  use  at  Fors  6?  Co.  feed  mills  lo¬ 
cated  at  Stockholm,  Gothenburg, 
Ahus,  Lidkoping,  Vadstena,  Raising- 
borg,  and  Kalmar. 

The  Fors  feed  organization  launched 
its  major  research  farm  at  Rimbo,  35 
miles  north  of  Stockholm,  in  1955. 

The  laying  test  house  at  Smedsmora 
contains  20  compartments,  each  of 
which  holds  30  birds.  A  cage-laying 
experiment  involves  batteries  in  a  sin¬ 
gle-story  unit.  Both  single  and  twin- 
bird  batteries  are  employed. 

Fors  scientists  are  studying  what 
they  term  “intense  poultry-keeping.” 
Laying  birds  are  housed  10  to  the 
square  meter  (about  39  inches).  The 
usual  recommendation  is  four  to  five 
birds  for  this  amount  of  space. 

Broilers  are  comparatively  new  in 
Sweden,  but  Harald  Fors  fe?  Co.  is 
ready  for  a  rapid  growth  in  their  popu¬ 
larity.  In  its  Smedsmora  broiler  unit, 
the  firm  houses  600  birds  in  each  of 
five  “boxes”  or  compartments  of  the 
broiler  test  house. 

Swine  Work 

Swine  research  at  the  Fors  research 
headquarters  is  carried  on  in  a  pig 
building  measuring  82  by  930  meters. 
The  structure  accommodates  400  pigs. 


Current  work  involves  14  compart¬ 
ments  of  seven  pigs  each  being  fed 
automatically  and  six  compartments  of 
seven  each  being  fed  individually. 

Fors  is  setting  the  pace  in  mink 
nutrition  research,  having  successfully 
fed  the  fur-bearers  on  a  diet  excluding 
fresh  meat  and  fresh  fish.  There  are 
200  breeder  females  in  the  experimen¬ 
tal  herd.  Darks,  sapphires,  and  palo¬ 
minos  constitute  the  herd  currently,  al¬ 
though  other  mutations  are  to  be  add¬ 
ed  in  the  future. 

Competing  successfully  with  gov¬ 
ernment-subsidized  operations  and  co¬ 
operative  concerns,  Harald  Fors  Co. 
of  Stockholm  is  establishing  an  envi¬ 
able  pace  for  its  competitors  both  pub¬ 
lic  and  private  in  modem  Sweden. 

Yugoslavia  to  Build  New 
Soya  Processing  Plants 

Several  new  mills  for  processing  soybeans 
will  soon  be  constructed  in  Yugoslavia,  ac¬ 
cording  to  trade  sources  in  that  country. 
The  mills  will  have  an  annual  capacity  of 
165,000  metric  tons,  which  probably  will 
necessitate  soybean  imports. 

Mills  now  operating  which  can  process 
soybeans  have  a  capacity  of  40,000  tons  an¬ 
nually.  A  need  for  more  high-protein  feed 
to  supply  the  country's  expanding  livestock 
industry  has  prompted  the  construction 
plans,  it  was  said. 

Lindsey- Robinson  Bought 
By  Valleydale  Packers 

Lindsey-Robinson  6^  Co.,  Inc.,  Roanoke, 
Va.,  has  been  purchased  by  Valleydale 
Packers,  Inc.,  of  Salem,  Va.  Valleydale  is 
one  of  the  largest  southeastern  meat  pack¬ 
ing  firms. 

No  changes  will  be  made  in  the  feed 
manufacturer’s  name  or  operating  policies, 
according  to  Lorenz  Neuhoff  Jr.,  president 
of  Valleydale.  Mr.  Neuhoff  will  serve  as 
president  of  Lindsey-Robinson. 

Executive  vice  president  and  general  man¬ 
ager  of  the  Valleydale  subsidiary  will  be 
Emmett  M.  Williams  Jr.,  who  said  the 
transaction  will  benefit  feeders  and  pro¬ 
ducers  by  giving  them  direct  access  to  a 
major  packer  if  they  so  desire. 

Brooks;  a  Cosby-Hodges 
Aide,  Is  Dead  at  70 

The  death  of  Lee  Allen  Brooks,  70,  has 
been  reported  by  Cosby-Hodges  Milling 
Co.,  Birmingham,  Ala.  He  had  retired  from 
the  firm  as  vice  president  in  charge  of  pur¬ 
chases  in  1956. 

Mr.  Brooks  had  been  associated  with 
Cosby-Hodges  for  43  years.  Widely  known 
throughout  the  flour  and  feed  industry,  he 
had  served  as  a  director  of  the  American 
Feed  Manufacturers  association.  Survivors 
include  his  wife  and  two  daughters. 


BERT  SWANSON 

with  its  representatives  and  held  jobber 
meetings  in  key  areas,  in  addition  to  other 
duties. 

Mr.  Swanson  has  been  with  Blatchford 
for  1 1  years.  He  has  served  as  a  feed  nutri 
tionist,  assistant  to  the  vice  president  in 
charge  of  sales,  and  in  a  management  a 
pacity. 

The  firm  said  that  the  appointment  is 
part  of  Blatchford’s  continuing  product, 
quality,  and  promotion-improvement  pro 
gram. 

Regional  Sales  Personnel 
Realigned  by  Purina 

Appointments  of  W.  T.  Lane  as  sales 
manager  of  its  central  region  and  Frank  E. 
Beatty  as  sales  manager  of  the  north  central 
region  have  been  announced  by  Ralston 
Purina  Co.  Both  regions  are  newly  formed. 

Mr.  Lane  will  headquarter  at  Indianapolis, 
Mr.  Beatty  at  Minneapolis.  William  H. 
Udell  will  replace  Mr.  Beatty  as  north 
Pacific  region  sales  manager,  with  h-ad 
quarters  at  Portland,  Ore. 

Transferring  to  the  Pacific  region  as  Jes 
manager  is  D.  C.  Purcell.  He  will  h  ad 
quarter  at  Palo  Alto,  Calif.  Named  as  i  .an 
ager  of  special  sales  is  Meade  Summers,  vho 
will  be  located  at  St.  Louis. 

W.  W.  Elfrank  has  been  named  as  a; -ist 
ant  manager  of  the  eastern  region,  itl 
headquarters  at  Alexandria,  Va.  Waite  R- 
Montgomery  will  take  the  post  of  sales  i  an- 
ager  for  the  newly-formed  Louisville  (  y.) 


Swanson  Is  Blatchford 
General  Sales  Manager 

Appointment  of  Bert  Swanson  as  general 
sales  manager  has  been  announced  by 
Blatchford  Calf  Meal  Co.,  Waukegai.,,  Ill. 
He  formerly  traveled  in  the  firm’s  territories 


division. 

Replacing  Mr.  Montgomery  as  live;  jck 
and  dairy  products  sales  manager  in  the 
southern  region  is  J.  B.  Pullen,  who  wi'  lo¬ 
cate  at  Atlanta.  D.  J.  Hatke  has  beet  ap¬ 
pointed  to  a  similar  position  in  the  ce  tral 


division. 
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gives 


STANDARD 

Two  hoppers  facing  front  and  two 
facing  roar 


ALTERNATE 

Four  hoppers  facing  front 


ALTERNATE 

Two  hoppers  facing  front  and  one 
facing  each  side 


delivered  six  on  a  32-foot  flabted  truck. 


Telephone  or  write  today  for 
prices  and  delivery. 


LEACH  MANUFACTURING  COMPANY 

P.  O.  Bex  1010  Tel.  Liberty  7-5477 

GADSDEN,  ALABAMA 


BINS  WITH  THREE  DIFFERENT  HOPPER  ARRANGEMENTS  CAN  BE  SUPPLIED 


A  rotary  gate  on  each  compartment,  shown 
open  and  closed  in  the  accompanying  il> 
lustrations,  makes  for  easy  operation. 


BIN 


DESIGNED  ESPECIALLY  FOR 
SMALL  AND  MEDIUM 


at  40  lbs.  per  cubic  foot 

This  newest  addition  to  the  line  of  LEMANCO  all-steel 
bins  handles  every  type  of  poultry  feed  and  is  also 
ideally  suited  for  the  storage  of  hog  and  dairy  feeds, 
concentrates,  shell  and  ground  corn,  whole  oats,  etc: 


The  base  of  the  LEMANCO  CLUSTER 
BIN  it  mode  of  14-gauge  steel. 
Sides  and  partitions  ore  16-gauge 
galvanized. 


A  two-inch  flange  on  top  of  the  bin,  pre-punched,  mokes 
it  possible  to  extend  sides  and  partitions  to  roof,  pro¬ 
vided  listed  capacity  is  not  unduly  increased. 


SIZE  FEED  MILLS 


20  TONS  STORAGE 


The  LEMANCO  CLUSTER  BIN  has  four  5-ton  compart¬ 
ments  to  carry  four  different  ingredients.  Each  com¬ 
partment  has  two  60°  angles  and  one  45°  angle.  The 
front  is  practically  vertical,  which  means  that  most  any 
type  of  feed  will  flow  with  ease. 


The  bin,  which  is  10  feet  square,  has  on  overall  height 
of  16V^  feet,  which  con  be  reduced,  if  necessary,  by 
ordering  shorter  legs.  Standard  clearance  underneath 
the  rotary  gates  is  42  inches. 
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Tarheel 

Plains 

Varied 

Feed  men  from  all  over  the  nation  are 
expected  to  be  in  attendance  at  the  animal 
nutrition  conference  slated  for  Dec.  3-4  at 
North  Carolina  State  College,  Raleigh.  A 
glance  at  the  roster  of  speakers  shows  the 
variety  of  subjects  and  promises  the  quality 
the  Tarheel  meet  has  delivered  in  the  past. 

On  hand  to  greet  visitors  will  be  Dr.  Roy 
Lovvorn,  director  of  the  North  Carolina 
agricultural  experiment  station.  Leading  off 
the  speaking  sessions  will  be  Dr.  S.  B.  Tove 
of  the  college  staff,  who  will  explain  the 
process  of  “Changing  the  Fatty  in  the 
Patty.” 

Dr.  F.  R.  Craig  has  titled  his  talk,  “En¬ 
zymes  and  Tranquilizers  for  Poultry,”  while 
Dr.  M.  B.  Wise  will  discuss  the  drugs'  use 
in  ruminants.  Luncheon  speaker  is  John  T. 
Caldwell,  chancellor  of  the  college. 

“The  Value  of  Pelleted  Feeds  in  Animal 
Nutrition”  will  be  considered  by  Dr.  K.  L. 
Dolge  of  Wirthmore  Feeds,  Inc.,  Waltham, 
Mass.  Dr.  J.  A.  Hoefer  will  deliver  “The 
Role  of  Zinc  in  Animal  Nutrition.” 

A  provocative  question,  “When  Is  a 
Rumen  a  Rumen?”  will  be  asked  and  dis¬ 
cussed  by  Cornell  University's  Dr.  R.  G. 
Warner.  A  panel  composed  of  Drs.  C.  H. 
Hill,  A.  J.  Clawson,  and  W.  E.  Thomas  will 
talk  about  “The  Role  of  Antibiotics  in 
Poultry  and  Livestock  Nutrition.” 

Cornell's  Dr.  Warner  will  again  take  over 
the  rostrum  with  “A  Comparison  of  Sys¬ 
tems  for  Raising  Dairy  Calves.” 

Dr.  Hill  of  North  Carolina  also  will  en¬ 
core  with  a  presentation  titled,  “Nutrition 
and  Disease  Resistance.” 

Discussion  periods  will  follow  each  talk. 
Chairmen  of  the  conference  are  Dr.  W.  J. 
Peterson,  W.  A.  Fuller,  John  L.  Reitzel,  and 
Dr.  E.  W.  Glazener. 

Registration  will  begin  at  8  a.m.  on  Dec. 
3  in  the  lobby  of  the  college  union. 

EXCLUSIVE  photos  by  The  Feed  Bag 
show  leading  participants  in  the 
convention  of  the  Association  of 
American  Feed  Control  Officials.  At  top 
are  Retiring  President  Larry  Koehler  of 
North  Dakota  and  Bruce  Poundstone 
of  Kentucky,  re-elected  secretary. 

In  middle  row  are  President-Elect 
Marvin  H.  Snyder  and  I.  S.  Riggs, 
Quaker  Oats  Co.  vice  president  and 

American  Feed  Manufacturers  association 
board  chairman.  Ralp  Kneeland  Jr.  of 
Food  &  Drug  presents  a  past  president's 
plaque  to  Mr.  Koehler  in  view  at 
bottom  left.  At  lower  right  are 
E.  A.  Epps  Jr.  of  Louisiana  and 
John  Kuzmeski  of  Massachusetts. 


—  Control  Meeting 

(Continued  from  page  25) 

America  will  pay  more  for  her  market 
basket  of  high  protein  foods.” 

Mr.  Riggs  called  for  a  concerted  ef¬ 
fort  of  all  concerned  to  cooperate  to 
secure  a  wise  and  enlightened  adminis¬ 
tration  of  the  food  additives  law  and 
other  laws  relating  to  feed. 

Numerous  committee  reports  were 
given  by  officials  from  various  states. 
The  report  by  Forest  W.  Quackenbush 
of  Indiana  attracted  attention  because 
it  concerned  feed  additives. 

Dr.  Quackenbush  indicated  that 
there  will  soon  be  available  a  card 
filing  system  on  drugs  and  other  addi¬ 


tives  which  will  show  informa' ion 
needed  when  using  and  registering 
feeds  containing  these  products. 

Standards  Discussed 
C.  E.  Hilton,  chemical  engineer  in 
charge,  American  Standards  asso  ia- 
tion,  presented  a  talk  on  national  stan¬ 
dards  at  the  meeting.  Mr.  Hilton  ex¬ 
plained  the  purpose  of  his  organ- na¬ 
tion  and  invited  the  industry  to  use  its 
services.  ASA  brings  together  all  seg¬ 
ments  of  industry  to  develop  comnion 
names  for  highly  technical  chemical 
products.  Mr.  Hilton  pointed  out  that 
where  such  complex  names  must  be 
used  on  labels  it  might  frighten  the 
users  but  if  some  common  names  can 
(Concluded  on  page  41) 
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CUSTOM  PACKAGED  PELLETING  UNIT! 


Once  again  Daffln  scoops  the  industry— now  with  the  revolu¬ 
tionary  new  line  of  “packaged”  units  for  custom  pelleting 


Here  it  is  . . .  the  industry’s  only  complete 
pelleting  plant  engineered  into  one  compact 
group  of  components! 

Everything  you  need,  economically  pack¬ 
aged,  for  top  quality,  low-cost  pellets: 

MASH  SURGE  BIN 
PELLET  MACHINE 
ELEVATORS 
SCALPER 
COOLER 

—all  within  50  sq.  ft.  of  space  on  one  floor— 
and  only  13'  6"  high! 

Unit  ties  in  beautifully  with  mash  feed 
and  roughage  processing  equipment  without 
additional  manpower! 

This  is  another  Baffin  work-saving,  money¬ 
making,  business  builder  for  you! 


Better  Pellets  in  less  space, 
at  lower  cost,  with  higher  profits. 

Special  Daffin  stationary  dies  produce 
harder,  firmer  pellets.  Unit  excels  in  han¬ 
dling  high-roughage  feeds.  Unique  system 
of  screening  ahead  of  cooling  means  less  air 
restriction  and  cleaner  production.  No  col¬ 
lector  necessary.  Unit  operates  with  or 
without  steam. 


Write  for  full  details  or  for 
engineering  consultation. 


MANUFACTURING  COMPANY 


Builders  of  the  World-Famous  Daffin  Feedmobiles,  Packaged  Feed  Plants,  Pneumatic  Conveying  Systems,  Pelleting  Machines,  Batch  Mixers 


SERVICf  FAITS  DEPOTS:  Alabome-Birmingham-Montgomery  •  Arkmsos-North  Little  Rock  •  Georgio-Perry  •  Illinois-Springfield  *  Indiona-Evansville-Indianapolis  *  le«M> 
Cedar  Rapids  •  Keeses-North  Kansas  City  •  Kcntucky-Shelbyville  •  Midiigon-Detroit-Grand  Rapids  •  Minnesoto-Rochester  •  Ncbrosko-Omaha  •  Mew  York-Syracuse- 
Tonawanda  •  North  CetoKne-laurinburg  •  Ohie-Cincinnati-Cleveland-Dayton-Toledo-Youngstown  •  PennsylYonia-Lancoster-Wexford  •  South  Corolina-Laurinburg 
$.  Doketo-Sioux  Falls  •  Teenessee-Knoxville-Memphis  •  Texes-Dallas-Houston-San  Antonio  •  Virginio-Lynchborg  •  Wistonsin-Oconomowoc  •  Conode-Toronto 

Daffin  manufacturing  company,  3I69  north  prince  street,  Lancaster,  Pennsylvania 
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Your  feeds  will  give  more  con¬ 
sistent  results  all  season  long! 

The  feeds  that  sell  are  the  feeds  that  satisfy.  And 
greater  satisfaction  is  a  feature  of  good  feeds  which 
are  fortified  with  Arsanilic  Acid.  This  combination 
gives  more  consistent,  more  satisfying  results  all 
season  long. 

For  such  low  cost — less  than  40ff  per  ton  of  com.- 
plete  feed — here’s  what  you  can  offer  your 
customers  in  feeds  containing  Arsanilic  Acid: 

Greater  effectiveness:  Faster  growth  and  weight 
gains,  higher  and  more  even  egg  production, 


healthier  animals.  Swine  and  poultry  actually 
use  less  feed  to  give  these  better  results.  Profits 
look  good,  even  on  low-margin  operations. 

Safety:  Wide  and  unmatched  safety  enables  you 
to  fortify  swine  and  poultry  feeds  at  the  same  level 
with  assurance  that  livestock  will  not  experience 
toxicity  problems  that  may  affect  weight  gains, 
growth,  egg  production  or  general  health.  In  ad¬ 
dition,  Arsanilic  Acid  offers  you  . . . 

Simple  formulation:  One  set  of  formulation 
instructions  for  all  swine  and  poultry  feeds.  This 
minimizes  the  chance  of  error  in  mixing.  Enables 
you  to  stock  and  handle  just  one  arsonic  compound. 

t/VMt 
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effective! 


If  you  have  a  supplement,  concentrate  or  complete  feed 
for  swine  or  poultry  which  is  not  fortified  with  Arsanilic 
Acid,  make  the  change  to  more  effective  feeds ..  .all  season 
lot  q...  by  adding  Arsanilic  Acid  to  your  full  line. 

Yci’ll  enjoy  the  easier  resale  work  that  results  from 
ad  lition  of  this  low-cost  growth  stimulant  to  your  feeds. 


^  Here  is  a  checklist  of  23 
types  of  feeds  to  be  for¬ 
tified  with  Arsanilic  Acid 


Add 

Type  of  Feed 

Pure  Arsanilic  Acid 
per  ton  of  feed  f 

BROILER  FEEDS 

□  Chick  Starting  Feeds . 90  grams 

□  Growing  Feeds . . 90  grams 

□  Broiler  Finishing  Feeds . 90  grams 

□  Medicated,  trouble-shooting  Feedsf . 90  grams 

□  Supplements,  Concentrates . . .  ft 

LAYER  FEEDS 

□  Breeder  Feeds . 90  grams 

□  Pullet  Developer,  Growing-type  Feeds _ 90  grams 

□  Layer  Feeds . 90  grams 

□  Trouble-shooting  Feedsf . 90  grams 

□  Supplements,  Concentrates .  ft 

SWINE  FEEDS 

□  Sow  and  Pig  Feeds . 90  grams 

□  Pig  Starters . 90  grams 

□  Creep  and  Pre-Creep  Feeds . 90  grams 

□  Growing  Feeds . 90  grams 

□  Finishing  Feeds . 90  grams 

□  Breeder  Feeds . 90  grams 

□  Trouble-shooting, Conditioning  Feedsf..  .90 grams 

□  Supplements,  Concentrates .  ff 

TURKEY  FEEDS 

□  Starter  and  Pre-Starter  Feeds . 90  grams 

□  Growing  and  Finishing  Feeds . 90  grams 

□  Mashes,  Crumbles  and  Pellets . 90  grams 

□  Trouble-shooting  Feedsf . 90  grams 

□  Supplements,  Concentrates .  ff 

fin  first  and  second  line  of  complete  feeds,  medicated 
and  trouble-shootings  feeds,  use  90  grams  of  pure 
Arsanilic  Acid  or  one  pound  of  PRO-GEN®  20%  Premix 
per  ton  of  feed  to  give  benefits  which  only  this  effective 
low-cost  additive  can  provide.  One  pound  PRO-GEN® 
20%  Premix  contains  90  grams  pure  Arsanilic  Acid . 

ffAmount  of  Arsanilic  Acid  used  varies  in  direct  pro¬ 
portion  to  the  amount  of  grain  added  or  with  protein 
level  of  concentrate  or  supplement  so  that  up  to  90 
grams  of  Arsanilic  Acid  is  provided  per  ton  of  complete 
feed  or  of  total  feed  eaten.  Complete  information  in 
Technical  Information  Folder— Bulletin  No.  F-400  en¬ 
titled  "How  to  Fortify  and  Label  Feeds  with  PRO-GEN® 
(Arsanilic  Acid)." 


Irsanilic  Acid 


(PRO-QEN®) 


a  product  of 


LABORATORIES 


CHEMICAL  MARKETING  DIVISION,  NORTH  CHICAGO,  ILLINOIS 
IN  CANADA:  1350  COTE  DE  LIESSE  ROAD,  MONTREAL  9,  QUEBEC 
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BUILD 

SALES 


Werthan  Better  Built  Bags 
can  help  YOU  improve  the 
appearance  of  your  feed 
package. 


YOU  WILL  LIKE 
OUR  FAST 
SERVICE 

for  your  requirements 
of 

MULTIWALL 

BURLAP 

COTTON 

and 

DRESS  PRINT  BAGS 
Complete  Stocks  of 
SEWING  THREAD 


Midwest  Sales  Offke 

Ml  W.  Jackson  Blvd.,  Chicago,  Illinois 
Phone  HArrison  7*4960 


WERTHAN  BAG 
CORPORATION 

1400  •  8th  Avenue,  North 
NASHVILLE  1.  TENNESSEE 


Wa^ngtott  MtthAee^ 

(The  "front  page"  of  this  issue  appears  as  page  21.) 


Credit  a  Determining  Factor 


Economic  survival  for  many  farmers 
will  hinge  in  coming  years  on  the  avail¬ 
ability  of  credit,  according  to  experts 
who  attended  the  National  Farm  Credit 
Directors'  conference  in  Washington. 
They  predicted  that  credit  will  become 
an  increasingly  important  farm  man¬ 
agement  tool.  "We're  not  in  the  mid¬ 
dle  of  a  technological  revolution,"  one 
said,  "we're  on  the  threshold." 

The  largely  farmer-owned  farm  cred¬ 
it  system  has  been  extending  credit  at 
a  record  rate  in  the  past  year.  A  major 
reason  is  that  commercial  banks,  whose 


lending  operations  are  limited  by  dr 
posits,  have  had  to  tighten  credit  poli¬ 
cies.  The  farm  credit  system,  on  the 
other  hand,  can  get  more  money  to 
lend  simply  by  paying  the  going  rate 
of  interest  for  it. 

Another  reason  for  the  heavy  de¬ 
mand  on  Federal  Land  banks:  Farmers 
still  are  trying  to  enlarge  their  hold¬ 
ings  to  achieve  more  efficiency,  more 
economic  units.  Those  attending  the 
conference  saw  no  change  in  that  trend 
in  the  foreseeable  future. 


Seek  to  Tell  Farmers*  Side 


The  major  farm  organizations  are 
getting  together  to  try  to  get  the  farm¬ 
er's  story  across  to  the  general  public. 
They  are  setting  up  a  committee  to 
wrestle  with  that  problem. 

It's  no  secret,  of  course,  that  many 
city  dwellers  figure  the  farmer  is 
responsible  for  high  food  prices  and 
is  living  the  life  of  a  rural  Riley.  It  is 
this  kind  of  sentiment  that  has  made  it 
difficult  to  get  major  new  farm  legis¬ 
lation  through  congress  in  the  past  few 
years. 

What  the  farm  organizations  are 


aiming  at  is  a  better  understanding  of 
the  farmers'  predicament,  the  problems 
he  has  been  facing  as  the  result  of 
rising  costs  and  falling  prices.  They 
also  want  to  get  across  what  the  farm¬ 
er's  efficiency  has  meant  in  terms  of 
benefits  to  the  consumer. 

These  are  things  that  have  boon 
brought  out  many  times  by  members 
of  congress.  Department  of  Agriculture 
officials,  and  others,  but  somehow  the 
arguments  have  failed  to  make  much  of 
a  dent  in  their  targets. 


Democrats  Drag  Farm*  Feet 


If  a  Democratic  farm  advisory  com¬ 
mittee  is  to  get  its  recommendations 
before  congress  early  next  year,  it 
will  have  to  hustle.  Gov.  Herschel 
Loveless  of  Iowa  was  appointed  chair¬ 
man  of  the  committee  several  weeks 
ago,  but  at  this  writing  no  other  mem¬ 
bers  have  been  named. 

The  committee  will  be  responsible  to 
the  Democratic  advisory  council,  which 
has  not  hit  it  off  too  well  with  the 
Democratic  leadership  in  congress. 
Senate  Majority  Leader  Lyndon  John¬ 
son  and  House  Speaker  Sam  Rayburn, 

SoiUSaving  Program 
On  Plains  Succeeds 

Department  of  Agriculture  officials 
are  elated  by  the  success  of  the  Great 
Plains  program  to  date  in  taking  mar¬ 
ginal  land  out  of  production.  The  latest 
tally  shows  that  nearly  900,000  acres 
of  land  in  10  Great  Plains  states  are 
in  the  process  of  being  put  back  into 
grass. 

This  is  land,  the  USDA  points  out. 


both  of  Texas,  have  made  it  abundant¬ 
ly  clear  they  feel  under  no  obligation 
to  follow  the  council's  advice. 

Late  last  year  the  council  mads 
some  farm  policy  recommendations,  but 
in  very  general  terms.  It  supposedly  is 
the  chore  of  the  advisory  committee 
headed  by  Gov.  Loveless  to  get  down 
to  details.  Mr.  Loveless  is  widely  ex¬ 
pected  to  run  next  year  for  the  senat- 
seat  now  held  by  Republican  Ton; 
Martin. 


that  never  should  have  been  plowed  i 
the  first  place.  It  may  produce  a  fairl 
decent  crop  one  year  and  nothing  th 
next.  It  is  in  an  area  of  limited  rair 
fall  and,  with  dry  weather  and  wind 
it  begins  to  blow. 

The  cost  of  converting  cropland  i 
grassland  is  estimated  at  $15.18  « 
acre.  That  isn't  cheap,  but  the  USD 
figures  it  will  pay  off  in  the  long  ru 
Under  the  Great  Plains  program,  tf 
government  pays  up  to  80  per  ce' 
of  the  cost  of  approved  practices. 
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\m  rica^s  Finest 
[lUlON-BUSHEL 
U  r  STORAGE 
^butler! 


C.  W.  Jackson,  President 
Indianapolis  Grain 
Warehouse  Corporation 

Having  been  associated  with  the 
metal  building  industry  for  many 
years.  I  feel  qualified  as  an  expert  on 
flat  storage. 

“1  feel  sure  that  Butler  is  the  best 
quality  building  and  has  the  most 
complete  design  in  flat  storage.  We 
chose  Butler  buildings  for  our  new 
Indianapolis  sub-terminal  with  a  ca¬ 
pacity  of  over  five  million  bushels.” 


Grainmen  have  fotmd  that  big,  flat  storage  is  a  sound  invest¬ 
ment  ...  a  tested,  profitable,  safe  way  to  store  and  handle 
large  volumes  of  grain. 

But,  providing  buildings  strong  enough  .  .  .  safe  enough 
for  million-bushel  and  up  storage  is  not  a  simple  thing. 

It  takes  specialized  knowledge  of  grain  loading  pressures, 
expansion  factors,  metal  fabrication  and  handling  tech¬ 
niques  to  provide  safe,  flat  storage  structures. 

Butler  and  the  nationwide  network  of  Butler  Builders 
have  provided  the  grain  storage  industry  with  safe,  flat 
storage  for  years.  From  this  experience  Butler  and  Butler 
Builders  have  developed  the  knowledge  and  the  techniques 
needed  to  solve  the  special  problems  of  big  storage. 

Today  when  grainmen  think  in  terms  of  a  major  invest¬ 
ment  in  million-bushel  flat  storage,  they  turn  to  Butler  and 
the  network  of  Butler  Builders. 

You,  too,  can  take  advantage  of  Butler’s  experience  and 
Butler’s  know-how,  backed  by  an  experienced  local  Builder. 
Use  it  to  build  big,  safe,  profitable  storage. 


“Now  that  the  first  stage  of  the  C.  W. 
Hicks  Grain  Terminal  has  been  com¬ 
pleted,  I  want  to  tell  you  how  pleased  I 
am.  It  is  an  outstanding  job.  The  tremen¬ 
dous  cubic  content  of  my  Butler  build¬ 
ings  has  enabled  me  to  store  over  600,000 
bushels  of  com  in  each  —  surpassing  all 
my  expectations.  On  the  basis  of  this 
experience,  I  have  decided  to  make  this 
an  all-Butler  installation— flat  storage 
buildings,  scale  house,  switch  house  and 
Butler  bolted  receiving  tanks.” 

C.  W.  Hicks 

Hicks  Grain  Terminal,  Inc. 

Roberts,  Illinois 


Still  accepting  grain  in  this  new  1,000,000 -bushel 
Butler  flat  storage  building  is  J.  E.  McLelland  of 
Wortham,  Texas.  Another  good  example  of  Butler 
big-volume  storage,  this  building  is  80  feet  wide  and 
400  feet  long,  with  30-foot  sidewalls.  BHill-height  par¬ 
titions  divide  it  inside,  enabling  owner  to  store  four 
different  commodities  at  one  time.  This  giant  instal¬ 
lation  is  owned  and  operated  by  . . . 

J.  E.  McLelland,  J.  E.  McLelland  &  Son 


“Prior  to  construction  of  our  new  elevator  we  in¬ 
vestigated  many  types  of  flat  storage  structures.  We 
chose  Butler  buildings  because  of  their  stiirdy  side- 
walls,  their  low-cost-per-bushel-stored  and  their  rec¬ 
ord— in  this  area— of  never  having  breakout  trouble. 
Our  40,000 -bushel,  fourteen -bin  working  house— 
constructed  of  Butler  square  steel  tanks  — leaves 
nothing  to  be  desired  in  grain  handling  ease.” 


Wortham,  Texas 


i 

“We  could  not  afford,  in 
laur  hing  our  new  business, 
to  r'  k  buying  grain  storage 
that  might  jeopardize  our 
cha:  ces  of  success.  That’s 
why  ,ve  chose  a  Butler  build¬ 
ing  {  id  equipment.  We  want 
to  e  oress  our  satisfaction.” 

W.  (  Ferguson 

Vice  ^resident 

Uph  d  Grain  Company 

Upl(  d,  Nebraska 


Paul  K.  Crowner,  Manager 

Giltner  Grain  &  Supply,  Inc.,  Giltner,  Nebraska 


n 

Amiwhen  i/ou  look,  iiou*re  apt  to  see. . . 


BUTLER 

BIG-VOLUME 
FLAT  STORAGE 


reUTLERl 


BVTIEB  MAMFACmim  COMPANY 

7400  East  13th  Street,  Kansas  City  26,  Missouri 
Manufacturers  of  Metal  Buildings  •  Equipment  for  Farming, 

Oil  Transportation,  Outdoor  Advertising  •  Contract  Manufacturing 


Factories  at  Kansas  City,  Missouri  •  Minneapolis,  Minnesota  •  Galesburg,  Illinois 
Richmond,  California  •  Birmingham,  Alabama  •  Houston,  Texas  •  Burlington,  Ontario,  Canada 


Buildings,  bins, 


bolted  tanks... 

Butler  can 
solve  gear 
storage  problem 

Planning  to  build  or  expand  storage  fi 
cilities?  Call  us  today!  Let  us  jhow  y( 
why  Butler  is  the  lowest-cost  safe  stoi 
age  your  money  can  buy.  We  can  giv 
you  all  the  advantages  of  local  •^ed  sei 
ice,  plus  the  benefits  of  Butler’s  yearsfl 
experience  in  providing  many  types  j 


^  Control  Meeting 

f Continued  from  page  32) 

be  greed  on  it  would  be  helpful  from 
a  s  >es  standpoint. 

'  >r.  Homer  Patrick,  head  of  the 


study  the  problem  further  to  see  if  the 
word  “oil”  can  be  deleted. 

Topic:  Problems  in  defining  the 
product  resulting  from  condensing 
steep  water  from  the  wet  processing 
of  corn. 


Topic:  Is  the  method  of  reporting 
feed  analyses  on  a  “satisfactory”  or 
“passed”  basis  preferable  to  reporting 
actual  findings? 

Action:  No  action  taken  since  it  was 
stricken  from  the  agenda. 


pc  try  department  of  West  Vir-  Action:  No  action  recommended.  Marvin  H.  Snyder  waa  elected  pres- 
gi  .  a  University,  spoke  on  “Radionu-  (Difficulties  arose  when  corn  proces'  ident  to  succeed  Mr.  Koehler.  He  is 
Nutrition”  and  used  numerous  sors  asked  to  be  able  to  use  the  word  a  control  official  from  Charleston, 


te  inical  slides  to  cover  his  subject. 

m  insight  into  the  work  of  the 
A  imal  Health  institute  was  presented 
b'  D.  L.  Bruner,  its  executive  secre- 
ta  y.  Mr.  Bruner  advised  that  since 
January  his  group  also  has  represented 
fe.-d  additive  manufacturers. 

He  urged  that  uniform  feed  control 
la  v's  be  adopted  in  each- state  and  in¬ 
dicated  that  industry  shares  with  oth¬ 
ers  the  responsibility  to  protect  the 
public  health.  Mr.  Bruner  maintained 
that  progress  has  always  been  opposed 
by  faddists  and  cited  the  opposition 
years  ago  to  vaccination. 

In  the  “bull”  session  held  for  con¬ 
trol  officials  and  members  of  the  feed 
industry  some  spirited  discussions  oc¬ 
curred.  The  discussion  topics  and  rec¬ 
ommended  action  by  the  control  offi¬ 
cials  are  summarized  as  follows: 

Topic:  Should  we  have  maximum 
overrun  tolerances  for  protein  and  fat 
and  a  minimum  underrun  tolerance 
for  fiber  in  commercial  feeds? 

Action:  Feed  should  run  close  to  the 
guarantee. 

Topic:  Should  guarantees  for  prote¬ 
in,  fat,  and  fiber  in  commercial  feeds 
be  expressed  only  in  whole  or  half 
numbers? 

Action:  No  action  was  taken  on 
guarantees  in  half  numbers. 

Topic:  A  preview  of  the  new  pro¬ 
posed  mill  feed  definitions. 

Action:  New  definitions  were  ac¬ 
cepted  as  reported  elsewhere  in  this 
issue. 

Topic:  Is  the  feed  manufacturer  mis¬ 
using  the  required  drug  claims,  guar¬ 
antees,  and  feeding  directions  in  the 
Lbeling  of  medicated  feeds?  Does  a 
c  lim  for  increased  feed  efficiency  re- 
q  lire  a  medicated  label?  Progress  re- 
F  3rt  —  a  summary  file  of  medicated 
c'  ims. 

Action:  To  cover  these,  the  sum- 
E  iry  cards  on  drugs  as  proposed  by 
t'  e  committee  headed  by  Dr.  Quack- 
e  bush  were  recommended. 

Topic:  Should  the  word  “oil”  be  re- 
t.  ned  as  part  of  the  ingredient  desig- 
n  tions  of  current  soybean  product 
d  finitions? 

Action:  Investigators  were  asked  to 
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“fermented.”  The  distillers  group  does 
not  look  with  favor  on  this.) 

Topic:  A  statistical  summary  of  a 
state  survey  on  acceptance  of  the 
“and/or  basis”  of  alternate  ingredient 
declarations  in  feed  registrations. 

Action:  Recommended  that  the 
“and/or  basis”  be  adopted. 

Official  Control  L 

Amino  Acids 

Definition  6,  page  23,  “Methionine  Hy¬ 
droxy  Analogue  Calcium”  was  dropped  and 
replaced  with  definition  T-1,  page  24,  which 
now  becomes  official  and  reads:  Methionine 
Hydroxy  Analogue  Calcium  is  a  product 
which  contains  a  minimum  of  90  per  cent 
dl-2-hydroxy-4-methylthiobutyric  acid  cal¬ 
cium  salt. 

Animal  Products 

Definition  T-3,  page  25,  was  revised  by 
changing  the  ash  content  from  14  per  cent 
to  16  per  cent  and  remains  in  tentative 
status. 

The  following  definition  was  adopted  as 
tentative: 

Poultry  By-Product  Meal  (Wet-Ren¬ 
dered)  —  consists  of  the  ground  wet-ren¬ 
dered  clean  parts  of  the  carcass  of  slaugh¬ 
tered  poultry,  such  as  heads,  feet,  undevel¬ 
oped  eggs  and  intestines,  exclusive  of  feath¬ 
ers,  except  in  such  trace  amounts  as  might 
occur  unavoidably  in  good  factory  practice. 
It  shall  contain  not  more  than  16  per  cent 
ash  and  not  more  than  four  per  cent  acid- 
insoluble  ash. 

Barley  Products 

Definition  25,  page  26,  Ground  Barley, 
was  dropped. 

Definition  26,  page  26,  Rolled  Barley  or 
Crimped  Barley  was  dropped. 

Definition  T-4,  page  26,  was  made  offi¬ 
cial  and  reads  as  follows:  Ground  Barley  is 
the  entire  product  obtained  by  grinding  bar¬ 
ley.  It  shall  consist  of  at  least  80  per  cent 
sound  barley  and  shall  not  contain  more 
than  three  per  cent  heat-damaged  kernels, 
six  per  cent  foreign  material,  20  per  cent 
other  grains,  or  10  per  cent  wild  oats.  The 
word  “crushed”  or  “rolled”  shall  be  substi¬ 
tuted  for  the  word  “ground”  where  the 
product  has  been  crushed  or  rolled  instead 
of  ground  and  the  word  “crimped”  shall  be 
substituted  for  the  word  “ground”  where 
the  product  has  been  crimped  instead  of 
ground. 

Barley  in  the  above  definition  corres¬ 
ponds  to  requirements  under  the  U.  S.  grain 
standards  for  whole  barley  of  the  grades 
No.  5  western  barley  or  No.  4  barley. 

In  this  definition  foreign  material  shall 


W.  Va.  E.  A.  ^ps  Jr.  of  Louisiana 
was  elected  vice  president.  R.  T. 
Wetherbee,  Vermont,  was  re-elected 
treasurer  and  Bruce  Poundstone,  Ken- 
tudey,  secretary.  Named  to  the  execu¬ 
tive  committee  were  R.  E.  Bergman 
of  Minnesota  and  R.  W.  Ludwick, 
New  Mexico. 


definition  Changes 

be  all  matter  other  than  barley,  other  grains, 
and  wild  oats  which  is  not  separated  from 
the  barley  in  the  proper  determination  of 
dockage. 

Chemical  Preservatives 

The  following  two  items  were  added  to 
definition  32,  page  27:  Propionic  Acid,  1,2- 
dihydro  -  6  -  ethoxy  -  2,2,4  -  trimethylquino- 
line  (show  footnote  “Label  as  required  by 
Federal  Regulations”). 

C<»n  Products 

Definition  F-1,  page  29,  was  moved  from 
future  discussion  to  tentative  status  and  cor¬ 
rected  to  read:  Corn  Gob  Fractions  is  the 
product  obtained  by  the  mechanical  separa¬ 
tion  of  cwie  or  more  fractions  of  corn  cobs. 
For  identification  purposes  the  name  of  the 
fraction  shall  be  included  parenthetically 
following  the  name  of  the  product;  e.g.. 
Com  Cob  Fractions  (Hard  Woody  Ring 
and  Beeswings). 

The  following  was  adopted  for  future  dis- 
cussioin:  Condensed  Fermented  Corn  Extrac¬ 
tives  is  the  product  obtained  from  the  par¬ 
tial  removal  of  water  from  the  liquid  result¬ 
ing  from  soaking  corn  in  a  water  and  sul¬ 
phur  dioxide  solution  which  is  subsequently 
fermemted  by  the  action  of  naturally  occur¬ 
ring  lactic  acid  producing  microorganisms 
in  the  wet  milling  of  com. 

Drugs 

The  following  were  added  to  definition 
95,  page  36,  New  Drugs:  Diethylcarbama- 
ine.  Enzymes  (all  except  pepsin),  Reserpine. 

The  following  was  added  to  definition  97, 
page  36,  Not  New  Drugs:  Ateramin.  The 
term  dried  rumen  organisms  in  definition  97, 
page  36  was  changed  to:  Dried  Rumen  Bac¬ 
teria. 

Fats  iC  Oils 

A  sentence  was  added  to  the  first  note  at 
the  top  of  page  42,  the  entire  note  to  read: 
The  use  of  the  term  “feed  grade”  requires 
that  the  specific  type  of  product  will  have 
been  adequately  tested  to  prove  its  safety 
for  feeding  purposes.  In  mixed  feeds  con¬ 
taining  fats  or  fat  derivatives  “feed  grade” 

(Concluded  on  page  52) 

41 


A  Superior  Dry  Vitamin  A  Feed  Suppiement 


PROVEN  STABIUTV:  Dawe’s  FIXTAY  retains  a  high  degree  of  potency  over 
extended  periods  under  normal  and  elevated  temperature  and  humidity  conditions. 
Even  in  high  mineral  mixtures,  containing  as  much  as  40%  trace  minerals,  Dawe’s 
FIXTAY  maintained  this  remarkable  stability: 


MIXTUM  No. 

No.  1 

No.  2 

No.  3 

No.  4 

No.  S 

No.  6 

Percent  of  Vitamin  A 
remaining  after  3  months 

98.6 

97.8 

95.4 

98.6 

95.6 

95.4 

COMPLETE  AVAILABILITY:  Biolo^cal  tests  prove  Dawe’s  FIXTAY  is 
fully  available  to  the  animal  for  early  absorption  in  the  digestive  tract. 


UNIFORM  DISPERSION:  Dawe’s  FIXTAY  is  of  a  particle  size  and  shape 
which  readily  disperses  and  remains  uniformly  distributed. 

Dawe’s  FIXTAY  is  available  in  all  practical  potencies.  Write  for  samples  and 
quotations  on  the  potency  of  your  choice. 


Worid’s  Oldest  and 
Largest  Specialists  in  Vitamin 
Products  for  Feeds 


Vaofe^i 


FOKBGN  OfflCES 

MICIUM— 13  Court*  ru*  det  Oalm,  Antwerp 


Plants  and  warehouses  strategically  located 
throughout  the  United  States  to  serve 
you  without  delay. 

DAWE'S 

LABORATORIES,  INC  . 

4-800  South  Richmond  Stroot 
Chicago  32,  liiinois 


ITALY— Via  Negri  4,  Milan 


MEXICO — Av.  Fco.  Modero  54,  Mexico  1,  D.  F. 


VENEZUELA— Aportodo  3050,  Coro  t 
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Th'  results  using  a_  new  way  to 
wotir  pigs  as  compared  with  old-style 
worn  ng  are  given  in  this  r^ort.  Re- 
jearc':  ?r  Wahlstrom  describes  his  pair 
of  eXj-  jriments  involving  120  weanling 
pigs,  le  outlines  his  experimental  pro- 
cedu  '  and  then  details  its  conduct  and 
the  f  idings  which  resulted. 

Title  Effect  of  Sodium  Fluoride  and 
Ifyg  imycin  on  Growing-Finishing 
Pigs. 

Autl  >r:  R.  C.  Wahlstrom  (South  Da¬ 
kota  Agricultural  Experiment  Station). 

Publ  ation:  Journal  of  A  nimal  Science, 

Vol.  18  (August,  1959)  pp.  1,067-73. 

Digt  .t:  Two  experiments  were  con¬ 
duct  J.  The  first  involved  120  wean¬ 
ling  ligs  which  were  used  to  study  the 
effects  of  sodium  fluoride,  hygromy- 
cin,  .  hlortetracycline,  and  a  combina¬ 
tion  of  the  last  two  on  pig  performance 
and  roundworm  control.  The  second  alone.  Hygromycin  appeared  to  reduce  weighed  100  pounds  did  not  give  corn- 
experiment  involved  85  pigs  that  were  feed  consumption  and  in  some  cases  plete  freedom  from  ascarids  at  market 
used  to  study  the  effectiveness  of  hy-  rate  of  gain  during  this  period.  time.  However,  the  number  of  ascarid 

gromycin  in  complete  mixed  and  free-  “Hygromycin  had  no  effect  on  the  ova  present  in  the  feces  at  this  time 
choice  rations  fed  on  pasture.  rate  or  efficiency  of  gains  of  pigs  fed  was  markedly  decreased. 

“The  daily  gains  of  pigs  fed  hygro-  complete  mixed  or  free-choice  rations  “Treating  weanling  pigs  for  round- 
mycm  or  chlortetracycline  in  drylot  on  pasture.  Again,  a  decrease  in  con-  worms  by  feeding  0.5  per  cent  sodium 
rations  were  increased  during  the  peri-  sumption  of  hygromycin  -  containing  fluoride  in  the  feed  for  two  days 
od  from  weaning  to  100  pounds  and  a  feed  was  noted.  caused  a  significant  reduction  in 

synergistic  effect  was  produced  when  “Effective  control  of  swine  ascarids  weight  gains  during  the  treatment 
both  were  fed.  During  the  later  was  obtained  by  feeding  hygromycin  period;  also,  the  untreated  pigs  gained 
growth  phase  (100  to  200  pounds)  the  either  in  a  complete  mixed  ration  or  in  about  seven  per  cent  faster  from  wean¬ 
ing  to  market  weight.” 

Comment:  That  lines  up  quite  well 
with  the  way  the  Dumb  Dutchman 
usually  suggests  that  hygromycin  be 
used  —  start  with  hygromycin  and 
a  growth-promoting  antibiotic  in  the 
feed  well  before  weaning,  and  contin¬ 
ue  until  the  pigs  weigh  100  pounds 
(give  or  take  10  pounds).  Then  fin¬ 
ish  the  pigs  without  hygromycin.  That 
seems  the  practical  way  in  the  Corn 
Belt,  at  least  it  looks  that  way  to  the 
D.D.  at  the  present  time. 

According  to  data  reported  in  this 
paper  there  is  a  saving  in  feed  per  100 
pounds  of  gain  when  hygromycin  and 
chlortetracycline  are  both  used.  For 
gains  from  40  to  100  pounds,  it  took 
273  pounds  feed  per  100  pounds  gain. 
For  pigs  receiving  chlortetracycline 
alone  it  took  285  pounds,  but  for  pigs 
receiving  neither  it  took  298  pounds. 
These  figures  are  for  unwormed  pigs. 
If  the  pigs  were  wormed  with  sodium 
fluoride  two  days  before  the  experi¬ 
ment  started  then  the  feed  per  100 
pounds  of  gain  for  pigs  from  40  to 
100  pounds  was  268  for  both  treat¬ 
ments,  294  with  chlortetracycline 
alone,  and  300  pounds  when  no  addi¬ 
tive  was  used. 
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greatest  growth  response  was  obtained  a  protein  supplement.  Removing  the 
when  pigs  were  fed  chlortetracycline  hygromycin  from  the  ration  when  pigs 


Morrison  Awarded  Sales 
Trophy  by  Blatchford 

The  Barwell  salesmanship  trophy  for 
1959  has  been  awarded  to  Stewart  Morrison, 
northwest  district  sales  manager  for  Blatch¬ 
ford  Calf  Meal  Co.,  Waukegan,  111. 

In  the  photo,  the  trophy  is  being  pre¬ 
sented  to  Mr.  Morrison,  left,  by  J.  E.  Sams, 
vice  president  in  charge  of  sales  for  the  firm. 
The  award  was  established  20  years  ago  in 
memory  of  the  founder  of  Blatchford,  and 


will  be  held  by  the  winner  until  next  year’s 
winner  is  announced. 

At  the  sales  convention  at  which  the 
award  was  made,  new  bag  designs  for  the 
firm's  products  were  shown.  The  packages 
will  be  sold  in  a  choice  of  sizes  to  meet  the 
exact  needs  of  various  mill  equipment  for 
easier  and  more  accurate  fortification  at  low 
costs,  it  was  said. 

Theme  of  the  meeting  was  “Step  Up 
Selling  for  the  Booming  ’60s.’’  Eldon  H. 
Roesler,  publisher  of  The  Feed  Bag,  was  a 
guest  speaker. 
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Here  are  the  results  of  experiments 
during  hot  weather  regarding  the 
effect  of  added  antibiotic  to  laying 
rations. 

I 

Title:  The  Effect  of  High  Levels  of  an 
Antibiotic  on  Egg  Weight  and  Shell 
Quality  During  Hot  W eather. 

Authors:  B.  W.  Heywang  and  M.  G. 
Vavich  (USDA  and  University  of 
Arizona) . 

Publication:  Poultry  Science,  Vol.  3& 
(September,  1959)  pp.  999'1,003. 
Digest:  Three  experiments  were  in- 
volved:  groups  of  white  Leghorns 
hatched  in  March  of  the  previous  year 
were  in  floor  pens  or  white  Leghorns 
hatched  in  October  of  the  previous 
year  were  in  individual  cages.  The 
same  albmash  diet  was  fed  for  1 5  days 
and  then  for  3  5  days  the  same  diet  was 
supplemented  with  crystalline  chlor- 
tetracycline  HCl  at  the  levels  of  0,  50, 
100,  or  200  grams  per  ton. 

“Data  were  obtained  on  the  whole- 
egg  and  dried-shell  weight  of  each  egg 
laid,  and  the  ratio  of  the  latter  to  the 
former  taken  as  the  measure  of  egg 
shell  quality.  No  appreciable  change  in 
average  egg  weight  or  shell  quality  oc¬ 
curred  at  any  level  of  the  supplement.” 
Comment:  From  the  results  of  these 
experiments  carried  out  during  hot 
weather  in  Arizona  it  would  seem  that 
the  addition  of  antibiotic  makes  no  dif¬ 
ference  in  shell  quality. 

*  *  * 

Should  turkeys  be  fed  on  range  or  in 
confinement?  The  Ohio  experiment 
station  shows  us  its  results. 

Tide:  Growth  and  Feed  Conversion  of 
Turkeys  Reared  on  Range  and  in  Con¬ 
finement. 

Authors:  J.  W.  Wyne,  R.  D.  Carter, 
M.  G.  McCartney,  and  V.  D.  Cham¬ 
berlin  (Ohio  Agricultural  Experiment 
Station) , 

Publication:  Poultry  Science,  Vol.  38 
(September,  1959)  pp.  1,003-5. 

Digest:  Large  white  and  broad-breast¬ 
ed  bronze  turkey  poults  were  sexed  and 
brooded  in  separate  pens.  After  eight 
weeks  they  were  randomly  distributed 
into  four  groups  —  49  large  white  fe¬ 
males,  50  large  white  males,  63  BBB 
females,  and  62  BBB  males.  Duplicate 
groups  of  each  variety  and  sex  were 
reared  on  ladino  clover  range  plots, 
and  pens  in  confinement  in  a  pole  shel¬ 
ter.  Rations  were  all  comparable. 

The  authors  conclude  thus:  “These 
results  indicate  quite  clearly  that  un¬ 
der  the  conditions  of  this  experiment 
better  growth  was  obtained  in  two 
varieties  of  males  reared  on  a  ladino 
clover  range  than  for  those  reared  in 


confinement  in  a  pole  shelter,  while 
no  difference  in  growth  were  obtained 
for  two  varieties  of  females.  Also, 
when  adequate  growing  and  finishing 
rations  were  fed  on  range  in  the  form 
of  pellets  little  or  no  saving  in  feed 
was  obtained  from  a  pasture  which 
was  maintained  in  excellent  grazing 
condition  throughout  the  entire  grow¬ 
ing  period.” 

Ccwnment:  We’ll  be  looking  for  other 
reports  on  turkey  growth  on  range 
compared  with  confinement.  It  is  in¬ 
teresting  that  these  good  workers 
found  that  tom  turkeys  grew  a  bit 
better  on  range  while  hen  turkeys  did 
not.  The  difference  with  BBB  toms  at 
24  weeks  of  age  was  0.9  pound  and 

with  large  white  toms  it  was  0.6  pound. 

«  *  * 

What  did  the  Mississippi  men  find 
with  regard  to  brdier  pigmentation? 

Title:  Broiler  Pigmentation  as  Influ¬ 
enced  by  Dietary  Modifications. 
Authors:  R.  G.  Ratcliff,  E.  J.  Day,  and 
J.  E.  Hill  (Mississippi  Agricultural  Ex¬ 
periment  Station). 

Publication:  Poultry  Science,  Vol.  38 
(September,  1959)  pp.  1,039-48. 
Digest:  Four  trials  were  conducted  us¬ 
ing  1,090  chicks  in  batteries.  In  the 
first  trial  New  Hampshire  chicks  were 
used,  while  in  the  other  three  Van  tress 
X  Arbor  Acres  chicks  were  used.  Yel¬ 
low  corn,  dehydrated  20  per  cent  al¬ 
falfa  meal,  and  com  gluten  meal  hav¬ 
ing  6.7,  260,  and  82.2  milligrams  of 
xanthophyll  per  pound,  were  found  to 
have  relative  biological  values  of  100, 
46.5,  and  30.7,  respectively,  when  used 
to  provide  comparable  xanthophyll  lev¬ 
els  in  the  diet. 

“Varying  the  Calorie iprotein  ratio 
of  the  rations  (35  through  60)  had  no 
significant  influence  on  pigmentation, 
however,  the  efficiency  of  xanthophyll 
utilization  was  less  when  the  Calorie: 
protein  ratio  was  below  40  in  all  in¬ 
stances.  The  addition  of  four  per  cent 
fat  or  two  per  cent  lecithin  to  broiler 
rations  did  not  significantly  influ¬ 
ence  pigmentation.  Also,  there  was  no 
decrease  in  growth  rate  when  the 
Calorie-protein  ratio  was  widened  from 
35  to  60  in  the  ration  that  contained 
added  fat  or  lecithin;  whereas  growth 
rate  was  decreased  as  the  Calorie:pro- 
tein  ratio  was  widened  in  the  rations 
without  any  additives. 

“Modification  of  broiler  rations 
with  a  commercial  pigmenter  had  no 
significant  influence  on  carotenoid  de¬ 
position.  These  data  were  interpreted 
to  mean  that  the  xanthophyll  in  this 
pigmenter  was  inactive  for  pigmenta¬ 


tion  since  it  was  found  by  analysis 
that  this  product  contained  an  “ppre- 
ciable  amount  of  xanthophyll  -133.6 
mg.  per  pound.) 

“An  improvement  in  pigmer.  ation 
was  found  in  two  of  the  three  in  taac- 
es  that  3-nitro  was  included  in  broiler 
rations;  however,  this  improvement 
was  not  significant.” 

Comment:  There  has  been  much  inter¬ 
est  in  broiler  pigmentation.  Sometimes, 
and  in  some  places  much  pigment  is 
seemingly  desired,  while  in  other 
places  and  at  other  times  very  little 
attention  is  given  to  it.  The  Dumb 
Dutchman  has  been  watching  this 
since  before  “broilers”  as  we  know 
them  today  were  produced. 

Back  in  the  days  when  “spring 
chickens”  were  fattened  in  batteries  by 
“milk-feeding”  we  had  small  birds  that 
were  called  broilers,  but  in  those  days 
(1918  to  1940)  the  demand  was  for 
birds  that  were  well  bleached  —  to  a 
very  light  cream  color  since  a  yellow 
color  was  considered  indicative  of  in¬ 
sufficient  milk-feeding.  Nowadays  the 
shoe  is  on  the  other  foot,  but  the  D.D. 
wonders  whether  heavy  pigmentation 
is  as  important  as  is  sometimes  claimed. 

The  findings  in  the  above  paper 
should  be  of  much  interest  to  all  feed 
manufacturers. 

Offer  Ideas  for  Upping 
Halite  Crystal  Sales 

A  folder  of  suggestions  on  how  to  best 
merchandise  and  sell  Sterling  Halite  melting 
crystals  is  currently  being  offered  by  Inter¬ 
national  Salt  Co.,  Scranton,  Pa.  The  crystals 
are  a  specially  processed  and  packaged  min¬ 
eral  rock  salt  product  for  melting  snow  and 
ice. 

In  the  folder  are  ideas  to  tie  in  Halite 
with  other  snow-clearing  equipment  normal¬ 
ly  carried  in  stock  and  suggestions  for  mass 
displays  of  the  colorful  containers. 

The  product  is  available  in  bales  of  six 
10-pound  packages,  and  in  25,  50,  and  100- 
pound  bags.  For  a  copy  of  the  folder,  drdc 
Reader  Service  No.  14. 

CENTRAL  SOYA  EARNINGS 

Net  sales  for  the  fiscal  year  ended  Aug. 
31  totaled  $285,020,459,  according  to  a 
report  by  Central  Soya  Co.,  Inc.,  Fort 
Wayne,  Ind.  Earnings  after  taxes  for  the 
year  amounted  to  $6,860,083.  The  fi  ures 
for  the  preceding  year  were  $225,96"  ,6#2 
and  $6,718,126. 

Sundberg  Elevatoi,  Cambridge,  Ill.,  be  sin- 
stalled  a  new  Roskamp  grain  roller  niH. 

A  new  Strong-Scott  molasses  regulator  has 
been  installed  at  Lexington  (Ky.) 
mis. 
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ADDRESS. 


designed  to  give 
full  protection  for  your  products! 


KRAFT  BAG  CORPORATION,  through 
correct  construction  of  your  multiwall  shipping 
sacks,  will  reduce  seepage  and  spoilage  of 
contents  while  minimizing  your  shipping  and 
storage  problems. 

If  your  product  fits  into  a  bag  - 

let  us  make  the  bag  to  fit  your  producti 


KRAFT  BAG  CORPORATION 

Gilman  Paper  Company  Subsidiary 

630Fifth  Ave./N.Y.20/N.Y.  ■  Daily  News  Bldg.,  Chicago  6,  III. 

Integrated  mills  at  St.  Marys,  Georgia  and  Gilman,  Vermont 


KRAFTPACKER 


□  We  are  interested  in  improving  our  bag. 

□  We  are  interested  in  your  Kraftpacker. 

NAME  OF  COMPANY - 


PRODUCT  MFD.- 


THi  W  BAS-Nevmher,  1959 


Farmer’s  Co-operative  Exchange,  Egan,  South  Dakota 


XBC  FEED  CO. 


"After  you've  punched  in,  Schul  :■ 
I'd  like  to  talk  to  you." 


BY  TOM  BLAKLEY- 


THE  FEED  BAG-November,  i  ’59 


Ogden  Is  Named  to  Chase 
Kansas  City  Sales  Post 

Appointment  of  A.  C.  ’(Chad)  Ogden  as 
special  representative  in  the  Kansas  City 
area  has  been  announced  by  Chase  Bag  Co., 
New  York  City.  He  formerly  was  sales  man- 
ager  at  Kansas  City. 

Mr.  Ogden  has  been  associated  with  the 
firm  since  1940.  Prior  to  serving  in  the 
Kansas  City  post,  he  was  connected  with 
Chase's  branch  at  Dallas. 

He  attended  the  University  of  Kansas 
and  is  a  veteran  of  the  air  force.  He  has 
been  active  in  trade  associations,  alumni, 
fraternal,  civic,  and  service  organizations. 


FLAVOR  CORP.  GRANT 

Its  grant-in-aid  program  at  the  Texas 
agricultural  experiment  station  has  been  ex¬ 
tended  to  Sept.  30,  1960,  according  to  Fla¬ 
vor  Corp.  of  America,  Chicago.  Under  the 
direction  of  Dr.  J.  R.  Couch,  researchers  are 
carrying  out  experiments  on  the  effects  of 
adding  flavors  to  feed  formulas  for  chickens 
and  turkeys. 

More  Ag  Specialists  Are 
Needed  Today:  Dermody 

More  young  people  must  be  trained  who 
will  be  dedicated  to  making  this  nation's 
farm  productivity  and  farming  know-how 
available  throughout  the  world,  according 


SOLD  SO  TONS 

of 


seven 

months 


HUGH  O.  DERMODY 

to  Hugh  Dermody,  assistant  general  man¬ 
ager  of  the  agricultural  division  of  Chas. 
Pfizer  Co.,  New  York  City. 

At  a  meeting  of  the  Agricultural  Research 
institute,  Mr.  Dermody  said  under-devel¬ 
oped  nations  are  far  more  interested  in  ade¬ 
quate  food  supplies  and  comfortable  homes 
than  they  are  in  U.  S.  missile  sites. 

He  said  that  the  U.  S.  cannot  be  con¬ 
tented  with  its  current  undisputed  leader¬ 
ship  in  agriculture,  and  that  distribution 
of  agricultural  products  has  not  kept  pace 
with  scientific  advances  in  production.  The 
solution  to  the  problem  is  more  well-trained 
agricultural  specialists,  he  added. 

Farmers  Elevator,  Pelican  Rapids,  Minn.,  is 
now  operating  a  new  Strong-Scoff  hammer 
mill. 

Herbie's  Feed  Service,  Oregon,  Ill.,  is  now 
handling  the  complete  line  of  Honeggers' 
products. 

. -  THE  FEED  BAG  - 


IS  EASY  & 

^PROFITABLE  TO  SELL 


"I  started  selling  Scotch  O  Lass  in  October  1958 
and  I  have  sold  50  tons  the  first  7  months.  I  like  to 
sell  Scotch  O  Lass  because  of  its  excellent  consumer 
acceptance.  It  mixes  in  feeds  very  well  and  doesn't 
harden  in  storage.  I  have  never  had  a  complaint 
from  my  customers  with  this  product  and  I  like 
the  profit." 

DRY,  SWEET.  UNIFORM  SCOTCH  O  LASS  will  . 
moke  year  branded  feeds  and  custom  mixes  more 
palatable,  more  nutritious. 


O’Dean  Brender 
Manager 


Gary  Olson,  Feedmill 
Operator,  F.  C.  E. 


distinguish  between  good  and  bad  bacteria? 


BACIFERW  CAN ! 


Baciferm  is  the  supplement  that  contains  the  ex¬ 
traordinary  antibiotic  zinc  bacitracin.  More  and 
more  feed  manufacturers  are  adding  it  to  their 
poultry  and  swine  feeds. 

The  big  reason  is  its  “Selective  Action.”  That  is 
bacitracin’s  unique  ability  to  select  its  targets 
-  to  control  the  dangerous  bacteria  in  the  intestinal 
t'  act  without  harming  the  beneficial  bacteria  that 
p  oduce  valuable  nutrients. 

E  iciferm’s  zinc  bacitracin  is  bactericidal.  That 
n  ?ans  that  it  kills  dangerous  bacteria— does  not 
b  ild  up  resistant  strains.  As  you  have  probably 
h'  ird,  this  is  not  the  case  with  some  older  anti- 
bi  tics  such  as  streptomycin  and  the  tetracyclines. 
B  2ause  they  are  bacteriostatic,  they  don’t  kill  but 
ji  t  slow  down  the  dangerous  pathogens.  Result : 


these  older  antibiotics  can  build  up  resistant  strains 
of  bacteria  over  the  years,  and  no  longer  seem  to 
do  the  job  they  were  once  so  good  at. 

Many  feed  manufacturers  have  taken  positive 
steps  to  insure  against  this  growing  risk.  They’ve 
switched  to  Baciferm.  How  about  you?  To  help  you 
decide,  get  all  the  facts,  all  the  feeding  trial  data, 
all  the  university  test  evidence.  Let  us  prove  to  you 
that  you  gain  with  Baciferm,  the  antibiotic  sup¬ 
plement  that  gives  your  feed  “Selective  Action.” 


Be  sure  your  feeds  contain 

BACIFERM 

ZINC  BACITRACIN  ANTIBIOTIC  SUPPLEMENTS 


C  IMMERCIAL  SOLVENTS  CORPORATION  •  ANIMAL  NUTRITION  DEPARTMENT 

26  Madison  Ave.,  New  York  16,  N.  Y.  •  In  Mexico:  COMSOLMEX,  S.  A.,  Mexico  7,  D.  F.  •  CANADIAN  SALES  REPRESENTATIVE:  Norman  Stark 
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Cold  storage,  inert  gas  storage,  and 
a  comparatively  new  antioxidant  are 
the  diree  methods  used  for  preserving 
the  nutrient  values  of  dehydrated  alfal¬ 
fa.  This  month  the  Dehy  Datar  dis¬ 
cusses  the  terminology  of  the  antioxi¬ 
dant  most  popular  with  dehydrators 
and  also  talks  of  die  comestrol  content 
of  his  product. 

A  little  clarification  of  terms  used 
and  proper  usage  of  the  antioxidant 
class  of  substances  seems  to  be  in  order. 

A  recent  news  release  by  USD  A 
noted  a  new  antioxidant  for  use  in 
preserving  the  fat  soluble  factors  in 
alfalfa.  It  was  termed  E.M.Q.  Recent 
news  items  in  the  feed  trade  press  an' 
nounced  a  new  “generic”  name  for 
1 ,2,'dihydrO'6'ethoxy,  2,2,4,'trimethyl' 
quinoline.  That  name  is  ethoxyquin. 

The  manufacturer  of  1,2,'dihydro' 
6'etnoxy,2,2,4,'trimethylquinoline  has 

A  new  Blue  Streak  mixer  and  Prater  drag 
ieeder  are  now  in  operation  at  Holtz  Feed 
Store,  Abbotslord,  Wis. 

DORSEY  APPOINTEES 

Appointment  of  Roy  Belcer  as  head  of 
research  and  development  has  been  an' 
nounced  by  Dorsey  Trailers,  Inc.,  Elba,  Ala. 
Executive  Vice  President  T.  K.  Dorsey  has 
assumed  full  charge  of  sales  following  the 
resignation  of  Horton  Pick,  a  vice  president, 
and  Henry  Dorsey  has  been  assigned  to  the 
newly-created  post  of  director  of  program' 
ming. 
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By  JOSEPH  CHRISMAN 


a  copyrighted  trademark  name  of  San' 
toquin. 

All  of  these  terms  are  synonymous. 
At  present  Food  6?  Drug  requirements 
call  for  the  use  of  the  long  chemical 
name  on  any  package  containing  any 
quantity.  By  using  also  the  generic 
term  ethoxyquin  over  a  period  of 
months  or  perhaps  years,  it  is  prob' 
able  that  eventually  the  chemical  name 
may  be  dropped  and  the  less  cumber' 
some  generic  term  be  used  alone. 

This  ethoxyquin,  E.M.Q.,  Santoquin 
is  not  a  particularly  good  antioxidant 
for  oils  and  fats.  But  it  is  a  very  good 
antioxidant  for  the  fat'soluble  factors 
in  dehydrated  alfalfa,  such  as  carotene 
and  the  tocopherols.  In  using  ethoxy' 
quin  in  the  stabilization  of  these  oxi' 
dizable  factors  in  dehydrated  alfalfa, 
caution  should  be  used  in  the  manner 
of  application.  The  same  precautions 
should  be  used  in  its  application  in 
feeds  but  some  of  the  danger  points 
are  less  likely  to  occur  in  a  feed  mill. 

Product  Is  Volatile 

Ethoxyquin  is  a  somewhat  volatile 
substance.  Applying  it  at  any  point 
where  the  temperature  is  high  and  voh 
ume  of  air  great  will  result  in  a  large 
part  of  it  being  lost.  Thus  the  dehy' 
drator  should  not  apply  it  at  a  point 
where  such  conditions  exist.  For  in' 
stance,  addition  between  the  dehydra' 
tor  proper  and  the  first  or  cooling  cy' 
clone  separator  probably  would  result 
in  most  of  the  chemical  being  lost 
through  volatilization,  being  carried 
out  of  the  stack  of  the  cyclone  along 
with  the  high  volume  of  moisture' 
laden  air. 

Addition  at  the  hammer  mill,  after 
the  alfalfa  has  been  cooled  and  just 
prior  to  grinding,  would  result  in  no 
excessive  losses.  Since  temperatures 
are  never  very  high  from  that  point 
on  through  other  processing,  any  addi' 
tion  subsequent  to  that  point  would 
likewise  not  likely  be  subject  to  vola' 
tilization. 

Another  precaution  to  be  observed 
is  in  the  use  of  ethoxyquin  in  unstabih 
ized  fats  or  oils  or  methyl  esters  of 


DEHY  DATAR 
Joe  Chrisman  this 
month  deciphers 
technical  terms 
concerning  an 
antioxidant. 


such  fats  or  oils.  This  may  result  in 
considerably  reduced  effectiveness  of 
the  antioxidant  in  protecting  the  caro 
tene  and  other  factors.  This  would  be 
particularly  true  where  the  ethoxyquin 
had  been  added  at  the  fat  source  and 
a  considerable  time'lag  existed  prior  to 
its  application  to  the  product  needing 
protection.  Such  practice  in  at  least 
one  instance  has  resulted  in  practically 
no  protection  for  the  alfalfa. 

Fat  Carriers 

It  is  well  known  that  well'established 
animal  fats  are  quite  satisfactory  car 
riers  for  ethoxyquin  and  until  it  has 
been  successfully  demonstrated  that 
other  sources  of  fats  or  oiU  are  satis 
factory  for  this  use,  it  is  recommend 
ed  that  only  good  grades  of  stabilized 
animal  fats  be  used. 

Comestrol  Studies 

In  a  recent  visit  to  the  western  re 
gional  research  laboratory  at  Albany, 
Calif.,  we  were  privileged  to  see  some 
of  the  apparatus  and  techniques  of  the 
newly  '  devised  and  nearly  '  perfected 
method  of  measuring  the  comestrol 
content  of  alfalfa.  It  is  surmised  th  it 
the  estrogenic'like  activity  found  m 
some  clovers  and  alfalfas  is  due  'o 
their  comestrol  content.  Most  assa’/s 
of  such  activity  have  been  biological  a 
nature  and  conducted  with  mice  as  tie 
experimental  animals. 

Perfection  of  an  assay  metho'  , 
chemical  in  nature,  will  permit  furth'c 
pursuance  of  thb  phase  of  alfalfa  v  - 
vestigations,  making  them  simpU 
faster,  and  less  expensive.  The  stuc  ' 
of  occurrence,  distribution  within  tl  2 
plant,  and  stjdiilization  will  be  great 
speeded  with  sudi  an  assay  method. 

THE  PEED  BAe-H0V0mh»r,  195  ^ 
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“Knocking  on  wood”  is  an  ancient,  superstitious  act  designed  to  bring 
good  luck  and  avert  misfortune.  The  practice  originated  among  primitive 
peoples  who  worshipped  trees,  which  were  believed  to  house  protective 
spirits.  To  knock  on  a  tree  was  to  appeal  to  the  friendly  spirits  inside  to 
protect  one  against  possible  danger. 


No  need  to  “knock  on  wood”  and  hope  that  the  dehydrated  alfalfa  you 
order  will  meet  your  exacting  requirements  of  quality  and  delivery.  Net 
when  you  can  specify  Small’s  Dehydrated  Alfalfa  and  be  sure.  The  guar¬ 
anteed  certificate  of  analysis  with  each  order  of  Small’s  Dehydrated 
Alfalfa  is  your  guarantee  of  product  quality;  the  company’s  record  of 
performance  in  the  fulfillment  of  contracts  is  your  assurance  of  delivery 
whenever  and  wherever  you  say.  Put  your  faith  in  the  brand  that  leaves 
nothing  to  chance — Small's  Dehydrated  Alfalfa. 

ARCHER-DANIEL8-MIDLAND  CO. 

AI.PAI.FA  DIVISION 

BOX  356  .  KANSAS  CITY,  MO 


POD  FKCDS 
WITH 


dehydrated  alfalfa 
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ANDERSON  “KEEP  ’EM  HEALTHY”  PROGRAM 
THE  HELP  OF  NOPCO-PAK’ 


Everybody  in  the  industry  knows  the  Anderson 
Cattle  Co.,  Emporia,  Kans.  Through  its  feeding 
pens  pass  50,000  head  of  cattle  every  year,  and  how 
the  company  fares — what  it  buys  and  sells — is  of 
more  than  passing  interest  to  a  lot  of  people  in 
Kansas,  Colorado  and  other  neighboring  states. 

The  important  point  about  the  Andersons,  father 
and  son,  and  Frank  O’Daniel,  their  consulting 
nutritionist,  is  that  they  have  gone  over  to  scientific 
feeding  100%.  They  are  not  content  to  try  for  last 
year’s  gains,  but  aim  to  improve  the  record  by  pio¬ 
neering  with  new  formulas  .  .  .  and  they  have  10 


experimental  pens  going  full  blast  on  new  ideas  to 
prove  it. 

AN  EXTRAORDINARY  RECORD 

Where  are  they  now?  If  you  know  cattle,  some  of 
these  figures  will  jolt  you. 

1.  Conversion:  8-9  to  1  (remember  when  16  to  1  was 
considered  a  good  rule  of  thumb). 

2.  Average  daily  gain :  3.8  lb.  (this  is  the  average  gain 
while  cattle  are  on  the  Anderson  feed  lot). 

3.  Feeding  time :  100  days  instead  of  120  (same  finish 
weight:  1000  to  1200  lb.). 


KEY  MEN  in  the  Anderson  Cattle  operation  near  Emporia,  Kara.,  are  (from 
left)  Kenneth  T.  Anderson,  president  and  co>owner;  Maury  Bass,  dbtrkt 
soles  manager  for  Nopco  Chemical  Company,  Newark,  N.  J.,  which 
furnishes  the  company  all  its  vitamin  trace  mineral  premix;  Frank  O'Daniel, 
Kansas  City  nutritianbt  and  president  of  the  Pro-Vito  Company,  who'  acts 


as  Anderson's  nutritionist  and  animal  husbandman;  and  Emil  T.  Anders<  'll 
founder  of  the  firm.  O'Daniel,  in  close  concert  with  Kenneth  Andersc  'i, 
developed  the  formula  for  the  high-grade  supplements  containing  Nop  9 
premix  which  are  now  being  used  with  outstanding  success  by  the  Anders  n 
Cattle  Co. 
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Basic  producers  of  Micratized®  Vitamins  A  and  D,  niacin,  calcium,  pantothenate,  choline  chloride,  and  other  produc  3 

THC  FEED  BAC-November,  19 L  9 


ACCOMPLISHING  AMAZING  ADVANCES  WITH 
VITAMIN  MINERAL  SUPPLEMENTS 


4.  Bills  for  drugs  and  medicinals  reduced  from  $1000 
all  the  way  down  to  $100  per  month! 

5.  All  but  eliminated  foot  rot  (a  persistent  hazard  in 
every  feed  lot). 

6.  Virtually  eliminated  minor  health  problems  that 
were  enough  to  knock  cattle  off  their  feed. 

AN  OLD  CHINESE  CUSTOM 

As  you  can  see  from  Items  4,  5  and  6  above,  the 
Andersons  are  making  amazing  strides.  It  is  their 
theory  that  it  is  cheaper  to  do  as  the  Chinese  are 
supposed  to  do :  pay  somebody  to  keep  you  healthy 
instead  of  waiting  to  be  cured  after  you’re  sick. 
Knowing  full  well  that  the  only  profitable  cattle 
are  those  that  finish  up  to  weight  and  within  the 
time  limit,  the  Andersons  work  hard  at  developing 
an  “ideal”  ration — one  that  will  build  resistance  to 
disease,  combat  costly  setbacks,  prevent  red  nose, 
coccidiosis,  pneumonia,  kidney  stones,  and  foot  rot. 

NOPCO  PROUD  TO  BE  PART  OF  THE  PUN 

Nopco  is  proud  to  be  associated  with  the  Anderson 
Co.  in  the  “Keep  ’em  Healthy”  Program.  Working 
from  formulas  developed  by  O’ Daniel,  Nopco  cus¬ 
tom-manufactures  Nopco-Pak  premixes  containing 
vitamins  A,  D  and  E,  plus  trace  minerals  in  com¬ 
binations  and  at  levels  unique  in  the  industry. 

The  Andersons  have  found  that  Nopco’s  Micratized® 
vitamins  remain  stable  in  spite  of  high  levels  of 
trace  minerals — are  still  potent  when  fed.  They  also 
like  the  dispersibility  of  Nopco’s  vitamins.  Nopco 
has  made  a  study  of  particle  size  in  order  to  assure 
satisfactory  dispersible  vitamin  products. 

CAROTENE  DOES  NOT  SUPPLY  ENOUGH  VITAMIN  A 

Finally,  Anderson  cattle  get  plenty  of  preformed 
vitamin  A.  Anderson  nutritionists  do  not  rely  on 
carotene  to  supply  the  necessary  vitamin  A  levels. 


They  feed  Nopcay®  Type  V,  which  has  been  shown 
to  be  6  to  11  times  as  effective  as  carotene  in  this 
respect.  It  has  been  shown  time  and  again  that  a 
deficiency  in  even  one  food  factor  will  produce 
disease.  Results  show  that  Anderson  cattle  are  get-’ 
ting  a  beautifully  balanced  ration.  The  food  factors 
are  all  there,  cattle  stay  remarkably  healthy,  and; 
every  year  the  Andersons  are  achieving  better  and 
better  control  over  their  huge  investment. 


BRIGHT  EYES,  glossy  hide,  healthy  appearance,  and  well-moistened 
muzzle  of  a  typical  Anderson  Cattle  Co.  steer  attest  to  the  outstanding 
results  which  its  feed  lot  has  been  getting  from  a  custom  vitamin  premix- 
manufactured  by  Nopco  Chemical  Company.  The  Hereford  above — withir 
200  lb.  of  market  weight — will  have  gained  approximately  380  lb.  in  IOC 
days  on  Anderson's  highly  fortified  feed  rations. 


NOPCO  CHEMICAL  COMPANY 

GENERAL  OFFICES:  60  Park  Place,  Newark,  N.J.  PLANTS:  Harrison,  N.J.  •  Peoria,  III.  •  Richmond.  Calif. 
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—  Feed  Control 

(Continued  from  page  41) 

defined  above,  the  term  “feed  grade”  may 
be  omitted  in  the  ingredient  declaration. 

Grain  Sorghums 

Definition  T-ll,  page  43,  moved  to  offi¬ 
cial  status:  Grain  Sorghum  Grits  is  the  prod¬ 
uct  consisting  of  the  hard  flinty  portions  of 
grain  sorghums  containing  little  or  no  bran 
or  germ.  If  the  name  of  the  variety  is  given, 
it  must  correspond  thereto. 

Mineral  Feeds 

The  following  was  added  as  an  officially 
recognized  ingredient  in  definition  157, 
page  48:  Potassium  lodate. 

Miscellaneous  Products 
Added  to  definitioLn  261,  page  63:  Pro¬ 
pylene  Glycol  —  a  vehicle  or  carrier. 

Rice 

The  following  four  definitions  were 
adopted  as  tentative:  Rice  Bran  is  the  peri¬ 
carp  or  bran  layer  and  germ  of  the  rice, 
with  only  such  quantity  of  hull  fragments, 
chipped,  broken  or  brewers  rice,  and  calcium 
carbonate  as  is  unavoidable  in  the  regular 
milling  of  edible  rice.  It  shall  not  contain 
less  than  12  per  cent  crude  protein  nor 
more  than  12  per  cent  crude  fiber.  When 
the  calcium  carbonate  exceeds  three  per 
cent  (Ca.  1.2  per  cent),  the  percejitage  shall 
be  declared  in  brand  name.  Example  —  Rice 
Bran  and  Calcium  Carbonate  not  exceeding 
- per  cent. 

Chipped  Rice,  Broken  Rice,  or  Brewers 
Rice,  is  the  small  fragments  of  rice  kernels 
that  have  been  separated  from  the  larger 
kernels  of  milled  rice. 

Ground  Brown  Rice  is  the  entire  product 
obtained  in  grinding  the  rice  kernels  after 
the  hulls  have  been  removed. 

Rice  Hulls  is  the  product  consisting  pri¬ 
marily  of  the  outer  covering  of  the  rice. 

Editorial  changes  were  approved  so  that 
the  following  two  definitions  on  page  52 
will  read:  No.  181.  Ground  Rough  Rice  or 
Ground  Paddy  Rice  is  the  entire  product 
.10  obtained  in  grinding  the  whole  rice  grain 
including  the  hulls. 

No.  184.  Solvent  Extracted  Rice  Bran  is 
the  product  obtained  by  removing  part  of 
the  oil  from  rice  bran  by  the  use  of  solvents 
and  must  contain  not  less  than  14  per  cent 
crude  protein  and  not  more  than  14  per 
cent  crude  fiber. 

The  following  definitions  on  page  52 
were  dropped:  178  Rice  Bran,  180  Rice 
Meal,  182  Rice  Stone  Bran,  183  Rice  Huller 
Bran. 

Screenings 

What  is  listed  as  definition  192  on  page 
53  is  now  considered  an  introductory  note 
to  the  section  on  screenings  and  the  second 
and  third  paragraphs  changed  to  read: 

No  grade  of  screenings  shall  contain  any 
seeds  or  other  material  in  amount  that  is 
either  injurious  to  animals  or  will  impart  an 
objectionable  odor  or  flavor  to  their  milk 
or  flesh.  The  screenings  shall  contain  not 
more  than  four  whole  prohibited  noxious 
weed  seeds  per  pound,  and  shall  contain 
not  more  than  100  whole  restricted  noxious 
weed  seeds  per  pound.  The  prohibited  and 
restricted  noxious  weed  seeds  shall  be  those 
named  as  such  by  the  seed  control  law  of 


the  state  in  which  the  screenings  is  sold  or 
used. 

All  grades  of  screenings  shall  bear  mini¬ 
mum  guarantees  of  protein  and  fat  and 
maximum  guarantees  of  fiber  and  ash. 
When  used  in  mixed  feeds  the  porlion  of 
the  description  appearing  in  parenthesis  in 
these  definitions  need  not  appear  in  the  list 
of  ingredients. 

Definition  193,  page  53,  changed  to  read: 
Grain  Screenings  shall  consist  of  70  per 
cent  or  more  of  grains,  including  light  and 
broken  grains,  wild  buckwheat,  and  wild 
oats.  It  shall  contain  not  more  than  6.5 
per  cent  ash.  It  shall  be  labeled  “Grain 
Screenings  (from  wheat,  corn,  oats,  etc.)” 

Vitamins 

The  word  “feeding”  was  dropped  from 
the  following  definitions  on  page  55  so  as 
to  read:  210,  Vitamin  A  Oil;  212,  Vitamin 
D  Oil;  213,  Vitamin  A  €#*  D  Oil. 

That  part  of  Resolution  A(b)  under  Vi¬ 
tamins,  line  3,  page  58,  reading  “vitamin  E 
activity  in  international  units,”  was  amend¬ 
ed  to  read:  Vitamin  E  in  international  units 
or  as  the  vitamin  part  of  vitamin  E  active 
compounds  in  milligrams  per  pound. 

Definition  F-5  under  Vitamins,  page  56, 
was  made  tentative  after  being  amended  as 
follows:  Vitamin  A  Supplement  is  a  feeding 
material  used  for  its  vitamin  A  content.  It 
shall  contain  a  minimum  of  two  million 
USP  units  of  vitamin  A  per  pound.  The 
label  shall  bear  a  statement  of  the  source 
of  vitamin  A  and  a  minimum  guarantee  of 
USP  units  of  vitamin  A  per  pound  with 
additional  permissive  USP  units  of  vitamin 
A  per  gram. 

Wheat  Products 

The  following  definitions  were  adopted 
as  tentative:  Wheat  Mill  Run  consists  of 
coarse  wheat  bran,  fine  particles  of  wheat 
bran,  wheat  shorts,  wheat  germ,  wheat 
flour,  and  the  offal  from  the  “tail  of  the 
mill.”  This  product  shall  be  obtained  in 
the  usual  process  of  commercial  milling  and 
shall  contain  not  more  than  9.5  per  cent 
of  crude  fiber. 

Wheat  Middlings  consists  of  fine  parti¬ 
cles  of  wheat  bran,  wheat  shorts,  wheat 
germ,  wheat  flour,  and  some  of  the  offal 
from  the  “tail  of  the  mill.”  This  product 
shall  be  obtained  in  the  usual  process  of 
commercial  milling  and  shall  contain  not 
more  than  9.5  per  cent  of  crude  fiber. 

Wheat  Shorts  consists  of  fine  particles 
of  wheat  bran,  wheat  germ,  wheat  flour,  and 
the  offal  from  the  “tail  of  the  mill.”  This 
product  shall  be  obtained  in  the  usual  proc¬ 
ess  of  commercial  milhng  and  shall  contain 
not  more  than  seven  per  cent  of  crude  fiber. 

Wheat  Red  Dog  consists  of  the  offal 
from  the  “tail  of  the  mill”  together  with 
some  fine  particles  of  wheat  bran,  wheat 
germ,  and  wheat  flour.  This  product  shall 
be  obtained  in  the  usual  process  of  commer¬ 
cial  milling  and  shall  contain  not  more  than 
four  per  cent  oLcrude  fiber. 

The  resolution  on  page  59  was  editorially 
changed  aaid  now  reads:  When  “Ground 
Wheat  Screenings”  are  added  to  any  wheat 
product,  such  screenings  added  shall  be 
limited  to  “Ground  Wheat  Screenings”  not 
exceeding  the  run  of  the  mill;  and  screen¬ 
ings  from  outside  sources  shall  not  be  added. 
The  declaradon  of  “Ground  Wheat  Screen¬ 
ings”  must  be  made  in  the  name  and  in  the 
same  size  type  as  the  product  name  itself. 


For  example:  “Wheat  Bran  with  Groui.d 
Wheat  Screenings,”  “Wheat  Shorts  wi  h 
Ground  Wheat  Screenings.” 

The  following  definitions  were  dropped: 
Page  58,  223,  Wheat  Mixed  Feed;  Page  53, 

224,  Wheat  Standard  Middlings;  Page  59; 

225,  Wheat  Brown  Shorts;  Page  59,  226, 
Wheat  Gray  Shorts,  Wheat  Gray  Middlinf,s, 
or  Wheat  Flour  Middlings;  Page  59,  227, 
Wheat  Red  Dog,  Wheat  White  Shorts,  or 
Wheat  White  Middlings. 

Yeast 

Definition  T-19,  page  60,  was  made  offi¬ 
cial,  replacing  definition  234  which  was 
dropped  and  the  note  was  editorially 
changed,  the  whole  now  reading:  Irradiated 

Dried  Yeast,  Irradiated  .  Dried  Yeast 

is  the  dried  nonfermentive  yeast  which  has 
been  subjected  to  ultra-violet  rays  in  order 
to  produce  anti-rachitic  potency. 

When  Irradiated  Dried  Yeast  or  Irradiat¬ 
ed  .  Dried  Yeast  is  used  as  an  ingredi¬ 

ent  of  proprietary  feeds  for  four-footed 
animals,  the  name  may  be  followed  by  a 
parenthetical  phrase  “(source  of  vitamin 

DO” 

Uniform  State  Feed  Bill 
(Proposals  for  Consideration  and  Study) 
Amend  the  following  three  sections  to 
read: 

Section  3(b)  —  The  term  distribute 
means  to  offer  for  sale,  sell,  or  barter  com¬ 
mercial  feed,  or  customer-formula  feed,  or 
to  supply,  furnish,  or  otherwise  provide 
commercial  feed  or  customer-formula  feed 
to  a  contract  feeder.  The  term  distributor 
means  any  person  who  distributes. 

Section  3(d)  —  The  term  commercial 
feed  means  all  materials  which  are  distrib¬ 
uted  for  use  as  feed  or  for  mixing  in  feed 
for  animals  other  than  man,  except: 

1)  Option  A.  Unmixed  whole  seed  and 
meals  made  directly  from  the  entire  seed. 

Option  B.  Unmixed  and  unprocessed 
whole  seed. 

2)  Unground  hay,  straw,  stover,  silage, 
cobs,  husks,  and  hulls,  when  not  mixed  with 
other  materials. 

3)  Individual  chemical  compounds  when 
not  mixed  with  other  materials. 

Section  3(f)  —  The  term  customer-for¬ 
mula  feed  means  a  mixture  of  commercial 
feed  and/or  materials,  each  batch  of  which 
mixture  is  mixed  according  to  the  specific 
instructions  of  the  final  purchaser  or  con¬ 
tract  feeder. 

Add  the  following  sub-section  to  section 
3  as  3(1):  The  term  contract  feeder  means 
a  person  who,  as  an  independent  contractor, 
feeds  commercial  feed  to  animals  pursuant 
to  contract  whereby  such  commercial  feed 
is  supplied,  furnished,  or  otherwise  provid 
ed  to  such  persons  and  whereby  such  per¬ 
son’s  remuneration  is  determined  all  or  in 
in  part  by  feed  consumption,  mortality,  prof 
its  or  amounts  or  qualities  of  product. 

Add  the  following  to  Section  4(a):  Tht 

_ may  be  regulation  permit  on  the  regi^ 

tration  the  alternative  listing  of  ingredient 
of  comparable  feeding  value  provided  ths 
the  label  for  each  pacitage  shall  state  th- 
specific  ingredients  which  are  in  said  pack 
age. 

In  Section  6(a):  Substitute  the  won 
“distribution”  for  the  word  “sale,”  substituti 
the  word  “distributed”  for  the  word  “sold, 
delete  “or  exchanges  between  them”  anc 
“or  exchanged.” 
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Chase  customers  call  the  tune — and  Chase  follows  through.  The  key  to  our  whole  business  is 
giving  you  the  bags  you  want,  when  you  want  them,  made  right,  and  priced  right.  But  it  doesn^t 
end  with  filling  your  order . . .  Chase  continues  working  in  complete  harmony  with  you  . . . 
making  available  the  newest  and  most  efficient  materials,  helping  cut  costs,  eliminating  waste, 
by  individualized  attention  to  your  requirements.  Some  may  call  it  “extra”  service ...  at  Chase, 
we  know  it*s  the  ONLY  right  way  to  serve  you. 


Our  112th  Y«ar 


General  Sales  Offices:  355  Lexington  Ave.,  New  York  1 7,  N.  Y, 


8Ae  PUANTS  AND  SALES  OFFICES  COAST  TO  COAST 
—  A  NATIONWIDE  STAFF  OF  BAG  SPECIALISTS 


symbolize  the  three  CCC 
quarries  —  in  Quincy,  llti 
nois,  Corthoge,  Missouri 
ond  Weeping  Water,  Ne 
brosko — so  called  because 
of  the  high  purity  of  the 
deposits. 


Franten  Is  New  Foe  in 
Cattle  Parasite  Fight 

A  sheep  parasiticide  knowi>  as  franten  is 
highly  effective  against  cattle  parasites  as 
well,  judging  from  tests  recently  conducted 
at  Colorado  State  University.  The  drug, 
long-used  in  Great  Britain,  is  not  yet  com¬ 
mercially  available  in  the  United  States. 

In  a  test  of  eight  heavily-parasitized 
calves,  from  85  to  100  per  cent  control 
was  achieved  against  some  of  the  common 
roundworm  parasites  found  in  the  digestive 
tracts  of  cattle. 

Dr.  Robert  Rubin  of  the  school's  college 
of  veterinary  medicine  said  the  drug  ap¬ 
parently  has  more  value  than  phenothiazine. 
It  appears  to  give  more  “action”  against  in¬ 


ternal  parasites  in  general  and  definitely 
is  much  more  effective  against  at  least  one 
particular  specie  of  roundworm,  he  said. 

Bill  Andersen  to  Sales 
Post  at  Biochemical 

Election  of  William  M.  (Bill)  Andersen 
as  vice  president  and  director  of  sales  has 
been  aanounced  by  Biochemical  Corp.  of 
America,  Salem,  Va.  He  has  been  associated 
with  the  feed  industry  for  over  30  years. 

Mr.  Andersen  formerly  was  president  and 
general  manager  of  New  England  By-Prod¬ 
ucts  Corp.  He  had  served  the  Boston  firm 
for  over  20  years  before  retiring  his  post 
earlier  this  year. 

Mr.  Andersen  began  his  sales  career  in 


You’re  Sure 


When  You  Use 
CCC  Calcium  Carbonate  and 
Trace  Mineral  Premixes 


CCC  TRACE  MINERAL  PREMIXES 

Research  and  quality  cantral  cambine  ta 
give  CCC  Trace  Mineral  Premixes  carrect 
farmulation  far  maximum  feed  efficiency. 
CCC  Trace  Mineral  Premixes  are  treated 
ta  retard  axidatian  af  fats,  ails  and 
vitamins  in  feeds. 

You're  sure  when  you  use  CCC  Trace 
Mineral  Premixes. 


CCC  CALCIUM  CARBONATE 

There  is  a  CCC  Calcium  Carbonate  prod¬ 
uct  to  meet  your  exact  mixing  needs. 
Regular,  Dustless,  Electro  (Free-Flowing), 
Stable  lodized-Manganesed,  Stable  Io¬ 
dized,  and  Manganesed.  For  resale  to 
farmers  there  is  Shellmaker  Calcium  Grit 
and  Barn  Brite  (Barnlime  for  forms  and 
gardens). 


BILL  ANDERSEN 

the  feed  industry  with  Albert  Dickinson 
Co.,  Chicago,  and  later  had  sales  positions 
with  Kraft  Foods  and  White  Laboratories. 

Wheat  Mold  Reduced  by 
Irradiation^  Report 

Cathode  ray  irradiation  can  prevent  spoil¬ 
age  of  damp  wheat  by  stopping  mold 
growth,  judging  from  tests  conducted  re¬ 
cently  at  the  Michigan  State  University  ag¬ 
ricultural  experiment  station. 

When  damp  wheat  was  exposed  to  500,- 
000  REP  (Roentgen-equivalent  physical)  or 
more  irradiation  doses,  mold  activity  was 
reduced  to  dry  wheat  levels,  according  to 
Prof.  D.  E.  Wiant. 

However,  bread  made  from  the  treated 
wheat  had  a  burned  odor  and  taste.  Prof. 
Wiant  said  that  reducing  the  voltage  might 
prevent  the  bad  side-effect.  He  added  that 
irradiation  might  also  help  in  controlling  in¬ 
sect  damage  in  stored  grain. 


The  seventh  annual  dairy  study  day  is 
scheduled  for  Dec.  7  at  the  University  of 
Arkansas  agricultural  experiment  station, 
Fayetteville.  Latest  dairy  research  findings 
will  be  presented  at  the  meeting. 

On  Dec.  8,  various  dairy  breed  associr 
tions  will  hold  their  annual  meetings  at  th 
ctation.  On  the  following  day,  serviceme 
and  dairy  plant  fieldmen  will  discuss  topic 
pertinent  to  their  organizations  at  a  dait 
fieldmen’s  conference. 

Sponsors  of  the  event  are  the  experimer 
sta  ion  and  the  Agricviltural  Extension  set' 
ice.  Any  person  interested  in  the  dairy  ir 
dustry  is  invited  to  a  tend,  according  to  D^ 
E.  M.  Cralley,  director  of  the  station. 

Cisne  (Ill.)  Milling  Co.  recently  installe 
a  new  Blue  Streak  cob  crusher. 

Charm  (Ohio)  Feed  Mill  has  been  aware 
ed  a  Honeggers'  four-way  franchise. 
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Dairy  Study  Day  Slated 
At  Arkansas  Dec.  7 


»lhi  CALIFORNIA 

PBLLET  MILLS 


You’re  looking  at  some  of  the  dies  used  in  the 
most  complete  line  of  pellet  mills  uvuiluhle  today 

Until  1931,  when  California  introduced  its  “Heavy  Duty”  Model 
Pellet  Mill,  no  one  had  produced  a  commercially  acceptable 
pelleting  machine. 

This  was  it.  This  was  the  machine  that  first  made  pelleting 
profitable.  It  was  the  first  to  use  rollers  and  steel  dies  in  the 
poultry  pellet  sizes.  And  at  low  cost.  Many  loyal  boosters  still 
insist  that  the  “Heavy  Duty”  is  the  best  of  all  machines. 

Today,  you  can  choose  from  eight  basic  California  Pellet  Mills 
and  matching  dies  .  .  .  designed  specifically  for  your  pelleting 
ilans,  whether  for  small  volume  laboratory  work  or  large  scale 
iroduction.  At  California,  you  name  it  — we've  got  it  I 


7.  CwtayWU«-Fac» 


Two  CPM  die  factories  keep  pro¬ 
duction  well  above  custotners' 
needs  to  guarantee  prompt  filling 
of  every  order.  Large  warehouses 
at  three  “Main  line"  locations  as¬ 
sure  you  of  pellet  mill  service  at 


1 800  Folsom  St.,  San  Francisco  3,  California 
1114  E.  Wabash  Ave.,  Crawfordsville,  Indiana 
101  E.  15th  Ave.,  North  Kansas  City  16,  Missouri 


(  XLIFORNIA  PELLET  MILL  COMPANY 


Service  Representatives  aise  tm  Aibany  •  Birmingham  •  Coiumbus  •  Davenport  •  Denver  ■  Fort  Worth  •  les  Angeies  •  AAexice  City  •  Minneopelis  •  Oklahoma  City  •  Omaha 
Richmond  •  Seattie  •  St.  Louis  •  Toronto  '  Winnipeg,  Aise  manufactured,  sold  and  serviced  by  Henry  Simon  Ltd.,  Stockport,  Enflend 
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DYNAFOS 


takes  the  waste  out  of 
phosphorus  feeding 


•  Ends  the  need  to  add  unnecessary  margins  of  safety 

•  Proves  that  all  chemically  processed  phosphates  are  not  alike 

•  Out-performs  phosphates  of  low  availability  even  under 
“practical”  conditions 

•  Makes  feeding  recommendations  based  on  phosphates  of  low 
availability  out-of-date 

•  Provides  proven  high  phosphate  availability  with  low  calcium  content 

•  Makes  it  unprofitable  to  over-fortify  with  phosphates  of  low 
availability 


calcium  phosphate.  It  is  chemically 
processed  and  purified  .  . .  low  in 
calcium  too.  DYNAFOS  delivers 
more  available  phosphorus  in  every 
pound — out-performs  phosphates 
of  low  availability  even  under  prac¬ 
tical  conditions . . .  ends  the  need  to 
add  unnecessary  margins  of  safety. 

You  cut  formulation  costs  be¬ 
cause  you  actually  need  less  Dy¬ 
namic  DYNAFOS.  And  unique 
beaded  form  makes  handling  and 
mixing  better  than  ever.  Write  or 
wire  your  International  represent¬ 
ative  for  details. 


Buying  "second  best”  feed  phos¬ 
phates  to  cut  formulation  costs  is 
false  economy.  Second  best  or  low 
cost  sources  actually  waste  phos¬ 
phorus  because  much  of  the 
phosphorus  isn’t  available — can’t 
be  used  by  livestock  or  poultry. 

This  makes  feeding  inferior 
phosphates  an  expensive  business, 
especially  when  compared  with  the 
readily  available  phosphorus  pro¬ 
vided  by  International’s  Dynamic 
DYNAFOS. 

Biological  availability  tests  prove 
DYNAFOS  is  today’s  superior  di- 


Producers  of 
Living  Minerais 


FEED  INGREDIENTS  DEPARTMENT,  AGRICULTURAL  CHEMICALS  DIVISION 

lATKKXATlOAAI.  MIAEIIALK  &  CHEMICAL  CORPORATION' 

Administrative  Center:  Skokie,  Illinois 

Safct  AgaiiM:  EASTiRN  AREA:  GRANDONE,  INC.,  N««dham  (Mass.);  SUNSH  WIllEN  CO.,  INC.,  Birmingham  (Ala.);  STANDARD  SALES  COMPANY,  M*r  li«i 

PEED  &  GRAIN  CO.,  INC.,  Buffalo;  P.  R.  MARKIEY,  INC.,  Philadelphia;  A.  G.  (Miss.);  The  VITA  PLUS  CORPORATION,  Madison,  (Wis.).  MIDWEST  Af  SA: 

GREENE  COMPANY,  Charlotte  (N.  Corolino);  EDWARD  E.  SMITH  COMPANY,  BLOMFIEID-SWANSON,  Minneapolis;  W.  P.  MANN  SALES  CO.,  Omaha;  M  A. 

Atlanta;  E.  A.  CARTER  BROKERAGE  COMPANY,  Tampa.  CENTRAL  AREA':  BULLARD  McCLELLAND  COMPANY,  Konsas  City  (Mo.);  B.  A.  LUCIUS  COMPANY,  Fort  M  ith. 

FEED  COMPANY,  Chicago;  GOOD  UFE  CHEMICALS,  INC.,  Effinghom  (III.);  JOHN  WEST  COAST;  JAMES  FARRELL  &  COMPANY,  Seattle;  JAMES  FARRELL  &  C  )M- 

F.  YOUNG  COMPANY,  Cincinnati;  R.  D.  ERWIN  COMPANY,  Nashville;  CHAS.  F.  PANY,  Compton,  (Calif.).  CANADA:  N.  D.  HOGG  LTD,  Toronto. 
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Rt^i^  Eyerett  Saks  Qiim 

Ask  Him  Why  He  Doesn't  Want  to  Buy 


/\  disheartening  lullabye  that  has 
be-  1  crooned  countless  times  to  sales- 
mt  1  within  and  those  serving  the  feed 
mt  istry  begins,  “I’ll  think  it  over.” 
T1  s  opening  phrase  almost  never 
lea>ls  to  happy  harmony  so  far  as  the 
sal  sman  is  concerned,  the  Sales  Clinic 
co!  imnist  points  out  this  month. 

viany  otherwise  good  salesmen  have 
be  n  thrown  for  a  loss  by  the  pros- 
pect  who  says,  “Swell,  I  like  what  you 
tell  me  about  your  feed.  I’ll  think  it 
over.” 

Perhaps  he  will,  but  — 

(  >hances  are  he  won't. 

Maybe  he  thought  he  was  sincere, 
but  — 

Chances  are  it  was  a  stall. 

One  thing  is  certain.  A  salesman 
cannot  complete  a  sale  until  he  finds 
out  if  it  is  a  sincere  desire  to  wait  or 
if  it  is  just  a  stall.  The  finest  tool  ever 
devised  to  help  a  salesman  in  this  re' 
spect  is  the  word  “Why?” 

John  Patterson,  founder  of  National 
Cash  Register  Co.  and  the  father  of 
sales  training  in  this  country,  repeated' 
ly  stated  that  the  word  “why”  was  the 
most  important  word  in  a  salesman’s 
vocabulary.  Just  a  little  three'letter 
word  but  the  skillful  use  of  this  word 
means  the  difference  between  volume 
sales  and  mediocre  sales.  More  sales' 
men  have  been  kept  out  of  the  big  sell' 
ing  leagues  through  neglecting  to  use 
this  all'important  word  than  for  almost 
all  other  reasons. 

Who’s  Really  SUck 

Talk  about  salesmen  being  slick? 
W  itch  those  prospects!  They  can  ease 
you  out  with  dodges  and  stalls  that 
air  ost  make  you  feel  good  until  you 
re.  lize  you  haven’t  made  the  sale. 
T1  ■cn  as  you  drive  down  the  road 
CO  gratulating  yourself  on  the  intense 
int  rest  you  created  in  your  proposi' 
tic  ,  you  suddenly  come  to  the  realiW' 
tic  that  you  were  “kissed”  out  the 
do  r  with  the  ever'loving  affection 
the  skillful  prospect  has  learned  care' 
fu’  /  over  the  years. 

can  remember  a  personal  “fer  in' 
sta  ce”  where  I  lost  business  with  a 
pn  pective  customer  for  over  a  year 
hei.  luse  I  neglected  to  use  the  word 
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“why.”  I  had  been  calling  on  a  highly' 
influential  dairyman  with  the  obvious 
purpose  of  trying  to  sell  him  my  feed' 
ing  program.  In  fact,  he  was  a  director 
of  a  big  cooperative,  the  kind  of  per' 
son  who  influences  other  people  to 
buy.  Consequently,  if  I  could  sell  him, 
in  turn,  he  would  sell  others  for  me. 

Kiss  Goodbye 

Time  after  time,  he  “kissed”  me  out 
the  door  with  such  stalls  as  “I’ll  think 
it  over.  Stop  by  the  next  time  you  are 
out  this  way.” 

Finally,  I  came  to  my  senses  and  on 
my  next  call  I  asked  him  why  he  want' 
ed  to  think  it  over.  After  a  consider' 


NEW  SERVICE 

Ralph  Everett  has  just  completed  a 
brand-new  one-day  training  program 
for  feed  industry  sales  personnel.  Titled 
“The  Time  of  Your  Life,”  the  program 
is  a  package  unit  supplied  by  Mr.  Ev¬ 
erett  so  it  can  be  used  by  company 
sales  personnel  themselves. 

The  new  training  package  includes 
two  color  strip  films  and  complete  pro¬ 
gram  materiaL  It  is  modesdy  priced. 
Aim  of  the  intensive  day-long  progfitm 
is  improvement  in  time  management  by 
feed  salesmen.  If  desired,  R^b  Ever¬ 
ett  himself  will  conduct  the  one-day 
program. 

For  full  details  and  prices  on  “The 
Time  of  Your  Life,”  write  Ralph  Ever¬ 
ett,  'The  Feed  Bag,  1712  W.  St.  Paul 
av.,  Milwaukee  3. 


able  silence  I  found  out  why.  He  liked 
the  picture  I  had  been  drawing  for 
him,  that  his  cows  would  calve  easier, 
reach  their  bred'in  milking  level  more 
quickly,  and  live  longer  in  the  milking 
string  but  he  had  a  problem  which  was 
embarrassing  to  him.  He  felt  his  neigh' 
bor  would  ridicule  him  if  he  saw  my 
brand  of  feed  in  his  barn. 

So  that  was  the  real  reason  —  em' 
barrassment!  It  wasn’t  a  question  of 
thinking  it  over.  It  was  a  question  of 
how  I  could  justify  in  his  mind  how 
his  neighbor  would  envy  him  rather 
than  ridicule  him.  Now  I  knew  what  I 
had  to  do.  The  first  thing  was  to  “nail 
it  down”  by  getting  him  to  agree  that 
he  would  buy  my  feeding  program  if 
I  could  prove  to  him  that  his  neighbor 
would  shortly  be  trying  to  find  out 
how  he  got  his  increased  milk  produC' 
tion.  Furthermore,  I  knew  I  couldn’t 
accomplish  this  with  mere  words.  I  had 
to  call  on  a  third  party  to  help  in  this 
sale,  a  satisfied  customer  who  was  get' 
ting  the  kind  of  results  I  had  promised. 
The  rest  came  fairly  easy.  Together 
we  visited  the  satisfied  customer.  Good 
fortune  that  day  told  me  to  keep  my 
mouth  shut  and  let  my  customer  do 
the  selling.  What  a  job  he  did!  On  the 
way  back,  we  planed  the  new  feeding 
and  management  program  and  I  had 
myself  a  brand'new,  key  customer. 

Why  hadn’t  I  used  the  word  ’’why” 
before  with  this  prospect?  Probably 
for  a  couple  of  reasons.  First  of  all,  I 
hadn’t  proven  to  myself  that  it  was 
such  an  important  word  and,  secondly 
(and  quite  frankly),  I  had  been  afraid 
to  use  it,  thinking  I  would  irritate  the 
prospect.  How  wrong  I  had  been! 

If  you  have  been  neglecting  to  use 
the  most  important  word  in  your  vo¬ 
cabulary,  I  suggest  you  try  putting  it 
to  use  right  now.  The  next  time  you 
get  a  stall,  give  yourself  a  mental 
“goose”  and  ask  him  “Why?”  You’ll 
be  glad  you  did! 

Plymouth  (Wis.)  Flour  Mill  is  now  operat¬ 
ing  a  new  Blue  Streak  mixer. 

Storage  capacity  at  Farmers  Grain  Co., 
Inc.,  Carlisle,  Iowa,  has  been  increased  to 
530,000  bushels  with  the  addition  of  a 
100,000-bushel  elevator. 
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Double-Duty  for  Mobile 

lJuit  luiside,  Outiside 


operating  his  retail  feed  business 
with  a  definite,  stated  precept  of  cus¬ 
tomer-help  has  proven  highly  success¬ 
ful  for  a  Pennsylvania  businessman. 
He  approaches  his  planning  and  daily 
management  with  the  feeder  firmly  in 
mind,  an  oft-stated  sound  policy  yet 
one  which  many  feed  merchants  are 
prone  to  forget. 

Help  your  customers  to  greater  prof' 
its,  and  you  automatically  help  your' 


attention  and  contact  with  customers 
has  paid  off  for  the  Derstines,  the 
growth  of  this  organization  should  be 
traced.  Up  to  1953,  the  Derstines, 
which  includes  members  of  the  Der' 
Stine  family  as  well  as  a  brether'in' 
law,  Titus  L.  Bechtel,  operated  a  hatch' 
ery  as  a  family  enterprise.  In  making 
a  switch  from  meat  birds  to  the  egg' 
laying  business,  they  considered  vari' 
ous  strains  of  chicks  available  and 


farmers  in  the  area,  talking  up  the  ex¬ 
perience  and  happy  results  that  we 
ourselves  had  achieved  with  our  new 
chick  strain  and  the  feed  that  we  were 
now  championing,”  explained  Ernest 
Derstine.  ”We  got  many  farmers  in¬ 
terested,  obtained  their  support,  and 
were  able  to  order  our  first  carload  of 
feed  for  distribution  to  these  custom¬ 
ers.  This  was  shortly  followed  by  a 
second  carload,  and  this  progress  has 


UrKfES 


self  to  the  same.  So  reasons  Ernest 
C.  Derstine,  manager  of  Derstine’s 
Hatchery  6?  Feed  Service  at  Harleys' 
ville,  20  miles  northwest  of  Philadeh 
phia  in  southeastern  Pennsylvania. 

“We  have  a  definite  stake  in  the 
farmers’  future  because  as  they  prog' 
ress,  so  do  we,”  explained  Mr.  Ders' 
tine,  “which  is  the  reason  why  we  take 
such  personal  interest  in  each  of  our 
customers’  individual  operations.  We 
just  don’t  sell  feed  to  a  customer  and 
then  forget  about  it.  Rather,  this  is 
the  final  phase  of  our  operation.  Mak' 
ing  sure  that  the  customer  orders  the 
right  feed  for  the  right  purpose,  makes 
money  on  his  flock,  and  intends  to  stay 
in  the  egg'laying  business  are  the  most 
important  factors  to  us.  Sales  will  fob 
low  and  naturally  so  will  our  profits.” 

As  an  example  of  how  this  personal 


MOBILE  f«ed  millmg  equipment  used  by 
this  Pennsylvania  concern  handles 
on-the-farm  assignments  during  the  day, 
then  is  brought  in  to  the  plant  to 
manufacture  rations.  Ernest  C.  Derstine, 
in  rail  car,  has  built  a  thriving  business 
in  the  southeastern  section  of  the  Quaker 
state.  Carload  shipments  are  his  specialty. 

found  the  Honegger  variety  produced 
the  best  results  for  them. 

Their  J'‘missionary”  project  was 
launched  in  1954  when  Derstines 
started  producing  Honegger  layer 
chicks  with  a  franchise  covering  a 
4|/2'COunty  area,  in  addition  to  the 
Big  H  feed  franchise  covering  a  trad' 
ing  area  in  a  2  5 'mile  radius  around 
their  home  site. 

“We  made  personal  visits  on  all 


continued  with  such  continuity  that 
we  now  distribute  a  total  of  200  tons 
of  straight  feed,  blends,  and  ingredi¬ 
ents  monthly.  Sales  volume  for  this 
year  is  in  excess  of  $300,000,  and  we 
feel  that  we  still  have  a  long  way  to 

go-” 

Direct  Mail  Used 
In  promoting  their  feeds  and  ch  cks.. 
the  Derstines  used  direct  mail,  called 
special  meetings,  and  had  small  fai  lily' 
sized  gatherings  at  which  time  the 
benefits  as  well  as  the  profit  picture 
and  other  information  were  disci  ssed 
with  the  potential  customer.  Folk  wed 
by  personal  contact,  in  addition  o  a 
regular  call  upon  each  customer  e  ery 
two  weeks,  this  educational  sales  ap' 
proach  encouraged  new  business  for 

fContinued  on  pag  621 
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Now  from  Merck 


TODAY’S  MOST  STABLE  FORM  OF  VITAMIN  A 
WITH  100%  BIOLOGICAL  ACTIVITY... 


The  need:  Except  for  newly-harvested  crops, 
grains  are  notably  deficient  in  vitamin  A.  Yellow 
corn,  especially,  loses  much  of  its  carotene  in  stor¬ 
age.  Result:  where  animals  feed  on  these  grains, 
there  is  the  likelihood  that  vitamin  A  deficiency  can 
become  a  problem.  In  beef  cattle,  for  example,  vita¬ 
min  A-deficient  rations  may  result  in  night  blind¬ 
ness,  diarrhea  and  the  birth  of  weak,  blind  or  dead 
calves.  In  dairy  cattle,  poultry  and  swine,  A-avita- 
minoses  may  produce  equally  serious  and  economic 
setbacks. 

Tae  product:  To  assure  a  properly  balanced  ration 
yf  u  must  include  vitamin  A  in  your  formulations. 
Yt  t  what  you  want  in  a  vitamin  A  supplement  is 
hi'h  stability,  100%  biological  activity,  and  econ- 
ony.  Such  a  supplement  is  Stabimix  A. 

T  le  advantages:  STABIMIX  A  is  one  of  the  finest, 
ir  >st  dependable  sources  of  vitamin  A  yet  made 
a  lilable  to  the  feed  industry.  A  free-flowing,  hard 
b(  iulet  prepared  from  stabilized,  synthetic  vitamin 
Ana  gelatin-type  base,  Stabimix  A  is  two  to  eight 
ti  les  as  stable  as  fish  oils  under  any  condition  you 
c:  1  name— heat,  humidity,  cold,  pelleting,  water 
d:  persion,  contact  with  minerals  and  antibiotic- 


vitamin  mixtures.  No  longer  need  you  worry  about 
costly  overages  to  offset  deterioration.  Unlike  other 
sources  of  vitamin  A,  the  number  of  STABIMIX  A 
units  you  mix  with  your  feed  stays  ivith  your  feed 
longer!  It  flows  freely  at  all  times,  distributes 
evenly,  and  will  not  arch  in  hoppers  of  mechanical 
or  vibrator  feeders.  Best  of  all,  it  saves  you  money 
in  the  bargain. 

The  convenience:  STABIMIX  A  is  packaged  in 
easily-handled  50  and  100-lb.  fiber  drums.  Various 
potencies  are  available  to  meet  your  every  formu¬ 
lation  need  — including  10,000,  20,000,  30,000, 
250,000  and  325,000  U.S.P.  units  per  gram.  Why 
not  investigate  for  yourself  the  stability,  biological 
activity  and  profitability  of  Stabimix  A  in  your 
feeds?  Your  Merck  Sales  Representative  will  be 
happy  to  discuss  your  needs.  If  you  prefer,  call  or 
write  Merck  Chemical  Division,  Merck  &  Co.,  Inc., 
Rahway,  New  Jersey. 

STABIMIX  A 

with  THE  MERCK  MARGIN  OF  SURETY 

MERCK 


*TF  DEMARK  OF  MERCK  •  CO..  INC..  FOR  A  STABILIZED,  DRV  VITAMIN  A  FEED  SUFFLEMENT.  ^meRCK  A  CO..  INC. 
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Hammermills 

^  for  every  grinding  need 


With  Jacobson,  you  the  hammermill 
to  the  job.’’  not  ’’the  job  to  the  hanuner* 
mill.”  Jacobson  offers  a  complete  line  of 
hammermills,  with  variations  in  size,  ca¬ 
pacity,  style  and  horsepower,  to  fit  every 
feed  and  cereal  mill  installation.  Thus, 
the  mill  owner  is  assured  of  most  efficient 
use  of  power,  constant  uniform  grinding, 
and  ’’maximum  output  with  minimum 
maintenance.” 


with  Rotary  Feeder. 

6 

sizes;  40  to  200  H. 
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Pfizer  Lists  Winners  in 
H  )g  Feeding  Contest 

'  inners  in  ks  life-cycle  hog  feeding  con- 
te#’  have  been  announced  by  Chas.  Pfizer 
a  <  o.,  Inc.,  New  York  City.  Awarded  10- 
da'  tours  of  Europe  were  the  following 
CO-  :>les: 

Ir.  y  Mrs.  Willard  Waldo,  DeWitt,  Neb.; 
M  if  Mrs.  Philip  Jordan,  New  Paris,  Ohio; 
M  if  Mrs.  Wayland  Givens,  Owensboro, 
K'  and  Mr.  if  Mrs.  Martin  Annexstad  Jr., 
St  Peter,  Minn. 

accompanying  the  farm  couples  as  fel- 
lo  winners  will  be  the  four  feed  suppliers, 
an  their  wives  or  employes,  who  enlisted  the 
fa  ners  into  the  contest.  They  are  Mr.  if 
M  s.  Arnold  Sukovaty,  Wilber  (Neb.)  Coal 
^  Feed  Co.;  Mr.  if  Mrs.  Luther  &over, 
St  ver  Feed  if  Grain  Co.,  Greenville,  Ohio; 
Mr.  if  Mrs.  Robert  Gallegher,  Minnesota 
fa  m  bureau  service,  St.  Paul,  Minn.;  and 
representatives  from  the  professional  feeds 
division,  Spencer  Kellogg  if  Sons,  Inc., 
Evansville,  Ind. 

The  tours  will  include  visits  to  a  hog 
breeding-testing  station,  a  modern  feed  fac¬ 
tory,  scientifically  operated  farms,  and  lead¬ 
ing  farm  research  centers  on  the  continent. 

Dr.  J.  G.  Becker  Named 
As  Nopco  Researcher 

Appointment  of  Dr.  Joseph  G.  Becker  as 
a  member  of  its  fine  chemicals  division  has 
been  announced  by  Nopco  Chemical  Co., 
Newark,  N.  J.  Dr.  Becker  will  be  engaged 
in  research  on  microbial  products  as  they 
apply  to  feed,  pharmaceutical,  and  food 
uses. 

He  is  an  alumnus  of  City  College  of 
New  York,  the  University  of  California,  and 
Purdue  University.  He  also  studied  at  Wash¬ 
ington  State  College,  where  he  served  as  a 
research  assistant. 

.At  Purdue,  Dr.  Becker  specialized  in  mi¬ 
crobiology  and  biochemistry.  He  received 
his  Ph.D.  at  that  institution,  and  was  a  re¬ 
search  fellow  in  microbial  physiology  while 
there. 

Kennedy^  Phillips  Are 
Promoted  at  Cyanamid 

Promotion  of  C.  R.  Kennedy  to  assistant 
manager  of  the  phosphates  and  nitrogen  de- 
P  ’-tment  has  been  announced  by  American 
C-’anamid  Co.,  New  York  City.  The  Louisi¬ 
ana  State  University  alumnus  joined  the 
fi  m  in  1938. 

Named  to  replace  Mr.  Kennedy  as  north¬ 
er  t  regional  manager  of  the  agricultural 
d:  ision  is  H.  H.  Phillips,  former  assistant 
w  stern  regional  manager.  He  is  an  alumnus 
0  Oklahoma  A  Cs*  M  College,  and  has  been 
h  Cyanamid  since  1946. 

PILLSBURY  DIVIDENDS 

Quarterly  dividends  of  35  cents  per  share 
or  common  stock  and  $1  per  share  on  pre- 
fe  ed  stock  have  been  announced  by  the 
P  ibury  Co.,  Minneapolis.  The  common 
St  k  dividend  is  payable  Dec.  1  to  stock- 
hc  Jers  of  record  Nov.  5,  the  preferred 
di  dend  is  payable  Jan.  15  to  stockholders 
of  ecord  Jan.  4. 


ARGENTINE  FLAX  DOWN 

The  sown  flaxseed  area  in  1959-60  in 
Argentina  is  2.67  million  acres,  according 
to  official  estimates.  Estimated  total  for  the 
preceding  year  was  2.97  million  acres.  Ex¬ 
cessive  rains  during  the  planting  season  ac¬ 
counted  for  the  decline,  it  was  reported. 

North  Carolina  Produces 
M/i  Million  Tons  of  Feed 

Total  Tar  Heel  state  feed  production  for 
the  fiscal  year  1958-59  amounted  to  1,556,- 
026  tons,  according  to  a  report  from  the 
North  Carolina  department  of  agriculture. 

This  compares  to  1,370,026  for  the  pre¬ 
vious  year.  During  July  and  August  of  this 
year  261,366  tons  of  feed  were  shipped. 

Fertilizer  Sales  Clinics  Are 
Being  Offered  by  IMC 

Some  500  representatives  of  fertilizer 
manufacturing  companies  are  expected  to 
attend  a  series  of  sales  training  clinics  cur¬ 
rently  being  offered  by  International  Min¬ 
erals  if  Chemicals  Corp.,  Skokie,  Ill. 

The  meetings  were  scheduled  for  10  cities 
between  Oct.  12  and  Nov.  13.  Completely 
new  material  on  basics  for  increasing  fer¬ 
tilizer  sales  is  being  offered  this  year,  IMC 
said. 


Bovine  Stomach  Studied 
At  Peavey  Farm  School 

The  components  of  a  cow’s  stomach  were 
among  topics  of  discussion  at  the  farm 
service  school  sponsored  by  F.  H.  Peavey  if 
Co.,  held  recently  at  Minneapolis. 

Twenty-one  feed  dealers  and  John  Coles, 
agricultural  representative  of  the  Bismarck 
(N.  D.)  First  National  bank,  were  in  at¬ 
tendance  at  the  meeting.  Other  subjects  in¬ 
cluded  calf  and  dairy  herd  diseases,  treat¬ 
ments,  nutrition,  feed  programs,  and  prod¬ 
uct  control. 

Aureomycin  Cleared  by 
F  &  DA  for  Vibriosis 

The  Food  if  Drug  administration  has 
cleared  the  use  of  Aureomycin  as  an  aid  in 
reducing  the  incidence  of  vibrionic  abortion 
in  breeding  sheep,  it  has  been  reported  by 
American  Cyanamid  Co.,  New  York  City. 

The  approved  claim  states  that  the  anti¬ 
biotic  is  to  be  administered  continuously 
during  pregnancy  at  a  daily  level  of  80 
milligrams  per  ewe.  The  disease  is  sporadic 
and  is  prevalent  in  all  sections  of  the  coun¬ 
try,  although  incidence  is  particularly  high 
in  the  Rocky  mountain  area. 


The  Barnyard  Gate 

BY  HARLEY  KARNES 
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V  Role  ^  sound  merchandising  operation,  he  is  facing,”  Mr.  Derstine  st  ted 

*  As  an  added  customer  service  and  “When  we  found  customers  comp  ain' 

nu0d  rom  page  convenience,  a  Daffin  unit  was  added  ing  loudly  because  of  the  drop  iii  the 
on  and  helped  to  in  1954.  This  mill  serves  a  double  pur'  market,  it  seemed  like  the  logical  ime 
ume.  pose:  grinding  the  farmer’s  ingredients  to  offer  our  customers  new  sa\ings 

steps  in  making  right  on  location  and  also  doing  this  that  could  help  offset  this  situation, 
feed  dealers  and  hatchery  and  feed  company’s  grinding  We  started  promoting  bulk  feed, 

we  had  already  made  use  of  in 
feeding  operations. 

'While  some  farmers  were  slow  at 
converting  to  bulk  feed,  it 
didn’t  take  them  long  to  see  the  sav' 
ings  that  could  be  realized  through 
this  efficient  and  labor-saving  method 
and  to  grind  his  home  grains  than  to  of  delivering  and  handling  feed.  Slow¬ 
ly,  but  surely,  it  began  to  catch  hold 
in  our  area,  and  today  practically  80 
per  cent  of  our  feed  deliveries  are  be¬ 
ing  made  in  bulk,”  he  continued. 

To  assist  those  farmers  in  convert¬ 
ing  to  bulk  who  did  not  have  the  im¬ 
mediate  financial  means  to  add  a  bulk 
bin,  Derstine’s  Hatchery  ^  Feed  Serv- 


declaring  our  intentions  as  forcefully  own  mill.  Through  scheduling  which 

as  possible  with  local  customers  was  portable  mill  for  this  double  serv-  our  own 

the  construction  of  a  roadside  building  advising  customers,  Ders- 

which  houses  our  store,  mill,  and  ware-  tines  have  found  it  to  be  both  efficient  first  in 
house  facilities,”  Mr.  Derstine  pointed  ^tid  economical  in  use. 
out.  “Even  though  walk-in  business  “We  beheve  it  is  more  economical 
isn’t  substantial  here,  practically  every  to  drive  our  portable  mill  to  a  farmer 
farmer  who  lives  in  the  area  drives 

along  this  highway,  and  seeing  our  have  him  transport  them  to  our  mill, 
location  here  helps  him  to  remember  grind  it  here  and  then  have  it  deliv- 
us.  In  addition  to  our  full  line  of  feeds  ered,”  pointed  out  Ernest  Derstine. 
and  ingredients,  we  have  added  poul-  “We  make  ‘outside  use’  of  our  porta- 
try  equipment  and  other  necessities  to  ble  mill  approximately  six  hours  per 
round  out  a  one-stop  poultry  and  dairy  day,  with  the  balance  utilized  for  our 
service.  The  large  signs  painted  on  own  needs.  We  charge  $3.50  per  ton 
each  side  of  our  building  face  motor-  for  grinding  in  addition  to  the  supple- 
ists  driving  from  either  direction  ments,  which  we  deliver  to  the  farmer  ice  offered  to  finance  the  installation 
along  Route  63,  and  this  helps  them  before  the  portable  mill  is  driven  out  of  a  bulk  bin  by  deducting  $1  per  ton 
to  remember  us.  As  a  result,  when  we  to  his  location.  In  this  way,  the  mill  from  the  savings  effected  by  bulk  feed 
make  calls  upon  prospective  customers,  is  ready  to  operate  as  soon  as  it  reach-  deliveries  until  the  price  of  the  bin 
they  seem  to  know  us  and  our  opera-  es  the  farmer’s  location.”  was  paid.  This  charge  was  absorbed  in 

tion  as  soon  as  we  identify  ourselves  Two  years  ago,  about  when  the  purchase  of  feed,  and  thereafter 
to  them.”  “bottom  appeared  to  have  dropped  out  farmer  found  himself  in  possession 

of  the  evp  market.”  the  Der.«!tine.s  of  a  bulk  bin  which  offered  him  sub- 
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CASH  IN  ON  MILK  REPLACKR  PROFITS 


FIELD  ASSISTANCE:  Our  trained  representatives  work 
with  you  at  sales  meetings,  on  dealer  calls,  on 
customer  calls.  A  complete  program. 

ADVERTISING-MERCHANDISING  HELP:  Calvita’s  success¬ 
ful  advertising  and  merchandising  history  helps 
you  market  your  milk  replacer. 

PRDFESSIONAL  PACKAGING:  Packaging  is  an  impor¬ 
tant  part  of  your  total  merchandising  program. 
We  can  assist  you  to  design  the  right  package  to 
fit  your  merchandising  program. 


SELL  AMERICA’S  FINEST  MILK  REPLACER 
CALVITA  UNDER  YOUR  OWN  LABEL 


Only  CALVITA  gives  you  a  complete  milk 
replacer  program 

PROVED  FORMULA:  Calvita  is  scientifically  formu¬ 
lated  by  nutritional  experts.  Contains  essential 
nutrients,  vitamins  and  minerals  plus  aureomycin. 
Feeders  across  the  nation  . . .  even  overseas  have 
fed  this  famous  formula  for  over  11  years. 


mm: 


on  your  brand  and 
they’ll  stay  on  your  brand 

For  complete  information  write 

NATIONAL  VITAMIN  PRODUCTS  COMPANY 

3  01  HIAWATHA  AVENUE 


Manufactunrs  of  CALVITA 
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You  can  sell  best 

...and  customer  satisfaction  “comes  in  Burlap!'' 

Have  you  ever  added  up  the  inducements  you  can  offer  when  you  sell 
sacked  feed  in  burlap?  They  can  help  you  in  selling.  Here  they  are: 


1 .  A  discount  on  every  ton  of  feed,  when  the  mill  provides  a  return- 
bag  program. 

2.  Simplified  inventory  for  the  customer. 

3.  Identification  for  medicated  feeds. 

4.  ISl on-separation  of  formula-ingredients. 

5.  Your  prices  are  competitive  with  returnable  burlap  bags. 

6.  Service . . .  you  can  give  small  customers  as  good  delivery  service 
as  large  customers  (and  on  the  same  route) . 

7.  Bulk  customers  can  be  served  with  bag-to-bulk  trucks. 

8.  Quantities  can  be  bought  as  needed. 

9.  Feed  in  burlap  bags  is  sanitary  and  free  from  contamination. 

1 0.  Accurate  weights  are  assured  in  a  burlap  bag. 

1 1 .  Fifty-pound  as  well  as  100-lb.  bags  can  be  offered. 

12.  Farmers  have  many  uses  for  empty  bags... only  burlap  serves 
them  so  well! 


Quite  a  few  selling-points,  don’t  you  agree?  Next  time  you’re  seUing 
a  new  customer,  remember  there’s  a  lot  to  be  said  for  burlap  bags! 


Just  ask  your  own  customers-^they'll  tell  you  that  burlap 


is  strong  —  takes 
dragging,  dropping, 
man-handling  —  any 
tough  job  on  the  farm. 


Gives  good 
ventilation 
—  keeps  farm  supplies 
and  products  fr^. 


Laughs  at  sudden 
showers  —  wetness 
or  dampness  can't 
weaken  it. 


Saves  storage 
space  —  stocks  to 
any  height  without 
slipping. 


Saves  money 

—  extra  value  from 
re^ie  and  rentse. 


Has  1000  uses 

—  always  in  demand 
on  the  form 
(populor  with  form 
wives,  tool) 


THl FEED  BAE^Novmkrr,  19.  9 


64 


what  serves  best! 
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bins  on  the  farm  can  also  be  filled 
while  the  home-grown  grains  are  be¬ 
ing  ground  in  the  portable  mill. 

The  Derstines’  flock  of  more  than 
14,000  Honegger  layers  serves  as  a 
pilot  unit  for  its  customers.  The  flock 
is  known  not  only  for  its  size,  but  al¬ 
so  for  profitable  performance.  As  a 
result,  poultry  farmers  have  come  to 
rely  on  this  organization  which  has 
helped  to  create  greater  confidence  and 
a  closer  relationship,  which  means 
greater  customer  loyalty. 

“We  are  located  in  the  center  of  the 
fast  growing  and  developing  Delaware 
valley  area,  where  a  great  population 
growth  and  industrial  transformations 
are  taking  place,”  Mr.  Derstine  com¬ 
mented.  “This  has  meant  that  conver¬ 
sion  of  many  farm  areas  to  industrial 
and  residential  building  programs. 
However,  farmers  who  are  making 
money,  especially  in  the  poultry  busi¬ 
ness,  are  maintaining  their  properties. 
As  long  as  we  continue  to  help  these 
farmers  to  operate  profitably,  we  will 
continue  to  do  business  with  them.  As 
a  result,  we  have  to  work  very  closely 
with  our  customers  and  keep  a  con¬ 
stant  finger  on  the  pulse  of  the  busi¬ 
ness  to  see  that  they  conduct  their  ac¬ 
tivities  profitably.” 

This  kind  of  interest  in  the  custom¬ 
er  is  the  only  factor  that  will  keep 
them  “down  on  the  farm”  and  keep 
Derstine’s  sales  up,  the  signs  of  the 
times  indicate. 

Dr  Taylor  in  New  Nopco 
Animal  Health  Position 

Appointment  of  Dr.  Glenn  E.  Taylor  as 
a  consultant  to  its  agricultural  department 
has  been  announced  by  Nopco  Chemical 


NOPCO’S  DR.  TAYLOR 


Co.,  Newark,  N.  J.  The  veterinarian  will 
aid  the  firm’s  customers  with  animal  health 
and  care  problems. 

Emphasis  will  be  placed  on  proper  nutri¬ 
tion,  Nopco  said.  Dr.  Taylor  will  help  to 
develop  modern  feeding  methods,  both  on 
the  range  and  in  the  feedlot. 

He  is  a  nutritional  consultant  and  a  prac¬ 
ticing  veterinarian.  Dr.  Taylor  operates 
Yosemite  Veterinary  Hospital  if  Supply  and 
Agribusiness  Research  Farms,  Modesto, 
Calif. 

Ory  Production  Manager 
For  Purina  Feed,  Soy 

Appointment  of  Harold  F.  Ory  as  gener¬ 
al  manager  of  feed  and  soybean  production 
has  been  announced  by  Ralston  Purina  Co. 
He  succeeds  C.  Alvin  Tolin,  who  has  been 
named  a  vice  president  and  assistant  chief 
financial  officer  of  the  firm. 

Joseph  F.  Jones  will  replace  Mr.  Ory  as 
central  production  manager.  Succeeding  Mr. 
Jones  as  eastern  division  production  man¬ 
ager  is  Paul  F.  Cornelsen. 

John  F.  McCammon  has  been  appointed 
as  manager  of  the  special  ingredient  buying* 
department.  He  succeeds  Lamar  M.  Kishler, 
who  has  retired. 

Dannen  Mills  Realigns 
Four  Key  Personnel 

Shifts  in  its  key  personnel  have  been  an¬ 
nounced  by  Dannen  Mills,  Inc.,  St.  Joseph, 
Mo.  The  changes  are: 

Joe  Joffe,  from  purchasing  agent  to  han¬ 
dler  of  oat  product  sales  and  merchandiser 
of  packinghouse  byproducts;  Clyde  Lott, 
from  manager  of  country  station  division, 
central  district,  to  purchasing  agent;  Wayne 
Stegman,  from  administrative  division  to 
grain  and  jobbing  division;  and  Bernard 
Meyer,  from  manager  at  Blackwell,  Okla., 
to  manager  of  the  country  station  division, 
central  district. 

Jefferson  Is  Purchaser 
At  Allied  Soya  Plant 

Appointment  of  J.  W.  Jefferson  Jr.  as 
head  of  soybean  purchases  and  oil  meal 
sales  at  its  Guntersville  (Ala.)  soybean  plant 
has  been  announced  by  Allied  Mills,  Inc., 
Chicago. 

He  formerly  was  associated  with  Missouri 
Grain  Co.,  Morrison  Milling  Co.,  Stratton 
Grain  Co.,  and  Dannen  Mills.  Mr.  Jefferson 
is  an  alumnus  of  Murray  (Ky.)  State  Col¬ 
lege  and  a  veteran  of  the  air  force. 

Leo  Mann  in  Field  Sales 
Post  at  Hess  &  Clark 

Appointment  of  Leo  S.  Mann  as  a  field 
sales  representative  has  been  announced  by 
Hess  if  Clark,  Inc.,  Ashland,  Ohio.  He  will 
serve  the  states  of  Ohio,  Indiana,  Michigan, 
and  Illinois. 

Mr.  Mann  is  an  alumnus  of  Purdue  Uni¬ 
versity,  where  he  majored  in  agricultural 
economics.  He  will  be  responsible  for  sales 
of  the  firm’s  animal  health  and  feed  medi¬ 
cation  products  and  programs,  and  will 
headquarter  at  Fort  Wayne,  Ind. 


Two  Promoted  in  Allied 
Production  Department 

Promotions  of  Walter  A.  Stohrer  to  as¬ 
sistant  general  production  manager  and  la¬ 
bor  relations  director  and  Harris  T.  Lyon  to 
assistant  general  production  manager  and 


WALT  STOHRER 


manager  of  the  soybean  division  have  been 
announced  by  Allied  Mills,  Inc.,  Chicago. 

Mr.  Stohrer  has  been  with  Allied  since 
1933,  and  has  served  in  the  capacities  of 
plant  manager,  assistant  general  production 


HARRIS  LYON 


manager,  and  labor  relations  assistant.  He 's 
an  alumnus  of  the  University  of  Illinois. 

Mr.  Lyon  joined  the  firm  in  1942.  F"e 
has  served  in  the  accounting,  purchasin  ', 
and  soybean  departments,  was  assistant 
plant  manager  and  plant  manager,  and  :  - 
sistant  manager  of  the  soybean  division.  Le 
is  a  veteran  of  navy  service. 

Mount  Hope  (Ohio)  Elevator  is  now  a  Hci- 
eggers'  dealer. 
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PRO-STREP  in  her  ration 

protects  her  heaith,  aids  her  growth 


To  get  more  pigs  to  market— healthier,  heavier  and 
IT  ore  uniform  in  size— give  them  well-balanced 
ff  ids  with  Pro-Strep. 

P  j-Strep  is  a  combination  of  two  antibiotics— peni- 
ct  lin  and  streptomycin— e&ch  with  a  highly  specific 
ai  ivity.  In  Pro-Strep  they  work  together  to  produce 
a(  ded  benefits  neither  could  furnish  alone... to 
St  mulate  feed  consumption,  improve  weight  gains 
ai  d  feed  conversion,  promote  better  uniformity  of 
ins  and  help  prevent  costly  outbreaks  of  swine 
ei  eritis  or  “necro.” 

CK  *  CO.,  INC.  «TRADtM*RK  OF  MERCK  R  CO.,  INC.  FOR  AN  ANTIRIOTIC  FEED  SUFFLEHENT. 

h  S  FEED  BAC-^Hovmh^r,  1959 


Maximum  Efficiency  at  Minimum  Cost!  There  is  no  anti¬ 
biotic  feed  supplement  you  can  buy  today  that 
equals  the  effectiveness  of  Pro-Strep— at  such  low 
cost.  Plan  a  Pro-Strep  feeding  program  that  will 
give  maximum  efficiency  at  levels  of  up  to  50  grams 
per  ton,  for  maximum  disease  protection  and  feed¬ 
ing  benefits.  Merck  Chemical  Division,  Merck  &  Co., 
Inc.,  Rahway,  New  Jersey. 

FRO-STREF^!^ 

,  .  MERCK 

(procaine  penicillin  and  streptomycin  in  a  ratio  of  1 :3) 

With  THE  MERCK  MARGIN  OF  SURETY 
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Pants'  Seat  Paw  Canvass 

In  Charting  Future  Mans 


In  the  modem,  hig^ly-competitive 
economy,  no  business  can  be  success¬ 
ful  for  long  if  its  management  is  of  the 
the  seat  -  of  -  the  -  pants  variety.  This 
mondi,  Mr.  McKenzie  traces  the  ex¬ 
perience  of  a  feed  ingredient  supplier 
in  overcoming  this  type  of  manage¬ 
ment. 

Theta  Pharmaceutical  Co.  is  a  firm 
which  manufactures  an  assortment  of 
inorganic  chemicals  used  for  animal 
medicaments.  It  also  manufactures 
some  trace  chemicals  used  in  the  fer¬ 
tilizer  industry.  One  particular  chem¬ 
ical  is  by  far  the  most  important  part 
of  the  company’s  sales  volume.  Let’s 
call  this  chemical  “Boodley.” 

The  company  manufactures  prod¬ 
ucts  which  are  sold  under  its  own  la¬ 
bel  —  the  Theta  brand.  It  also  packs 
Boodley  under  private-brand  labels  for 
an  assortment  of  firms.  The  private- 
brand  label  business  carries  with  it  a 
narrow  margin  of  profit,  but  it  tends 
to  keep  Theta  Co.  busy  the  year- 
round,  as  it  accepts  orders  from  private 
companies  subject  to  future  delivery 
only,  and  is  able  to  reduce  its  own  in¬ 
ventory  to  only  a  few  days  supply. 

Theta’s  own  brand  of  Boodley  sales 
by  years  is  as  follows: 


Year 

Cases  Sold 

Gain  or  Loss 

1946 

82,191 

1947 

91,196 

-f-10.0  Per  Cent 

1948 

113,487 

-|-24.0  Per  Cent 

1949 

99,462 

— 12.5  Per  Cent 

1950 

98,527 

—  1.0  Per  Cent 

1951 

100,143 

+  1.6  Per  Cent 

1952 

101,479 

-|-  1.3  Per  Cent 

1953 

87,478 

— 14.0  Per  Cent 

1954 

121,478 

+  38.0  Per  Cent 

1955 

122,987 

+  1.6  Per  Cent 

1956 

123,724 

+  0.8  Per  Cent 

1957 

98,824 

— 26.0  Per  Cent 

1958 

92,428 

—  7.0  Per  Cent 

It  is  to  be  noted  here,  however,  that 
total  manufacture  progressed  year  aft¬ 
er  year,  increasing  about  four  per  cent 
per  year.  Private  brands  made  up  the 
difference.  Production  for  1958  was 
221,427  cases. 

Profit,  however,  rose  and  fell  over 
the  years  like  a  Yo-Yo.  Advertising 
schedules  had  not  been  planned.  They 
were  thrown  in  to  fit  the  situation. 
(“To  be  versatile  as  the  situation  nec- 


By  DUANE  F.  MCKENZIE 

The  Feed  Bag’s  Survey  Expert 


essitated,  and  to  fit  the  percentage  of 
sales.”) 

If  January’s  sales  were  lower  than 
January  a  year  ago,  then  February’s 
advertising  schedule  was  cut  propor¬ 
tionately  to  fit  the  pocketbook.  Alter¬ 
nating  expansionism  and  cost  cutting 
schedules  permeated  the  years. 

Problems  Seen 

Mr.  Alpha,  president  of  the  firm, 
felt  that  opportunity-seeking,  fly-by- 
night  manufacturers  were  causing  the 
radical  change  in  Theta  Co.’s  sales. 
He  felt  that  the  companies  who  were 
purchasing  the  Boodley  under  their 
own  label  were  price  cutting  to  meet 
these  fly-by-nights  head-on,  and  in  this 
way  were  taking  up  the  total  slack. 
This  would  account  for  the  steadily- 
increasing  manufacturing  of  Boodley, 
with  the  rapid  fluctuation  of  sales. 

Mr.  Alpha  was  a  “self-made”  man. 
He  dominated  his  associates.  He  felt 
that  his  intuition  was  more  dependable 
than  all  the 'fancy  “do-dads  and  thing- 
amajigs”  which  younger  men  suggest¬ 
ed.  He  had  flown  his  firm  by  the  seat 
of  his  pants  for  25  years;  he  thought 
he  had  the  “feel’’  of  the  market  at  his 
fingertips. 

More  careful,  month-by-month 
study  of  the  years  showed  an  even 


greater  fluctuation  in  company  sales. 
There  appeared  to  be  no  seasonal  pat¬ 
tern  as  one  might  expect.  Advertising 
lagged  one  month  behind  sales,  month 
after  month  as  sales  declined,  but  pre- 
ceeded  sales  by  a  month,  month  after 
month,  as  sales  rose. 

Mr.  Alpha  stated  that  there  is  no 
reason  to  advertise  to  someone  who  is 
not  in  the  mood  to  buy,  as  he  felt  was 
the  case  when  sales  were  slipping.  He 
reasoned  that  when  his  intuition  told 
him  the  marketing  was  “ripening,”  he 
should  increase  advertising  and  sales 
efforts  to  pick  up  the  easy,  expanding 
market.  He  felt  he  was  getting  the 
maximum  value  for  his  advertising  and 
sales  efforts  dollars. 

In  this  case,  Mr.  Alpha  proved  over 
the  years  to  be  right  in  the  years  1946 
through  1948,  1951  and  1952,  and 
1954  through  1956.  He  proved  to  be 
wrong  in  1949  and  1950,  1953,  1957, 
and  1958.  That  is,  he  proved  it  to  be 
so  if  we  take  the  figures  to  be  correct, 
and  if  one  ignores  the  industry  gains. 

Using  Mr.  Alpha’s  arguments,  but 
noting  the  industry  growth  of  four 
per  cent  per  year,  Mr.  Alpha  was 
wrong  every  year  except  1947,  1948, 
and  1954.  All  other  years  the  increase 
in  sales  was  less  than  four  per  cent. 

More  Careful  Study 

An  even-closer  examination  rules 
out  the  years  1947  and  1948,  since 
the  firm’s  capacity  was  increasing 
those  years  in  the  post-war  era  when 
anyone  could  sell  most  anything  he 
had. 

We  noted  also  that  his  son  came 
home  from  college  in  1953  and  took  an 
active  part  in  the  business,  in  1954  as 
vice  president  in  charge  of  sales.  But 
he  resigned  in  protest  in  1956.  Durii  g 
the  years  1954,  1955,  and  1956,  pri¬ 
vate  label  packaging  diminished  by  an 
almost  proportionate  amount,  equal  o 
the  gain  of  Boodley  sales.  Obvious'y 
Theta  Co.  was  manufacturing  for  a 
segment  of  the  market,  and  reach  d 
that  market  one  way  or  another.  Tl-.e 
other  was  the  least  profitable  of  the 
two. 

Still  further  examination  prov  d 
(Concluded  on  page  /  H 
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For  Every  feed  There  is  a  Heed  for  DEHY. 

No  other  single  feed  ingredient  provides 
as  many  valuable  nutrients,  and  it  is 
easy  and  economical  to  use. 

DOA/T  DELAY- PLACE  YOUR  ORDER  TODAY! 


FOR  SWINE 


ehydrators 

ssociation 


MEMBERS  THROUGHOUT  THE  NATION... 

Aenoe 

AMERICAN  DEHYDRATORS  ASSOCIATION 

Board  of  Trade  Building,  Kansas  City  5,  Mo. 
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3§nrsteiler  FieM 
Event  Impressive 


By  BRUCE  W.  SMITH 

Reported  From  Rockton,  III. 

Five  suppliers  to  agriculture  com¬ 
bined  forces  under  the  guidance  of 
their  advertising  agency  to  stage  a 
unique  field  day  event  recently  at 
Rockton  in  northern  IllincMs.  Each  of 
the  five  had  something  new  to  show 
and  presented  its  story  concisely  in  an 
hour. 

To  the  press,  radio,  and  television 
farm  departments,  field  days  and  com- 
mercial  showings  can  become  an  al¬ 
most  overwhelming  burden  on  time 
and  travel.  Hundreds  of  invitations  a 
year  are  received  by  The  Feed  Bag  to 
various  commercial  functions  which 
require  time  and  travel. 

Some  of  these  are  accepted  because 
the  events  are  traditional  and  valuable. 
Others  merit  attention  because  the 
program  material  sounds  important  to 
readers.  The  third  group  has  to  be 
missed  because  there  aren’t  enough 
hours  in  the  week  or  year. 

As  a  result,  the  one-day  field  event 
sponsored  by  Marsteller,  Rickard, 
Gebhardt  fe?  Reed,  Inc.,  Chicago  and 
New  York  City  advertising  agency, 
for  five  of  its  clients  proved  unique 
and  w'ell  worth  the  while.  The  adver¬ 
tisers  who  showed  their  wares  were 
American  Agricultural  Chemical  Co., 
New  York  City;  Crow’s  Hybrid  Corn 
Co.,  Milford,  Ill.;  De  Laval  Separator 
Co.,  Poughkeepsie,  N.  Y.;  Fox  River 
Tractor  Co.,  Appleton,  Wis.;  and 
Hanson  Equipment  Co.,  Beloit,  Wis. 

The  demonstrations  were  held  un¬ 
der  canvas  (fortunately,  because  it 
rained  hard  all  day)  on  the  Byron 
Easton  farm,  three  miles  from  Wagon 
Wheel  Lodge,  where  guests  were 
housed.  The  radio-television  networks, 
consumer  press,  and  financial  journals 
were  among  the  press  media  represent¬ 
ed.  In  general  charge  of  the  affair  was 
Charles  Russell,  vice  president  in 
charge  of  Marsteller  agricultural  ac¬ 
counts. 

Here  are  summary  paragraphs  on 
what  was  shown: 

Hanson  Equipment  Co.  —  Versatile, 
easily  -  hitched  and  easily  -  unhitched 
field  spraying  machinery. 

American  Agricultural  Chemical 
Co,  —  Vivid  proof  that  proper  fertili- 


DR.  JAMES  A.  MCCAIN 


zation  and  planting  according  to  rec¬ 
ommendations  can  boost  com  yields 
substantially. 

Crow’s  Hybrid  Com  Co.  —  Five- 
foot-tall  com  plants  with  six  to  10  ears 
per  stalk  are  in  the  offing,  thanks  to  a 
cross  of  single-cross  corn  with  teosinte, 
a  Central  American  plant. 

De  Laval  Separator  Co.  —  An  elec¬ 
tronic,  completely-automatic  milking 
parlor  features  pre-set  rinsing,  wash¬ 
ing,  and  sanitizing  cycles. 

Fox  River  Tractor  Co.  —  Self-pro¬ 
pelled,  a  new  silage  chopping  forage 
harvester  will  handle  up  to  60  tons  of 
com  silage  an  hour. 

Windup  speaker  at  the  Marsteller- 
Rickard  farm  editors  forum  was  Dr. 
James  A.  McCain,  president  of  Kan¬ 
sas  State  University.  He  predicted 
doubled  collie  attendance  within  a 
decade  and  a  pooling  of  researdi  facili¬ 
ties  among  land-grant  scIkkJs  to  make 
education  dollars  go  as  far  as  possible. 

Distributors  Named  by 
Miles  for  Its  Enzymes 

Distributors' to  handle  the  sale  of  its  en¬ 
zymes  to  the  feed  industry  have  been  named 
by  Miles  Chemical  Co.,  Elkhart,  Ind.  The 
appointments  are  the  first  step  in  the  firm’s 
plan  for  a  nation-wide  network. 

The  distributors  are  Blomfield-Swanson 
Feed  Nutrients,  Minneapolis,  to  serve  the 
Upper  Midwest;  James  Farrell  Co.,  Seattle, 
to  serve  Washington,  Oregon,  Montana, 
Idaho,  Utah,  and  British  Columbia;  and 


H.  V.  Nootbaar  H  Co.,  to  serve  Arizma, 
California,  Nevada,  and  Hawaii. 

Martin  P.  Guina,  sales  manager  for  Tika- 
mine  products,  said  the  purpose  of  the  dis¬ 
tributor  network  is  to  further  establish  Miles' 
name  in  the  feed  industry.  He  added  rhat 
an  extensive  field  and  sales  training  pro¬ 
gram  on  the  use  of  the  firm’s  enzymes  is 
planned. 

Pelleting  Cost  Is  Factor 
Governing  Beef  Rations 

Pelleting  costs  will  be  the  determining 
factor  in  pellet  use  in  beef  feeding,  accord¬ 
ing  to  Livestock  Scientist  O.  E.  Kolan  of 
the  University  of  Minnesota  agricultural  ex¬ 
periment  station. 

At  the  beef-grassland  day  recently  held 
at  the  station,  Mr.  Kolari  said  pellets  didn’t 
produce  any  clear-cut  advantages  in  recent 
trials.  He  added,  however,  that  there  was  a 
trend  toward  better  and  more  efficient  gains 
for  cattle  on  pellets,  and  that  pellets  are 
more  convenient  to  handle  and  feed. 

Canadian  Wheat,  Flour 
Exports  Show  Decline 

A  decline  of  about  17  per  cent  in  Cana¬ 
dian  wheat  and  flour  exports  below  the 
same  two  months  last  year  was  registered 
during  July-August,  1959.  This  year’s  figure 
for  the  period  was  43  million  bushels.  In 
1958,  the  figure  was  52  million  bushels. 

Wheat  exports  to  western  hemisphere 
countries.  West  Germany,  India,  Pakistan, 
and  the  Philippines  increased,  with  other 
countries  taking  less.  Flour  exports  were 
down  slightly,  with  the  United  Kingdom  — 
Canada’s  major  outlet  for  flour  —  taking 
about  300,000  bushels  less  than  in  1958. 

Andrew  Mair  Named  to 
High  CSS-CCC  Posts 

Appointment  of  Andrew  J.  Mair  as  depu¬ 
ty  administrator  for  operations  of  Com¬ 
modity  Stabilization  service  and  vice  presi¬ 
dent  of  Commodity  Credit  Corp.  has  been 
announced  by  the  Department  of  Agricul¬ 
ture. 

Mr.  Mair  formerly  was  CSS  assistant  dep¬ 
uty  administrator  for  price  support.  He 
succeeds  Frank  R.  McGregor,  who  has  re¬ 
turned  to  private  business. 

Mr.  Mair  will  have  direct  supervision  of 
the  operations  of  seven  CSS  commodity  of¬ 
fices  which  handle  acquisition,  storage,  dis¬ 
posal,  and  general  commodity  management 
of  CCC  price-support  stocks,  and  will  direct 
overall  administrative  management  for  CPS- 
CCC  operations,  both  in  Washington,  D.  C., 
and  in  the  field. 

Denver  Elevator,  Johnstown,  Colo.,  rect  if¬ 
fy  installed  a  new  Strong-Scott  mixer. 

CO-OP  BUILDING 

Construction  is  in  progress  on  a  n  w 
$300,00  Kinsley  Co-Op  Exchange  feed  r  ill 
at  Kinsley,  Kan.,  according  to  Forster  M  g. 
Co.,  Ada,  Okla.  Forster  is  building  the  n  ill 
and  furnishing  machinery  which  it  1  as 
manufactured.  Capacity  of  the  mill  will  Se 
100  tons  daily. 
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all  the  way  through.  This  will  mean 
healthier  birds,  faster  gains,  good 
feed  conversion,  more  broiler  profits. 

American  Cyanamid  Company, 
Agricultural  Division,  New  York 
20,  New  York. 


for  lesions  in  the  air  sac,  joints  and 
breasts  which  result  in  the  vast  ma¬ 
jority  of  market  condemnations. 

Treatment  alone  is  usually  too  late 
to  prevent  lesions.  Continuous  feed¬ 
ing  of  AUREOMYCIN®  is  the  best 
assurance  of  suppressing  CRD  and 
preventing  synovitis. 

Recommend  to  your  growers  that 
they  use  your  feeds  containing 
AUREOMYCIN  continuously— and  feed 


§  Receipt  of  birds  at 
processing  plants  is 
far  more  welcome 
when  it’s  knoum  that 
I  oiler  growers  are  feeding  carefully 
<  ery  day  for  maximum  good  health. 

Feeding  carefully  means  the  selec- 
t  bn  of  good  broiler  feeds  formu- 
1  ted  to  control  and  prevent  chronic 
1  spiratory  disease  and  synovitis. 
These  two  diseases  are  the  causes 


AUREOMYCIN 

IN  FORMULA  FEEDS 


‘  UREOMYCIN  is  American  Cyanamid  Company’s  trademark  for  chlortetracycline. 
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Kracked 
Korn 

-QUALITY  CONTROLLED  BY  TED  THERY 


—  Duane  McKenzie 

fConfinued  from  page  68) 

that  Mr.  Alpha's  system  of  selling 
to  the  “hot”  market  proved  to  be  only 
a  figment  of  his  imagination. 

After  laying  out  the  figures,  show- 
ing  Mr.  Alpha  month'by'month  fig' 
ures  of  sales  efforts  versus  sales,  we 
were  able  to  convince  him  that  a  dras' 
tic  overhaul  at  the  top  was  necessary'. 

No  changes  in  personnel  were  nec' 
essary.  Mr.  Alpha  merely  took  a  less 
active  part  in  the  operation.  He  is  try' 
ing  a  system  of  permitting  vice  presi' 
dents  in  charge  of  departments  to  run 
their  own  departments.  Advertising 
was  placed  under  the  sales  manager 
and  a  different  method  of  cost'ac' 
counting  is  being  installed  at  the  sug' 
gestion  of  the  accounting  department. 
Advertising  is  placed  on  an  annual 
budget  and  manufacturing  personnel 
are  responsible  directly  to  the  vice 
president  in  charge  of  production. 

Mr.  Alpha  has  retired  to  a  post  of 
president  in  name  only,  but  president 
in  charge  of  the  board  of  directors. 

“Seat-of-the-pants”  operations  are 
now  taboo.  Theta  Co.  is  growing  up. 


The  average  woman  eats  less  than  the 
average  man,  according  to  statistics  —  and 
figures. 

*  4:  « 

BELOVED  CITIZEN 

One  of  the  meanest  men  in  town  died 
and  someone  had  to  be  recruited  to  write  a 
eulogy.  This  was  the  result; 

“Caleb  was  a  real  community  leader,  a 
fine  friend,  and  a  good  businessman.  These 
statements  apply  only  if  he  is  really  dead." 

*  *  * 

Although  bread  may  be  the  staff  of  life, 
nobody  will  enjoy  it  if  he  considers  it  one 
long  loaf. 

*  *  * 

A  THOUGHT 

A  beautiful  chorus  girl  was  awarded  $10,' 
000  in  a  breach'of'promise  suit.  Soon  after' 
wards  she  was  hit  by  an  automobile  and  had 
six  ribs  broken.  She  was  awarded  $2?  by 
the  same  court.  Moral:  Never  play  with  a 
woman's  heart.  Kick  her  in  the  ribs. 

*  *  * 

Classified:  “Girl  needs  job.  Willing  to 
struggle  if  given  opportunity.” 


ROUND  ONE 

A  student  wandered  onto  a  tennis  cu  ;rt. 

“Whose  game?”  he  asked. 

“I  am,”  she  replied. 

Doc  Anklam:  “Opened  by  mistake”  could 
also  be  stamped  on  most  charge  accounts. 

*  *  * 

SECRET 

Tom:  “Do  you  and  your  wife  ever  have 
any  differences  of  opinion? 

Dick:  “Yes,  but  she  doesn't  know  it.” 

*  *  * 

Communist:  One  who  has  given  up  all 
hope  of  becoming  a  capitalist. 

*  *  * 

DEMONSTRATION 

Bob:  “I  hear  you  have  a  new  joh.” 

Dick:  “Yes,  I'm  selling  ladies'  stockings. 
If  the  woman  of  the  house  is  really  interest' 
cd,  I  sometimes  put  them  on  for  her.” 

Bob;  “You  must  sell  plenty  by  doing 
that.” 

Dick:  “Not  really.  My  legs  look  lousy  in 
women's  stockings.” 

«  *  * 

Forest  E.  Conder:  A  super-salesman  is  a 
guy  from  the  home  office  with  a  better 
price. 

*  *  * 

JUSTICE 

The  fellow  rushed  home  to  his  wife  and 
cried,  “Our  marriage  ain't  legal.” 

“Why?”  asked  the  wife. 

“I  just  found  out  your  old  man  didn't 
have  no  license  to  carry  that  thar  shotgun!” 

*  *  * 

In  judging  a  bathing  beauty  contest,  the 
problem  is  not  how  to  pick  the  winner,  but 
where  to  pin  the  ribbon. 

*  *  * 

ECONOMY 

Customer:  “I'd  like  to  smother  my  wife 
with  diamonds.” 

Clerk:  “There  must  be  a  cheaper  way, 
vsir.” 

*  *  * 

“The  minutes  of  the  last  meeting,”  r.‘- 
ported  the  newly-elected  secretary  of  a 
small  organization,  “were  precisely  17  a:  d 
1 1  seconds.” 

*  *  • 

SLEUTH 

A  woman  at  a  large  cocktail  party  :  c 
quired,  “Where  is  that  attractive  lady  w'  .) 
was  passing  around  cocktails  a  few  minu'  s 
ago?” 

The  hostess  replied,  “Oh,  are  you  lot  ' 
ing  for  a  drink?” 

“No,”  the  woman  said,  “I'm  looking  i  r 
my  husband.” 

«  *  • 

One  of  the  great  things  about  living  i>  a 
democracy  is  that  we  have  complete  cont  I 
of  how  we  shall  pay  our  taxes  —  ca  1, 
check,  or  money  order. 
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Jf'^e  iietpe4  Otkef^— 
9  Can  Help  Ifm 

I  can  help  you  increase  profits  by 
improving  sales. 

Let  me  work  with  you  to  design  a 
custom-tailored  Sales  Workshop  for 
your  next  sales  meeting.  My  program 
works  effectively  both  for  salesmen 
and  dealers.  Each  Sales  Workshop  is 
specially  designed  for  the  individual 
customer  I  am  serving. 

This  is  no  razzle-dazzle  carnival  pro¬ 
motion.  It  is  a  factual,  down-to-earth 
presentation  which  really  works.  You 
cannot  afford  to  miss  this  opportunity 
to  improve  the  profit  and  sales  growth 
of  your  company. 

We  tackle  your  particular  hard-to- 
solve  sales  objections  —  we  teach  your 
salesmen  how  to  avoid  taking  the  first 
"No”  for  the  final  answer.  We  help 
your  salesmen  make  repeat  customers 
out  of  *'hard-to-crack"  prospects.  You 
can  use  this  special  technique  for  years 
to  come. 

I  can  prove  my  program.  It  can  help 


you.  I  invite  you  to  write  for  full  facts, 
available  dates,  and  for  a  lengthy  list 
of  feed  industry  customers  who  will  be 
pleased  to  recommend  me. 

Time  is  yoijr  most  valuable  com¬ 
modity  —  take  a  minute  now  and  ask 
me  to  prove  my  case  to  you: 


DON'T  PUT  IT  OFF  —  TELEPHONE.  WIRE.  OR  WRITE  ME  TODAY  — 

^alph  Cnentt 

443  N.E.  103rd  Street  Miami  38,  Florida 

PLoza  1-3741 
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1HE  FEED  BAG  RED  BOOK 


960  EDITION 


•  •  • 


.  .  is  underway.  Editorial  material  is  being  revised  and  brought  up  to  date  and 

bt  ers'  guide  listings  are  being  checked  and  made  current  to  help  readers  keep  pace 
wi  h  the  fast-moving  feed  industry.  To  feed  men  everywhere.  The  Red  Book  is 
ic  'ortant  to  the  daily  operation  of  their  business.  They  use  it  to  determine  sources 
ol  supply,  values  of  ingredients,  and  new  methods  of  formulation. 


To  advertisers.  The  Red  Book  is  a  sales  tool  that  works  a  full  12  months  of  the 
ye  ir  selling  top  feed  and  grain  executives,  nutritionists,  and  purchasing  agents. 
Ac/ertisers  receive  free  bold  face  listings  under  the  products  they  sell  with 
cross-reference  to  the  page  on  which  their  advertising  appears. 

Advertisers  in  the  big  282-page  1959  edition  totaled  176!  The  1960  edition  is 
shaping  up  to  be  the  biggest  and  best  ever  published. 

The  three  winners  of  the  American  Feed  Manufacturers  Association  $1,000  award  for 
excellence  in  research  each  will  write  special  material  covering  his  field  of 
research.  This  customary  editorial  bonus  is  in  addition  to  the  tremendous  amount  of 
factual  and  tabular  material. 


If  you  haven't  placed  your  order  for  the  1960  edition  to  be  published  in  March,  we 
urge  you  to  do  so  now.  Every  effort  is  made  to  place  advertisers  to  their  best 
advantage  with  editorial  material.  There  is  no  charge  for  this  special  considera¬ 
tion  but  early  space  reservations  are  necessary  to  enable  us  to  do  the  best 
positioning  job  for  you.  The  first  closing  date  is  December  15. 


Publisher 


RATES 

FIRST  CLOSING- 

i  Page . $240 

DECEMBER  15.  1959 

'  i  Page . $120 

FINAL  DEADLINE 

•  Page . $60 

FEBRUARY  5.  1960 

'  olor:  Red,  $50  per  page  or  fraction 

oecial  Colors:  $65  per  page  or  fraction 

ISSUED  MARCH.  1960 

CheifeedSa^  RED  BOOK 

Reference  Book  of  the  Feed  Industry^ 

1  12  W.  St.  Paul  Ave.  Milwaukee  3,  Wisconsin  WEst  3-3690 

-  - PUBLISHED  BY  EDITORIAL  SERVICE  COMPANY  - 
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•  MANAGEMENT  • 


Irott-Clad'  Contracts 
Afff/  Rust  if  Not  Drawn  up 
By  a  Capable  Attorney 


Free  advice  —  particularly  in  the 
area  of  law  —  usually  is  worth  exactly 
what  it  costs.  Here  are  some  cases  in 
point  in  which  citizens  benefited  from 
competent  legal  advice,  even  though 
they  had  to  pay  for  it.  These  facts  are 
well  worth  considering  before  you 
next  accept  free  advice  from  a  self- 
styled  authority  or  act  as  a  lawyer 
yourself. 

Listen  to  your  lawyer. 

If  this  advice  were  placed  in  a  frame 
decorated  with  thousand'dollar  bills, 
it  couldn't  be  more  valuable. 

In  the  rush  to  gain  the  so'called  fab' 
ulous  tax  advantages  offered  to  the 
smaller  businessman  under  the  new 
corporate  tax  laws  and  the  glowing 
advantages  of  limited  liability,  many 
successful  businessmen  are  running  in' 
to  difficulties  they  never  knew  existed. 

For  example,  let’s  consider  Peter 
Jones  Sr.  and  his  son,  Peter  Jr.,  out  of 
college  just  a  few  years.  Father  and 
son  had  a  very  successful  feed  busi' 
ness.  The  partnership  was  making 
money,  but  Peter  Sr.  was  getting  older 
and  he  wanted  to  turn  the  business 
over  to  his  son.  Of  course,  he’d  like 
young  Walt  Smith  to  work  along  with 
Peter  Jr.  and  sort  of  manage  the  busi' 
ness,  and  to  reward  him  for  10  years 
of  loyal  service  Peter  Sr.  thought  it 
would  be  kind  of  nice  to  offer  him  a 
piece  of  the  business.  Father  and  son 
talked  it  over  and  agreed  that  if  they 
incorporated  they  could  give  Walt 
about  20  shares  of  stock  for  a  $2,000 
note,  which  Walt  could  reduce  out  of 
an  incentive  bonus  they  would  pay 
him  if  profits  got  beyond  a  certain 
point. 

They  called  Walt  in  and  explained 
their  plan,  and  naturally  Walt  was  all 
enthused. 

Why  shouldn’t  he  be?  Now  he  had 
some  sort  of  future  and  he  felt  he  no 
longer  had  to  wait  to  marry  the  girl 
next  door.  Everything  was  all  set  so 


By  GERALD  BURKE 

Our  Business  Consultant 


they  decided  that  in  a  couple  months 
they’d  wind  up  the  partnership  and 
start  the  corporation. 

Well,  you  just  can’t  incorporate 
without  a  lawyer,  so  they  all  agreed 
on  an  up'and'coming  young  lawyer 
who  would  handle  it  for  a  modest  fee. 

Walt  lost  no  time  in  popping  the 
question  and  everyone  seemed  happy 
at  the  turn  of  events. 

Wheels  started  to  roll  and  papers  of 
incorporation  were  drawn  up,  ready 
for  signature.  They  were  signed  and 
before  you  knew  it,  the  entire  com' 
munity  knew  young  Walt  Smith  and 
the  Joneses  had  taken  over  the  Jones 
family  partnership. 

Now  young  Walt’s  wife  thought 
everything  tvas  lovely  but  she’d  be  a 
lot  happier  if  Walt  had  an  employ' 
ment  contract. 

About  a  Contract 

After  all,  all  executives  have  that 
and  wasn’t  Walt  just  about  the  most 
important  man  in  the  firm?  And  she 
thought  she’d  feel  even  happier  if 


Walt  had  those  20  shares  of  stock 
right  away. 

Peter  Sr.  was  highly  amused  and  re' 
lated  these  incidents  to  his  lawyer. 
Imagine  young  Walt  who  grew  up  in 
this  community,  getting  20  shares  of 
stock  in  his  corporation  and  actually 
feeling  an  employment  contract  was 
necessary! 

But  the  lawyer  didn’t  laugh.  He 
asked  what  Peter  Sr.  intended  to  do 
about  it. 

“Well,  if  it  will  make  his  little  wife 
feel  better.  I’ll  write  a  memo  on  our 
wage  6^  bonus  plan  and  we’ll  sign  it.” 

“Perhaps  I  can  help  you  write  it 
up,’’  suggested  the  lawyer. 

“Nope,  don’t  need  a  lawyer  for 
that.’’ 

“Okay,’’  the  lawyer  went  on,  “but 
on  this  note'for'Stock  deal,  don’t  you 
think  it  would  be  better  if  young  Walt 
borrowed  the  money  from  the  bank  or 
from  his  family?’’ 

“Why?  What  difference  does  that 
make?’’ 

“Well,  to  be  honest  with  you,’’  the 
lawyer  went  on,  “I  don’t  think  it’s 
legal  to  give  stock  for  a  note.’’ 

“Oh,  horsefeathers!’’  Peter  Sr.  in- 
terjected.  “Everyone  knows  I’m  help' 
ing  young  Walt  out  and  if  he  doesn’t 
pay  the  note  I  can  always  take  my 
stock  back.’’ 

“Of  course,  you  realize  that  when 
he  becomes  a  stockholder  he  has  the 
right  to  attend  meetings  and  vote,” 
the  lawyer  reminded  him. 

“The  trouble  with  all  you  lawy 'ts 
is  that  you’re  too  suspicious,’’  Pe  er 
needled.  “We  own  more  than  50  j  er 
cent  of  the  stock  so  there’s  no  quest  )n 
about  control.  We  can  do  what  ve 
want  to  and  you  know  it.’’ 

The  lawyer  shrugged  his  shouldt.s. 
What  was  the  use  of  arguing? 

What  Evolved 

So  the  contract  was  made  up,  am  it 
was  a  good  contract,  stating  ti  at 
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have  you  explored  the 
potential  of  Squibb’s  new 
antifungal  antibiotic? 

tmycoslsatiiri 


E.  R.  Squibb  &  Sons  is  proud  to  offer 
Mycostatin-20  for  use  in  swine  and  turkey  feeds. 

May  we  send  you  a  brochure  containing  detailed 
information  about  this  exclusive  Squibb  develop¬ 
ment?  The  brochure  contains  a  Progress  Report  plus  other 
valuable  data  about  Mycostatin-20  —  the  first  and  only  anti¬ 
fungal  antibiotic  available  for  feed  use.  We  believe  this 
brochure  will  be  of  unusual  interest  to  nutritionists,  inves¬ 
tigators,  feed  manufacturers  and  all  men  with  a  vital  interest 
in  livestock  and  poultry  feeds  and  their  effect  on  health 
and  productivity. 

Why  not  write  today  for  full  information  about  this  new 
antibiotic  of  challenging  potential? 


C 

7 


EMICALS  SALES  DEPARTMENT,  E.  R.  SOUIBB  ft  SONS,  DIVISION  OF  OLIN  MATHIESON  CHEMICAL  CORPORATION 
j  FIFTH  AVENUE,  NEW  YORK  22,  NEW  YORK 

wIK  MATHIESON  CHEMICAL  COUP.*  *59  *Myco8tatiiv9  It  a  Squibb  Trademark 
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young  Walt  was  to  be  general  manager 
and  a  vice  president.  Peter  Jr.  was  to 
be  secretary'treasurer  so  he'd  have 
control  over  the  money  and  his  signa- 
ture  had  to  be  on  every  check  along 
with  either  his  father’s  or  young 
Walt’s. 

As  general  manager,  young  Walt 
was  expected  to  do  the  buying  and 
selling  and  be  responsible  for  the  deci' 
sions  he’d  be  called  upon  to  make. 

Expect  a  lot  from  a  man  and  he’ll 
deliver,  Peter  Sr.  always  used  to  say. 

Of  course,  in  a  real  fatherly  man' 
ner,  Peter  Sr.  made  young  Walt  sign  a 
note  for  $2,000,  payable  a  year  from 
date  with  option  to  renew  any  unpaid 
balance  on  a  new  note.  Peter  Sr.  was 
rather  proud  of  the  talk  he  gave  young 
Walt  in  his  son’s  presence  about  the 
opportunity  they  both  had  and  their 
responsibilities. 

Why,  shucks,  young  Walt  had  done 
most  of  the  buying  and  selling  during 
the  last  few  years  and  was  quite  ca' 
pable.  “What  is  there  to  worry 
about?”  Peter  Sr.  asked  himself.  Be- 
sides,  if  he  got  stuck,  he  didn’t  have  to 
go  far  for  help. 

The  Cat’s  Away 

So  Peter  Sr.  took  himself  and  his 
wife  off  for  a  couple  months’  vacation 
and  the  boys  went  to  work. 

Young  Peter  resented  the  way  Walt 
started  strutting  around  after  his  Dad 
left.  He  resented  the  big'brother  atti' 
tude  and  the  extreme  show  of  patience 
Walt  patronizingly  gave  him.  But 
what  disturbed  him  most  was  that 
Walt  became  a  push'over  for  flattery. 
When  a  salesman  buttered  him  up  he 
could  sell  him  almost  anything  and 
when  the  local  Rotary  club  asked  him 
to  speak  on  the  “Grain  Market,”  there 
was  no  living  with  him. 

And  young  Walt  went  into  the  mar¬ 
ket.  He  had  it  all  doped  out.  He’d 
show  young  Peter  and  the  old  man 
would  surely  be  proud  of  him  when  he 
got  back. 

Young  Peter  grew  alarmed  and 
wired  his  Dad.  When  his  father 
seemed  unconcerned,  he  phoned  him 
and  eventually  got  through  to  him. 

“Fire  him!”  Peter  Sr.  roared. 

“I  threatened,  but  it  didn’t  do  any 
good,”  the  son  replied. 

“Put  him  on  the  phone!” 

So  the  old  man  told  Walt  off  but 
good  even  though  Walt  told  him  the 
market  couldn’t  fail  to  go  up. 

“I'm  coming  home!”  roared  the  old 
man.  “Don't  buy  another  thing  until  I 
get  there.  We’ve  got  too  much  inven¬ 


tory  already.” 

But  Walt  was  so  sure  he  was  right 
he  couldn’t  resist  the  opportunity  of 
shewing  the  old  man  he  could  make 
money  for  the  firm. 

When  the  old  man  came  home  and 
found  out  what  had  happened,  he  was 
fit  to  be  tied. 

“You’re  fired!”  he  roared  so  loudly 
everyone  on  Main  st.  must  have  heard. 

“But  I  did  my  best,”  young  Walt 
reasoned,  “and  besides,  you  can’t  fire 
me;  I’ve  got  a  contract.” 

The  presence  of  a  couple  customers 
in  the  store  and  the  urge  to  take  an 
early  lunch  hour  were  the  only  things 
that  saved  Walt  from  a  thorough 
beating. 

“Get  me  that  lawyer!”  Peter  Sr. 
screamed  at  his  son. 

A  little  later  he  asked  the  lawyer 
in  total  disbelief,  “You  mean  I  really 
can’t  fire  him?” 

Too  Late  Now 

“I  don’t  think  so,”  said  the  lawyer, 
“but  I'll  know  for  sure  after  I  read  his 
contract.” 

Yes,  it  was  a  good  contract  all  right, 
perfectly  binding  for  a  full  year.  Walt 
was  authorized  to  make  decisions  in 
buying  and  a  man  can’t  be  right  all  the 
time. 

“Besides,”  the  lawyer  went  on, 
“Walt’s  an  officer,  director,  and  em¬ 
ploye  of  the  corporation.  Even  with 
just  cause,  he’d  have  to  be  notified  of 
a  meeting  legally  at  least  10  days  be¬ 
fore  it  was  held.  Walt  has  the  right  to 
sue  on  his  contract  and  might  even 
collect  in  full.” 

“You  mean,”  stormed  the  old  man, 
“I  can’t  fire  him  without  a  meeting? 
He’s  a  minority  stockholder  and  his 
vote  won’t  count.” 

“I’m  sorry  to  remind  you  again,  sir, 
that  even  minority  stockholders  have 
rights.” 

“I’ll  call  for  payment  of  his  stock 
and  get  him  out,”  the  old  man  de¬ 
clared. 

“You  may  run  into  difficulty,”  the 
lawyer  warned.  “His  agreement  states 
he  can  reduce  his  note  out  of  earnings 
and  he  could  decide  to  do  just  that.” 

“Are  you  trying  to  tell  me  I  can’t 
shake  this  leech  off?”  bellowed  the 
old  man. 

“No.  You  can  settle  with  him  out  of 
court  or  take  him  to  court,  but  what¬ 
ever  you  do  it  may  take  a  little  time.” 

I  hate  to  leave  the  Jones  boys  and 
young  Smith  at  this  point,  but  since 
they  aren’t  talking,  I  haven’t  heard  yet’ 
how  they  made  out. 


Ag  Industries  Courses 
Offered  at  Illinois  U. 

A  new  agricultural  industries  curric  ilum 
is  being  offered  this  fall  at  the  University 
of  Illinois  college  of  agriculture.  The  school 
said  that  the  curriculum  will  keep  pace  with 
the  many  changes  in  agriculture  ajid  with 
the  rapid  growth  of  the  agriculture-reiated 
industries. 

Assistant  Dean  C.  D.  Smith  said  rhat 
selling  and  marketing  offer  the  greatest  op¬ 
portunities  in  agri-business.  The  new  curric¬ 
ulum  will  train  young  men  for  careeis  in 
this  area,  and  will  include  courses  both  in 
agriculture  and  business  administration. 

High-Moisture  Corn  Feed 
Value  Upped  by  Grinding 

Grinding  high-moisture  shelled  corn  may 
boost  its  feeding  value  by  as  much  as  12 
per  cent,  it  has  been  indicated  by  limited 
studies  at  the  University  of  Illinois. 

Dairy  Specialist  K.  E.  Harshbarger  fed 
33  per  cent  moisture  ground  shelled  corn  to 
a  few  test  heifers  and  noted  that  grinding 
apparently  upped  gains  by  the  12  per  cent 
figure. 

A  large-scale  research  program  to  make 
complete  studies  of  the  value  of  grinding 
will  be  launched  at  the  school  this  winter. 
The  specialists  will  compare  feeding  values 
of  high-moisture  ground  shelled  corn  and 
ground  ear  corn  with  high-moisture  whole- 
kernel  shelled  corn. 

Frozen  Whole  Milk  Being 
Produced  in  England 

Deep-frozen  whole  milk  is  now  being 
produced  on  a  commercial  basis  by  a  Lon¬ 
don  firm.  Production  is  currently  estimated 
at  5,000  gallons  per  week,  but  the  figure  is 
expected  to  rise  to  20,000  gallons  when  the 
seasonal  decline  in  ice  cream  production 
begins. 

Involved  in  the  process  is  the  treatment 
of  pasteurized  milk  with  ultrasonic  vibra¬ 
tions  (sound  waves),  followed  by  deep¬ 
freezing  and  storage  at  12  degrees  below 
centigrade  zero. 

Main  users  of  the  milk  are  shipping  lines 
and  oil  companies  in  the  Middle  East,  and 
school  children  in  the  same  area.  Several 
United  States  dairy  firms  are  said  to  be  in¬ 
terested  in  the  process. 

Argentina  Ups  Minimum 
Prices  on  Crain  Crops 

Increases  in  the  government’s  guaranteed 
minimum  prices  for  the  corn,  millet,  nd 
grain  sorghums  crops  to  be  harvested  :  ext 
March  and  April  have  been  announced  by 
Argentina's  secretary  of  agriculture. 

The  .national  grain  board  will  pay  “he 
minimum  prices  if  private  traders  can  ot. 
Because  of  devaluation  of  the  Argen  ne 
peso,  the  dollar-per-bushel  equivalents  si  ow 
a  reduction  for  corn  and  only  a  mode  ite 
increase  for  millet  and  sorghums.  Gua  an- 
teed  prices  are  less  than  current  ma  iet 
prices. 
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When  winter  stresses  hit . . . 


Wish  I  had 
some 


i 


. . .  your  best  opportunity  to  sdl 


High  Level  Feeds  containing 


Pfizer 


Chas.  Pfizer  &  Co.,  Inc. 
Science  for  the  world's  well-being 


potent  Terramycin 


630  Flushing  Ave.,  Brooklyn  6,  N.  Y 
7600  Ambassador  Row,  Dallas  7,  Tex 
230  Brighton  Rd.,  Clifton,  N.  J. 

6460  W.  Cortland  St.,  Chicago  35,  Ill. 


1500  16th  St.,  San  Francisco  3,  Calif. 

5251  Peachtree  Industrial  Blvd.,  Chamblee,  Ga. 
In  Canada. 

5330  Royalmount  Rd.,  Montreal  9,  P  Q. 
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939  E.  57th  st.,  Chicago  37,  free. 

Meat  quality  and  its  relationships  to 
animal  feeding  are  discussed  in  this 
12'page  booklet  from  the  American 
Meat  Institute  foundation.  Areas  dis- 
cussed  include  consumer  prefereace, 
the  mechanics  and  economics  of  neat 
Effects  of  Antibacterial  SC  Antifungal  This  58'page  history  of  the  feed  in-  production  and  feeds 

Agents  in  Diets  for  Laying  SC  Breeding  dustry  in  Canada  covers  events  dating  Meat  quality  as  discussed  in  -his 
Hens,  by  C.  W.  Carlson,  South  Da-  back  to  1812.  The  mimeographed  com ^  publication  relates  primarily  to  the 
kota  Experiment  Station,  Brookings,  pilation  also  covers  the  activities  of  the  quality  of  meat  as  it  appears  on  the 
free.  Canadian  Feed  Manufacturers  associa-  dinner  table 

This  26'page  bulletin  reports  the  re'  tion  since  1929.  «  «  • 

suits  of  studies  conducted  to  determine  Mr.  Hendrick  states  in  his  introduc'  Flaxseed  Storage  at  Country  Elevators 
the  effectiveness  of  chlortetracycline,  tion,  “The  history  of  the  growth  and  in  Minnesota,  North  D^ota,  and 
oxytetracycline,  penicillin  (V  and  pro'  importance  of  the  Canadian  feed  in'  South  Dakota,  Superintendent  of  Doc' 
caine),  streptomycin,  oleandomycin,  dustry  bears  a  parallel  relationship  to  uments.  Government  Printing  Office, 
and  arsanilic  acid,  furazolidone,  nitro'  the  significant  advances  in  the  growth  Washington  25,  D.C.,  35  cents, 
furazone,  and  nystatin  in  albmash  di'  of  Canada,  and  especially  in  the  high  This  56'page  report  from  the  De' 

ets  for  laying  hens.  degree  of  health  enjoyed  by  its  partment  of  Agriculture  summarizes 

The  studies  involved  both  floor  and  people.”  information  obtained  from  265  ele- 

cage  housed  hens.  The  diet  formula'  The  publication  cites  the  early  as'  vators  in  three  stores  concerning  flax- 
tions  and  results  of  the  experiments  sistance  given  to  the  Canadian  group  seed  storage  facilities  and  practices  em' 
are  tabulated.  Five  experiments  were  by  the  American  Feed  Manufacturers  ployed  in  storing  and  handling  flax' 
conducted  and  are  discussed  in  detail,  association  and  mentions  these  names  seed.  One  of  the  significant  problems 
*  *  *  in  particular:  L.  F.  Brown,  Ralph  Field,  facing  the  flaxseed  grower  is  that  sub 

Thirty  Years  of  the  Canadian  Feed  Walter  Berger,  Ed  Glennon,  and  Bill  ficient  commercial  storage  is  not  ab 

Manufacturers  Association  &  the  Feed  Diamond.  ways  available,  the  publication  notes. 

Industry,  by  W.  N.  Hendrick,  Cana'  *  ♦  *  About  95  per  cent  of  the  flaxseed 

dian  Feed  Manufacturers  National  Interrelationships  of  Animal  Feeding  crop  in  the  United  States  is  produced 
Council,  2901  Bloor  st.  W.,  Toronto  dC  Meat  Quality,  by  C.  Edith  Weir,  in  the  three  states  studied.  Managers 
18,  Ont.,  $1.  American  Meat  Institute  Foundation,  considered  83  per  cent  of  their  elevator 
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ap  city  to  be  suitable  for  flaxseed 
sto  ige  and  61  per  cent  of  the  total 
cap  city  was  used  for  flaxseed  at  some 

tiir  during  the  year. 

*  *  * 

Mf  hods  for  Examination  of  Poultry 
Bk  >gics,  Publications  Office,  Nation- 
al  1-  ^search  Council,  2101  Constitution 
av  Washington  25,  D.C.,  $3. 

'■  his  122'page  manual  is  a  compila- 
tio  of  suggested  testing  and  diagnos¬ 
tic  procedures  for  investigating  poul¬ 
try  diseases  and  evaluating  vaccines 
foi  poultry.  It  is  intended  to  serve  as 

a  ‘.iboratory  guide. 

*  *  * 

Breeding  for  High  Egg  Production,  by 
F.  A.  Hays,  Massachusetts  Experiment 
Station,  Amherst,  free. 

This  is  a  final  report  on  three  proj¬ 
ects  conducted  at  the  Massachusetts 
station  concerned  with  fecundity  in 
Rhode  Island  Reds.  The  56-page  re¬ 
port  is  divided  into  three  parts:  deal¬ 
ing  with  breeding  for  high  and  low 
hatchability,  dealing  with  the  broody 
instinct,  and  covering  23  years  of  ex¬ 
perience  in  breeding  for  egg  produc¬ 
tion  traits. 

A  10-year  period  of  open  flock 
breeding  and  a  13 -year  period  of  closed 
flock  breeding  are  included  in  the  re¬ 
port. 

«  •  * 

Joint  United  States  -  Canadian  Tables 
of  Feed  Composition,  Publications  Of¬ 
fice,  National  Research  Council,  2101 
Constitution  av.,  Washington  25, 
D  C.,  $2. 

The  tables  in  this  80-page  publica¬ 
tion  represent  a  rearrangement  and 
condensation  of  data  from  earlier  pub¬ 
lications.  Data  are  presented  on  prox¬ 
imate  composition  and  mineral,  vita¬ 
min,  and  amino  acid  content  of  basal 
concentrate  feeds  and  protein  supple¬ 
ment,  dry  and  succulent  roughage,  and 
miscellaneous  additives. 

Some  700  concentrates  and  1,000 
ro’ighages  are  listed  with  official  fig¬ 
ures  used  from  the  beginning  of  1956 
fc  concentrate  byproducts  and  1958 

fo  grains  and  roughages. 

*  «  « 

C  ficial  Reports,  no  charge.  Write 
ag  ncies  directly: 

Delaware  —  Commercial  Feeds,  Jan- 
u.  y-June,  1959,  Delaware  Depart- 
iri  :it  of  Agriculture,  Dover. 

ndiana  —  Commercial  Feeds  In- 
Sf  ction,  1958,  Purdue  University,  La- 
fa  ette. 

lassachusetts  —  Commercial  Feeds 
Ir  ;>ection,  August,  1959,  Massachu- 
scirs  Experiment  Station,  Amherst. 
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I  ...  with  highest  quality 
blackstrap  molasses. 
Protect  your  peace  of  mind 
by  guaranteeing  yourself 
dependable  molasses 
deliveries. 
Phone,  write  or  wire 
today! 


National  Molasses  Company 


txetoHve  OHUts;  ORUANO,  PA. 

PhoRC  iivingston  8-S900  (Pliiiod*l|>b«o) 


\  SUPREME 


SHARP-INSOLUBLE 


GRANITE  GRIT 


FEED  MERCHANTS  Reap  Greater  Profits  with  the 
Fastest  Growing  Poultry  Grit  in  America. 


Ri-Stone  promotes  healthier  birds,  faster 
growth,  lower  feed  costs. 

Your  inquiries  invited.  Write  for  sample  kit 
and  a  copy  of  "The  Experience  Behind  Ri-Stone". 

Get  Ri-Stone  in  the  economical  80  lb.  bags. 
A  size  for  all  ages.  Fine,  Medium,  Coarse  and 
Turkey  sizes. 

Fine  Aggregate  Division 


RION  CRUSH  STONE  CORP.,  Rion,  S.  C 
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SHELLY'S  NOT  THE  CALCULATING  TYPE 


..but  she  knows  what  Shellbuilder  adds  up  to: 


more  profit  for  you.  Order  Shellbuilder  pure 


crushed  reef  oyster  shell  today. 


SHELLBUILDER  COMPANY  •  1305  PRAIRIE  AVE.  •  HOUSTON,  TEXAS  /  Pure  crushed  reef  oyster  shell 
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Serpasil  Research  Papers  \ 
Available  From  Ciba 

A  collection  of  research  papers  presented  j 
by  poultry  scientists  at  the  first  Rutgers  Uni*  r 
versity  conference  on  the  use  of  the  tran*  i 
quilicing  agent  Serpasil  in  poultry  nutrition 
now  is  available  from  Ciba  Pharmaceutical 
Products,  Inc.,  Summit,  N.  J.  ^ 

Contents  of  the  collection  include:  The  I 
Pharmacology  of  Reserpine;  Cardiovascular 
Effects  of  Reserpine  on  the  Fowl;  The  In¬ 
fluence  of  Reserpine  on  Early  Growth,  ( 
Blood  Pressure,  and  Dissecting  Aneurysms  ( 
in  Turkeys:  Control  of  a  Field  Outbreak  of  I 
Dissecting  Aneurysms  and  Laying  Hen  < 
Studies  With  Reserpine. 

Reserpine  in  Poultry  Nutrition;  Use  of  ; 
Serpasil  in  the  Rearing  and  Handling  of 
Pheasants:  Effect  of  Serpasil  on  Caged  Lay-  ] 
ers  —  Thyroid  and  Chelestrol  Relationships; 
Protective  Effect  of  Serpasil  in  Laying  Birds 
Against  High  Lethal  Temperature;  Protec¬ 
tive  Action  of  Serpasil  in  Broilers  Exposed 
to  Thermal  Stress;  Effect  of  Serpa^  on 
Controlled  and  Naturally  Occurring  Clima¬ 
tic  Thermal  Stresses  of  Immature  Domestic 
Fowl;  and  Egg  Shell  Quality  and  Serpasil 
Under  Naturally-Occurring  Thermal 
Stresses. 

For  a  copy  of  the  collectian  of  papers, 
circle  Reader  Service  No.  21. 

Williamson  Adhesive  Is 
Multi-Purpose,  Strong 

A  repair  material  which  reportedly  is 
harder  than  concrete  when  cured  is  being 
offered  by  Williamson  Adhesives,  Inc.,  Sko¬ 
kie,  111.  Known  as  Plastic  Mastic,  it  will 
fasten  together  almost  any  combination  of 
materials,  the  firm  claims. 

The  epoxy-polyamide  material  is  being 
used  by  hundreds  of  plants  on  a  regular 
basis,  is  foolproof,  easy  to  mix  and  use,  and 
will  not  shrink  or  crack,  Williamson  said. 
For  full  facts  on  Plastic  Mastic,  circle  Read¬ 
er  Service  No.  9. 

New  London  Unit  Aids  in 
Bag-Flattening  Problems 

A  versatile  bag  flattener  has  been  intro¬ 
duced  by  New  London  (Wis.)  Engineering 
Co.  which  is  designed  to  flatten  bags  as 
they  come  from  filling  machines. 

The  unit  is  basically  a  New  London  Cost- 
Cutter  conveyor  with  an  inverted  power 
feeder  driven  from  the  snub  pulley  shaft. 
The  upper  belt  can  be  adjusted  to  the  de¬ 
sired  minimum  position  above  the  lower  belt 
and  several  different  bag  sizes  can  be  flat¬ 
tened  without  changing  the  adjustment,  the 
firm  said. 

By  simply  adding  weight  to  the  shelf  on 
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the  upper  belt,  the  exact  amount  of  com¬ 
pression  required  is  achieved,  it  is  claimed. 

The  flattener  assures  firm,  safe  stacking 
or  palletizing,  and  storage  in  the  least  space 
possible.  New  London  said.  For  full  infor¬ 
mation  on  the  new  unit,  circle  Reader  Serv¬ 
ice  No.  11. 

AAedic-Aid  Powder  in  New 
Eight-Ounce  Package 

Now  being  marketed  in  convenient  eight- 
ounce  plastic  packages  is  its  Medic-Aid  pow¬ 
der,  according  to  Dr.  Salsbury's  Labora¬ 
tories,  Charles  City,  Iowa.  The  powder  is  a 
combination  vitamin  and  antibiotic  product. 

Fifty  of  the  plastic  bags  are  contained  in 
a  25-pound  drum  for  ease  of  measuring. 
Each  bag  is  sufficient  to  medicate  55  gal¬ 
lons  of  drinking  water  for  poultry  or 
swine,  Salsbury's  said.  For  full  facts,  circle 
Reader  Service  No.  10. 

Oakes  Egg  Washer-Grader 
Features  Time  Control 

Up  to  3,000  eggs  per  hour  can  be  washed, 
dried,  and  graded  with  the  largest  of  its 
four  new  models  of  Min-It  egg  washers  and 
graders,  according  to  Oakes  Mfg.  Co.,  Tip- 
ton,  Ind. 

The  unit  reportedly  is  time-controlled  to 
protect  against  over-washing,  or  soaking, 
which  reduces  quality  in  eggs.  Each  egg  is 
individually  washed  in  a  gentle  shower, 
scrubbed  by  a  rotating  brush,  dried,  and 
graded  all  within  one  minute,  Oakes  said. 

The  washers  are  constructed  of  stainless 
steel  and  aluminum,  featuring  long-wearing 
nylon  brushes  for  the  washing-drying  opera¬ 
tion.  Grading  is  accurate  to  1 /200th  of  an 
ounce,  it  is  claimed.  For  full  facts,  circle 
Reader  Service  No.  16. 


New  Handle  Is  Featured 
On  Sterling  Creensalt 

Added  to  its  25-pound  bag  of  Sterling 
Greensalt  is  a  new,  convenient  red  plastic 
carrying  handle,  according  to  International 
Salt  Co.,  Scranton,  Pa.  The  product  is  trace 
mineral  salt  fortified  with  phenothiazine  for 
low-level  worm  control. 

A  companion  product  is  Sterling  Blusalt, 
reportedly  a  balanced  mixture  of  essential 
salt  and  trace  minerals.  For  full  franchise 
facts  on  International's  line  of  salts,  circle 
Reader  Service  No.  5. 

Productive  Acres  Offers 
Bigger  Skoop  Skipper 

Now  in  its  Pamco  line  is  a  new  semi¬ 
trailer  Skoop  Skipper,  according  to  Pro- 
duaive  Acres  Mfg.  Co.,  Oskaloosa,  Iowa. 
The  unit  is  said  to  contain  all  the  features 
of  the  standard  Skoop  Skipper  and  has  a 
larger  capacity. 

The  unit  loads  and  unloads,  and  can  han¬ 
dle  many  types  of  bulk  materials.  Each  auger 
is  driven  individually  by  its  own  hydraulic 
motor,  and  if  any  auger  binds  due  to  for¬ 
eign  objects  in  the  material  being  handled, 
a  master  safety  valve  immediately  stops  op¬ 
eration,  it  is  claimed. 

A  master  control  unit  at  the  rear  of  the 
truck  is  designed  for  complete  and  easy  op¬ 
erational  control,  the  firm  said.  For  full  facts 
on  the  Skoop  Skipper,  circle  Reader  Serv¬ 
ice  No.  4. 

Two  Osceola  (Iowa)  grain  firms  have 
added  storage  space  to  their  facilities. 
Smith  Grain  Co.  has  constructed  a  52  by 
197-foot  building  which  has  a  capacity  ^ 
205,000  bushels,  while  Osceola  Feed  Mill 
has  added  a  112,000-bushel  unit. 
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Packaged  Proccesing  Is 
Available  From  Daffin 

Any  combination  of  reducing,  mixing, 
blending,  and  pelleting  operations  can  be 
handled  with  its  new  unique  packaged  proc' 
essing  system,  according  to  Daffin  Mfg.  Co., 
Lancaster,  Pa. 

The  new  concept  makes  it  possible  to  ob- 
tain  from  a  single  source  any  of  a  wide 
variety  of  combinations  of  modular  compo' 
nents,  each  designed  and  engineered  to  be 
teamed  with  the  others,  in  an  efficient  pre¬ 
tested  packaged  system  to  fulfill  specific 
processing  demands,  the  firm  claims. 

The  system  can  be  installed  in  any  type 
of  plant  or  building  and  be  in  operation 
within  three  days  aher  the  package  is  re¬ 
ceived,  it  is  said.  For  full  information,  circle 
Reader  Service  No.  15. 

Revised  Feed  Ingredient 
Analysis  Table  at  Nopco 

A  revised  edition  of  its  feed  ingredient 
analysis  table  now  is  available  from  Nopco 
Chemical  Co.,  Newark,  N.  J.  The  table, 
which  is  published  annually,  lists  the  nutri¬ 
tive  content  of  71  common  feed  ingredients. 

Nopco  reviews  countless  data  and  con¬ 
tacts  nutritional  investigators  throughout  the 
country  in  order  to  present  the  most  factu¬ 
al  information,  it  is  said. 

Included  in  the  table  are  metabolizable 
energy  values  (Cornell  University  data)  for 
poultry  in  addition  to  the  usual  productive 
energy  values  listed.  For  a  copy  of  the  table, 
circle  Reader  Service  No.  17. 

More  Warfarin  Offered 
In  ASL  Rodenticide 

A  rodent  bait  with  double-strength  war¬ 
farin  has  been  formulated  by  American  Sci¬ 
entific  Laboratories,  according  to  the  Madi¬ 
son  (Wis.)  firm.  Known  as  Banamouse  Bits, 
the  bait  insures  a  higher  intake  of  the  anti¬ 


coagulant  with  each  feeding. 

A  new  label  design  is  featured  on  its 
Banarat  rodenticide  line,  ASL  said.  The  firm 
added  that  its  one-pound  cans  of  Banarat 
Bits  and  Banamouse  Bits  can  be  easily  con¬ 
verted  into  handy  bait  stations. 

A  premium  of  a  pair  of  durable  leather- 
palm  gloves  is  again  being  offered  with  the 
five-pound  can  of  Banarat  Bits,  the  firm 
said.  For  full  franchise  facts,  circle  Reader 
Service  No.  12. 

Stable  Vegetable  Fat  Is 
Available  From  VegeFat 

An  all-liquid,  all-vegetable  stabilized  fat  is 
now  being  offered  by  VegeFat,  Inc.,  Dupo, 
Ill.  The  firm  said  its  product  utilizes  the 
natural  vegetable  fats  historically  used  in 
foodstuffs. 

VegeFat  is  prepared  by  a  continuous  cata¬ 
lytic  process  designed  specifically  for  easy 
rapid  conversion  so  as  to  avoid  excessive 
holding  and  heating.  It  is  then  refined  by 
distillation,  pH  neutralization,  activated  car¬ 
bon  treatment,  and  pressure  filter-aid  fil¬ 
tration. 

The  firm  claims  the  resultant  fatty  methyl 
ester  is  a  clear,  top-quabty  fat  product  of 
the  highest  grade,  free  of  objectionable 
odors,  tastes,  and  sediments.  For  full  in¬ 
formation,  circle  Reader  Service  No.  3. 

Sprout-Waldron  Discusses 
Conveyors,  Elevators 

A  technical  article  dealing  with  important 
considerations  in  selecting  conveyors  and 
elevators  for  handling  bulk  grain  and  proc¬ 
essed  grain  products  is  available  from  Sprout, 
Waldron  S’  Co.,  Inc.,  Muncy,  Pa. 

Bulletin  F-60  covers  bulk  receiving  as 
well  as  in-plant  conveying  and  elevating. 
Illustrations  of  equipment  such  as  the  drag 
conveyor,  pressure  pneumatic  car  unloader, 
and  sliderboard  belt  conveyor  are  included 
in  the  bulletin.  For  a  copy,  circle  Reader 
Service  No.  20. 


Circle  What  You  Want  oa  Other  Side 


>  Postage 
Will  be  Pair’  1 


Addressee  ^ 


m 

^  Postage  Stamp 
I  Necetsaiy  ^ 
If  Mailed  in  the  .:>• 
United  Slates 


BUSINESS  REPLY  CARD 

FIRST  CLASS  PERMIT  NO.  2111  SEC.  34.9  P.  L.  81  R.  MILWAUKEE.  WIS. 

1712  West  St.  Paul  Avenue 
trk  Milwaukee  3,  Wisconsin 


1119 


Claim  Self-Cleaning  as 
Collector's  Advantage 

A  new  dust  collector  which  has  no  mov¬ 
ing  parts  but  features  constant  air  flow  and 
pressure  is  being  offered  by  Flex-FJeen 
Corp.,  Chicago.  The  unit  also  offers  auto¬ 
matic  filter  tube  cleaning,  the  firm  said. 

The  cylindrical  cleaner  receives  dust-laden 
air  through  a  tangential  cyclone  ring,  and 
heavier  materials  are  dropped  immediately, 
thus  preventing  overloading  of  the  filter 
tubes,  it  is  claimed. 

The  filter  tubes  are  cleansed  constantly 
throughout  the  operation  by  a  ehake-off  op¬ 
eration.  The  unit  can  be  suspended  from 
the  ceiling  or  floor-mounted.  For  full  in¬ 
formation,  circle  Reader  Service  No.  19, 

Kent  Introduces  Feeds  for 
Each  Different  Season 

Feeds  designed  to  meet  the  specific  needs 
of  animals  for  each  season  of  the  year  are 
being  introduced  by  Kent  Feeds,  Inc.,  ac¬ 
cording  to  the  Muscatine  (Iowa)  firm. 

Its  new  poultry  program  calls  for  a  high¬ 
er  protein  feed  during  summer  month.s  and 
a  lower  protein,  higher  energy  feed  during 
winter  months,  the  firm  said.  A  supplement 
for  dairy  cows  for  the  winter  months  con¬ 
tains  extra  minerals  and  vitamins,  and  for 
summer  feeding  is  bulkier  and  extra-palat¬ 
able. 

The  new  concept  is  based  on  experi¬ 
mental  work  which  showed  Kent  research¬ 
ers  the  different  seasonal  requirements  of 
poultry  and  dairy  cattle.  For  full  franchise 
facts,  circle  Reader  Service  No.  18. 

Product  List  Is  Offered 
By  Eastman  Chemical 

Now  available  is  a  newly-published  prod¬ 
uct  index  containing  the  complete  list  of 
industrial  and  specialty  chemicals  offered  by 
Eastman  Chemical  Products,  Inc.,  Kings¬ 
port,  Tean. 

A  section  is  devoted  to  newly-developed 
products  now  available  for  evaluation.  Phys¬ 
ical  properties  of  the  products  and  shipping 
information  arc  given.  For  a  copy  of  the 
index,  circle  Reader  Service  No.  6. 

Universal  Tester  Setting 
Change  Told  by  Burrov  s 

New  settings  for  the  Universal  moi-ture 
tester  have  been  announced  by  Bu  .ows 
Equipment  Co.,  Evansto.n,  Ill.  The  sc;  ngs, 
which  were  effective  Oct.  1,  arc  0.5' 5  up 
to  22  per  cent  moisture  and  0.56  i.:  22 
per  cent  and  over. 

The  settings  apply  to  the  large  cup  The 
same  size  sample  is  used.  For  a  list  c  set¬ 
tings  for  the  small  cup  and  complete  .for¬ 
mation  on  the  tester,  which  is  distJ.  uted 
exclusively  by  Burrows,  circle  Reader  ;erv- 
icc  No.  7. 
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Ce  neral  American  Catalog 
Details  Railroad  Cars 

It  I960  general  catalog  now  k  available 
Iron  General  American  Transportation 
Cof  .  according  to  the  Chicago  manufac- 
ture  of  railroad  cars.  The  cars  may  be 
lea.<  J  from  the  firm. 

7  ink  cars  with  specialized  linings  and  fit* 
ting  and  of  special  materials  are  among  the 
firn  >  line,  along  with  unite  for  shipping 
dry  naterials  in  bulk.  General  American  ah 
so  1  bricates  and  constructs  all  types  of  ves¬ 
sels  For  a  copy  of  the  catalog,  circle  Read¬ 
er  Service  No.  1. 

^'agni-Power  Offers  New 
Magnet  Series  Brochure 

A  brochure  describing  its  new  B-2  series 
of  ]  ermanent  plate  magnets  is  now  available 
from  Magni-Power  Co.,  Wooster,  Ohio.  The 
firm  said  the  brochure  is  an  aid  to  feed 
manufacturers  who  have  problems  with 
tramp  iron. 

The  new  series  is  custom-engineered  to 
handle  efficiently  flow  lines  of  varying 
depths  moving  through  chutes,  hoppers, 
spouts,  tables,  and  belts.  Three  magnetic 
faces  of  fixed,  suspended,  or  hinged  installa¬ 
tions  are  offered. 

Lengths  of  two  to  84  inches  provide  an 
individually-designed  permanent  plate  mag¬ 
net  of  virtually  any  size  to  meet  specific- 
manufacturing  applications  at  production 
line  cost,  the  firm  said.  For  full  facts  on  the 
new  series,  circle  Reader  Service  No.  2. 


Illustrated  Bulletin 
Shows  How  You  Can 

SAVE  ON  YOUR 
STEAM  NEEDS 

Write  for  your  copy  now! 

No  obligation! 

This  fact-packed  reference 
shows  quickly  how  your  pellet 
program  can  be  simplified  at 
low  cost.  Based  on  actual  ex¬ 
perience  of  operators  with 
SPEEDYLECTRIC  Steam 
Generators.  Includes  helpful 
selection  tables.  Write  today! 


PANTEX  STEAM 
CENERATOftS 


STEAM  GENERATOR  DIVISION 

MANUFACTURING  CORPORATION 
P.O.  Box  660  BA,  Pawtucket  11,  R.  I, 


Grant  Four  Home  Agents 
Pfizer  Fellowships 

Fellowships  of  $1,500  have  been  granted 
to  four  home  demonstration  agents  by  Chas. 
Pfizer  Co.,  New  York  City.  The  winners 
are: 

.Mrs.  Phyllis  A.  Goodey,  Pocatello,  Idaho, 
for  western  region;  Mrs.  Anna  B.  Brown, 
.\nn  Arbor,  Mich.,  central  region;  Mrs. 
Elizabeth  C.  Hill  DeYoung,  Rutledge, 
Tenn.,  southern  region;  and  Esther  R.  Hart. 
Washington,  Pa.,  eastern  region. 

The  funds  are  used  by  the  agents  to  fur¬ 
ther  their  profes.sional  training  in  extension 
work  through  graduate  .study,  travel.  4)r 
both.  The  fellowship  program  was  devel¬ 
op.  d  through  the  cooperation  of  the  federal 
extension  service. 

ST.  REGIS  EARNINGS 

tJet  income  for  the  first  nine  months  of 
19  9  totaled  $19,772,667,  according  to  St. 
Ri  _:is  Paper  Co.,  New  York  City.  This  is 
CM  al  to  $2.20  per  share  of  common  stock, 
an  compares  to  1958  figures  of  $13,195,- 
0'  or  $1.52  per  share  for  the  nine-month 
pe  -od. 

WHITMOYER  SCHOOL 

.mong  the  students  in  attendance  at  the 
itmoyer  poultry  health  and  nutrition 
-SC  )ol  held  recently  was  Vithoon  Dosha- 
na  da,  managing  director  of  the  firm  which 
di  ributes  Whitmoyer  products  in  Thailand. 
^  ;t  school  is  tentatively  planned  for 
M  -ch  at  the  firm’s  laboratories  at  Myers- 
to  n.  Pa. 


PUSH  BUTTON  CONTROL 

FOR  DISTRIBUTION  OF 

Dry  Bulk  Materials 


Do  you  ever  wonder  if  your  distributor 
it  set  oo  the  right  bin?  The  new  FOOL¬ 
PROOF  Hayes  ft  Stolx  Elearic  Distribu¬ 
tor  removes  all  doubt  by  signalling  ac¬ 
curately  your  loading  position  at  all 
times.  Position  can  be  changed  only  by 
a  numbered  push-button  on  the  control 
panel,  assuring  positive  selection.  The 
new  H  ft  S  Elearic  Distributor  can  be 
fitted  with  3  to  20  openings.  The  dia- 
m«er  of  these  openings  can  be  specified 
in  6”,  7”,  8”,  10"  and  12"  sixes.  Adapt¬ 
able  to  mounting  on  elevator  legs, 
collectors,  sifters,  mizen,  screw  con¬ 
veyors  and  belt  conveyors. 


CAN  BE  J 
CUSTOM-BUILT  1 
IN  ALL  SIZES  TO  FIT 
YOUR  PLANT  NEEDS 

Extra  monitor  panolt  arm  availoblo 
to  allow  for  check  on  settings  from 
anywhoro  in  your  plant. 


Enginnnrnd  with  cam 
and  fully  backnd  by 

HAYES  &  STOLZ 
WARRANTY 


3521  HEMPHILL  P.O.  BOX  11217,  FORT  WORTH,  TEXAS 
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FOR  QUALITY 
AND  SERVICE 

CAU  BRoadway  1-7411 


Contact  us  when  you  need 
feed  ingredients  and  vitamin 
supplements,  or  want  to  buy 
or  sell  grain.  We  distribute: 

PEDER  DEYOLD'S  DEVOLKOD 
VITAMIN  OILS 

FLEISCHMANN'S  IRRADIAT- 
ED  DRY  YEAST,  VITAMIN  Do 

for  livestock. 

MAGNAVITE  Regular  and  XXX 
fortifiers  for  poultry  and  hogs. 

MAGNAVAM  Fortifiers  for 
Cattle,  Hogs  and  Poultry. 

MIRICOE  TRACE  MINERALS 

Formulated  for  Swine,  Cattle 
and  Poultry. 

SCHLITZ  BREWERS  DRIED 
YEAST.  Rich  source  of  B  com¬ 
plex  vitamins. 


SNOW  FLAKE  Pure  Reef  Oys¬ 
ter  Shells.  Prime  Phos.  Ask  for 
prices. 


Dried  Skim  and  Buttermilk  .  .  . 
Wheat  Germ  Oil  .  .  .  Anadex 
Kaf-Kaps  .  .  .  Banarat  with 
Warfarin. 


DISTRIIUTORS  OF 


CLINTON 


BRAND  FEEDS 


STRATTON  GRAIN 
COMPANY 

Grain  and  Feed  Merchants 

MILWAUKEE  2,  WISCONSIN 


Happy  Birthday 


The  10th  of  December  is  the  natal 
date  of  this  month’s  birthday  head' 
liner,  Richard  L.  Kathe.  Recently 
named  director  of  public  relations  for 
the  American  Feed  Manufacturers  aS' 
sociation,  Mr.  Kathe  has  been  associ' 
ated  with  the  organization  since  1952. 

Prior  to  his  duties  with  AFMA,  he 
was  executive  director  of  the  Cleve- 
land  Farmers  club  and  an  agricultural 
specialist  with  the  Cleveland  chamber 
of  commerce.  Stints  as  editor  of  West¬ 
ern  Reserve  Farmer  magazine  and  pub¬ 
lic  relations  counsel  for  various  farm 
groups  also  form  part  of  Mr.  Kathe’s 
background. 

Our  birthday  celebrant  attended 
New  York  State  College  and  the  Uni¬ 
versity  of  Wisconsin.  Radio  is  among 
his  interests,  and  he  lists  the  National 
Association  of  Radio  Farm  Directors 
among  his  affiliations.  He  resides  at 
Elmhurst,  Ill. 

Those  who  list  their  birth  dates  in 
the  first  month  of  winter  are: 

DECEMBER  1 — Louis  C.  Stevenson,  Glen¬ 
dale,  Mo. 

DECEMBER  2  —  Ray  Gorgen,  Day  Co., 
Minneapolis;  E.  G.  Horst,  Calcium  Car¬ 
bonate  Co.,  Chicago:  Mayme  C.  Hosney, 
Geo.  Corrado  Milling  Co.,  Frankfort, 
N.  Y.;  Collier  Wenderoth  Jr.,  O.K.  Feed 
Mills,  Inc.,  Fort  Smith,  Ark.;  Dr.  H.  S. 
Wilgus,  Ray  Ewing  Co.,  Pasadena,  Calif. 
DECEMBER  3 — James  A.  Peachey,  Peach¬ 
ey  Bros.,  Burnett,  Wis. 

DECEMBER  4  —  Maurice  Baringer,  Oel- 
wein  Chemical  Co.,  Oelwein,  Iowa:  Les 
Beardsmore,  O’Fallon,  Ill. 

DECEMBER  5  —  Kenneth  W.  Miller, 
McCabe  Co.,  Minneapolis;  Ken  Simms, 
Dawe’s  Laboratories,  Inc.,  Chicago:  Har¬ 
old  Z.  Smith,  J.  B.  Sedberry,  Inc.,  Tyler, 
Tex. 

DECEMBER  7 — W.  A.  Boardman,  Norris 
Grain  Co.,  Toledo;  George  M.  Brinker, 
National  Distillers  Products  Co.,  New 
York  City. 

DECEMBER  8 — Henry  C.  DeWall,  Forres- 
ton  Grain  Sf'  Feed  Mill,  Forreston,  Ill.; 
R.  E.  Rowland,  Ralston  Purina  Co.,  St. 
Louis. 

DECEMBER  9 — Ernest  H.  Kieser,  Pickett- 
Anthes,  Inc.,  Toledo. 

DECEMBER  10  —  Howard  R.  Baumann, 
Prater  Pulveriser  Co.,  Chicago;  J.  Kirby 
Brown,  Ralston  Purina  Co.,  St.  Louis: 
Richard  L.  Kethe,  American  Feed  Manu¬ 
facturers  Association,  Chicago;  W,  L. 
Krapp,  National  Ideal  Co.,  Toledo;  H. 
Leigh  Woehling,  International  Salt  Co., 
Inc.,  Scranton,  Pa. 

DECEMBER  1 1 — Vincent  Carey,  Brown  &' 
Bigelow,  Toledo;  A.  W.  Lane,  Chase  Bag 
Co.,  Los  Angeles;  William  A.  Rodiermel, 
Merck  6?  Co.,  Inc.,  Chicago. 


DICK  KATHE 

DECEMBER  12  —  Edward  Burgers  Jr., 
Kraft  Bag  Corp.,  New  York  City;  Dr. 
J.  L.  Krider,  McMillen  Feed  Mills,  Fort 
Wayne,  Ind. 

DECEMBER  13  —  Hamilton  lE.  Clark, 
American  Cyanamid  Co.,  New  York  City; 
T.  M.  Curran,  Curran’s  Elevator  Co.,  Ban¬ 
gor,  Wis.;  Fred  L.  Gaines,  Shellbuilder 
Co.,  Houston;  C.  A.  Mazzuchelli,  Carus 
Chemical  Co.,  Inc.,  La  Salle,  Ill. 

DECEMBER  1 4 — H.  E.  Dennie,  Chase  Bag 
Co.,  Philadelphia;  Harry  R.  Devore, 
H.  W.  Devore  &  Co.,  Toledo. 

DECEMBER  15— E.  A.  Biasing,  Pillsbury 
Mills,  Inc.,  Clinton,  Iowa. 

DECEMBER  16  —  George  C.  Anderson, 
Fruen  Milling  Co.,  Minneapolis.. 

DECEMBER  17— Frank  J.  Albrecht,  Farm¬ 
ers  Milling  Co.,  Athens,  Wis.;  Ralph  Ja¬ 
cobson,  Jacobson  Machine  Works,  Minne¬ 
apolis. 

DECEMBER  18 — Alexis  C.  Barbeau  Jr., 
S.  Howes  Co.,  Inc.,  Silver  Creek,  N.  Y.: 
Sam  W.  Henn,  B.  F.  Gump  Co.,  Chicago; 
Reinhold  W.  Hoth,  Pell-Bari  Farms,  Ra¬ 
cine,  Wis. 

DECEMBER  19 — Lester  B.  Bright,  Super¬ 
sweet  Feeds,  Des  Moines;  Dr.  Wise  Burr¬ 
oughs,  Iowa  State  University,  Ames,  Icwa; 
Henry  Ninnemann,  Henry  Ninncmann, 
Inc.,  Hales  Corners,  Wis. 

DECEMBER  20 — ^J.  A.  Forrest  Jr.,  J  A. 
Forrest  Co.,  Minneapolis;  Monroe  Mc^er, 
Stone  Mountain  Grit  Co.,  Thiens'-;  lie. 
Wis.;  John  Ruhm  Jr.,  Ruhm  Phospl  ate 
a  Chemical  Co.,  Mount  Pleasant,  Tctn. 

DECEMBER  21  —  Austin  W.  Carpei;  er, 
Eastern  Federation  of  Feed  Merchr  ts, 
Sherburne,  N.  Y.;  R.  F.  Merwin,  E  lez 
Mfg.  Co.,  Erie,  Pa.;  Dr.  G.  Carroll  V  ill- 
is.  Standard  Brands,  Inc.,  New  York  C  ry. 

DECEMBER  22 — Franklin  Fader,  Fran  lin 
Fader  Co.,  Newark,  N.  J. 

DECEMBER  23  —  A.  L.  Flanagan, 
Schlitz  Brewing  Co.,  Milwaukee;  J.  A 
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tchette,  Nitragin  Ck).,  Inc.,  Milwaukee; 
R  .hard  R.  Proctor,  Nafional  Oats  Co., 
C  dar  Rapids,  Iowa;  Earl  P.  Warner, 
V  xrncr  Brokerage  Co.,  Minneapolis. 

DECEMBER  24 — Robert  H.  Lamb,  Ladish 
^  ilting  Co.,  Milwaukee;  Walter  S.  Leary, 
L  iry  Grain  Co.,  Minneapolis. 

DE(  EMBER  25 — Fred  E.  Bradberg,  North- 
e  n  Milling  Co.,  Wausau,  Wis.;  J.  F.  Por- 
ti Chase  Bag  Co.,  Toledo. 

DE'  EMBER  26 — ^T.  C.  Burchard,  Murphy 
F  oducts  Co.,  Burlington,  Wis.;  Marion 
S  Diercks,  Foxbilt,  Inc.,  Des  Moines. 

DECEMBER  27 — Edward  B.  Fidiel,  Fishel 
Froducts  Co.,  Kingsburg,  Calif.;  Walter 
\  ye.  Hales  6^  Hunter  Co.,  Minneapolis. 

DE  MEMBER  28 — W.  J.  Koenig,  Marshfield 
Milling  Co.,  Marshfield,  Wis.;  Ray  J. 
I  ndquiat,  Minnesota  Linseed  Oil  Co., 
Minneapolis;  H.  S.  Vorhes,  Charles  City, 
Iowa.  < 

DECEMBER  30— J.  R.  Hale,  Chase  Bag 
(x).,  Minneapolis;  Roy  Perrett,  Van  Camp 
Laboratories,  Long  Beach,  Calif.;  G.  Rob¬ 
ert  Peterson,  Pillsbury  Mills,  Inc.,  Clin¬ 
ton,  Iowa. 

DECEMBER  31  —  C.  M.  Saunders,  Saun¬ 
ders  Mills,  Inc.,  Toledo. 


Miles  Centralizes  Sales 
Functions  at  Elkhart 

Plans  to  consolidate  all  of  its  sales-man- 
agement  functions  into  a  single  center  at 
its  headquarters  dty  have  been  announced 
by  Miles  Chemical  Co.,  Elkhart,  Ind. 

The  move  is  being  made  to  assure  overall 
optimum  sales  coordination,  according  to 


Pr. -ident  H.  F.  Roderick.  In  the  past,  some 
of  he  firm’s  functions  have  been  located 
at  t  le  Takamine  Laboratory  at  Clifton,  N.  J., 
ant  Sumner  Products,  Zeeland,  Mich. 

'  J.  Fcrracone,  Takamine  sales  man¬ 
age  ,  has  been  transferred  to  Elkhart  to 
ser  e  as  sales  manager  for  citric  acid  prod¬ 
uct  Takaminc’s  special  products  sales  man¬ 
age  ,  Martin  P.  Guina,  also  has  been  trans¬ 
fer  -d  to  Elkhart. 

Six  itrong-Scott  mixers  have  been  installed 
hy  he  Pillsbury  Co.  at  Hamilton,  Ohio. 

TH ;  FEED  BA  6-No  wombor,  1959 


MILES’  HOWARD  RODERICK 


OVER 


A  THOUSAND 
DEALERS 
AGREE  •  •  • 

it^s  easy  to  keep 
the  cash  register  ringing 
the  year  ^round 
with  repeat  sales  of 

NATIONAL 

•  MILK  REPLACER 

•  NO-MILK  CALF  FOOD 

•  NO-MILK  CALF  PELLETS 

•  NO-MILK  HEIFER  PELLETS 

•  DOG  FOOD  (MEAL  OR  PELLETS) 

Dealers  everywhere  agree  there’s  good 
money  to  be  made  selling  the  time-proven 
National  line!  It’s  priced  to  meet  the 
strongest  competition  .  .  .  quality-wise, 
you  can’t  recommend  and  sell  any  better 
line  at  any  price.  Dairymen  recognize 
and  accept  the  National  Calf  Raising 
Plan  —  raising  better  calves  faster  on 
National  Calf  Foods.  Get  your  share 
of  this  steady,  repeat  business  from 
satisfied  customers  by  adding  or 
switching  to  the  National  line  —  now! 

Write  for  full  details  about 
National's  profit-making 
dealer  sales  program  — -  today! 

NATIONAL  FOOD  COMPANY 

SINCE  1885 

FOND  DU  LAC,  WISCONSIN 
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•  SELLING  • 


The  ONE  I 

Litter  you  can^ 
sell  with  § 


U.S.  PATENT  NO.  2,014,900 


HYGENO 

the  ONLY  litter 
granted  a  patent 
on  a  formula  for 
fighting  disease 

THE  SMELL  TELLS  YOU!  It's  ANTI¬ 
SEPTIC.  The  ONLY  litter  treated  to 
make  it  DISINFECTANT  and  DUSTLESS. 
Curbs  bacteria.  Reduces  respiratory 
disease.  Fire  resistant  —  cuts  fire  risk. 
HIGHLY  ABSORBENT- with  high 
evaporation  rate.  Keeps  chicks  drier 
.  .  .  snug  .  .  .  warm.  You  sell  SAFETY 
and  GREATEST  POSSIBLE  INSURANCE 
for  today's  costly  chicks  and  poults. 

•  DOES  MORE 

•  Oust  fr**  •  Antisuptic 

•  Truatad  for  firo  rosistonco 

•  Ditcourogos  littor  picking 
(causo  of  disooso  in  otkor  littors) 

•  Highly  obsorbont  —  koops^  chicks  wornior 

•  Covers  oconomicolly 

•  PAYS  YOU  MORE 

•  Bottor  Margin  •  Costs  loss 

•  Builds  Ropoot  Customers 

Write  hr  Dealer  Disieaats,  Carhad  Prkes 


iNATIONAl  IDEAL  CO. 

TOLEDO  6,OHIO 


Cash-anil-Carry 
Business  Growing  for 
Idaho  Feed  Mill 


By  PAUL  B.  NEES 

Reported  From  Pocatello,  Idaho 

In  an  era  when  a  substantial  por¬ 
tion  of  the  feed  industry  b  cultivating 
credit  business,  a  northwestern  retailer 
is  succeeding  admirably  on  largely  a 
cash-and-carry  basb.  Modem  loading 
facilities  encourage  farmers  to  pick  up 
their  orders. 

Farmers  Feed  6?  Seed  Co.,  Pocatello, 
Idaho,  is  a  franchised  fulMine  dealer, 
but  the  greater  portion  of  the  firm’s 
feed  volume  is  custom^milled. 

Farmers  Feed  &?  Seed  has  complete 
milling  facilities,  as  well  as  equipment 
for  cleaning  and  treating  seed  grains. 

Its  store  is  clean,  attractive,  and 
well'Stocked.  Many  types  of  farm  sup' 
plies  are  handled,  as  well  as  feeds  and 
seeds.  This  makes  it  possible  for  farm- 
ers  to  pick  up  tools,  cattle  and  poultry 
remedies,  sanitation  products,  poultry 
supplies,  and  even  baby  chicks,  at  one 
stop  when  they  buy  their  feed. 

These  related  products  are  available 
to  customers  on  delivery  routes,  too, 
so  both  feed  and  supplies  are  as  close 


R.  R.  WILLECKE 
Test  work  on  his  own  farm. 


to  them  as  their  telephones.  This  con' 
venience  is  but  one  of  the  services  that 
make  the  company  popular. 

Manager  R.  R.  Willecke  has  held 
his  position  for  22  years.  He  and  a 
brother  and  sister  are  the  owners  of  a 
Pocatello  cold  storage  firm,  which  in 
turn  owns  the  feed  and  seed  company. 

The  mill  and  store  were  erected  in 
1940.  Since  then,  changes  have  com 
stantly  been  made  to  keep  the  equip- 


Series  3000 

LOW  COST 
EFFICIENT 
DEPENDABLE 


ALLIED’S  Low  COST 
High  Quality  Buggy 


The  Thrifty 'Way  is  similar  in  most 
details  to  our  original  Weight'O'Bulk 
buggy.  It  was  developed  to  bring  a 
quality  low  cost,  highly  efficient  porta 
ble  scale  hopper  weighing  and  handling 
unit  within  the  budget  requirement  ol 
the  smallest  feed  plant.  Choice  of  Fair 
banks  Morse  or  Howe  scale. 

ALLIED  INDUSTRIES,  INC 

Box  192  WAUPACA.  WIS 
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S  mousses  sn*iii  Mims 

oomsiiis  Mixms 
6»AI«  CUA(»»6ETJE*r«S 


CALUMET 

CUPS 


Quick 

Turnovers 


CxceiieHt  ^etuft 

fii  "TkU  PtoHt 


rrom  the  mixer. 

Along  this  same  driveway  is  a  grain 
pit  where  trucks  can  unload  grain 
and  have  it  elevated  into  storage  or 
custom  processed  into  feed. 

Grain  Storage 

The  mill  has  storage  space  for  12/ 
000  bushels  of  grain.  All  of  this  is  re- 
served  for  its  own  use.  The  storage  is 
composed  of  four  bins.  One  is  used  for 
oats  and  three  for  barley,  these  being 
the  basic  grains  used  most  in  Farmers 
feeds. 

Company  delivery  trucks  and  other 
trucks  also  load  and  unload  in  the  in' 
door  driveway.  The  conveyor  is  used 
to  lighten  the  labor  and  speed  up  the 

f Continued  on  page  901 


mf  .at  and  operation  up'tO'date  and  at  ers  can  drive  in,  be  out  of  the  weather, 
a  liigh  rate  of  efficiency.  Equipment  pull  up  alongside  the  milling  section, 
nc  vv  includes: 

Kelly  Duplex  hammer  mill 
Moore  Dry  Dock  barley  roll 
Marion  horizontal  mixer 
Richardson  sacking  scales 
Hytrol  conveyor  for  loading 
Carter  seed  cleaner 

Bulk  Delivery 

Another  piece  of  equipment  which 
is  in  constant  use  is  the  firm’s  gaily' 
painted  bulk  delivery  truck.  This  holds 
seven  tons  of  poultry  feed  or  five  tons 
of  dairy  feed.  A  large  part  of  the  feed 
production  now  goes  out  in  bulk. 

The  bulk  delivery  truck  now  is  load' 
ed  directly  from  the  mixer,  but  a  hold' 
ing  bin  for  this  purpose  is  in  the  im' 
mediate  plans. 

Poultry  feed  leads  the  sales  in  vob 
ume,  but  dairy  feed  runs  a  close  seC' 
ond.  The  firm  sells  a  large  tonnage  in 
dog  food  and  a  smaller  volume  of  hog 
and  sheep  feeds. 

When  Mr.  Willecke  recommends  a 
poultry  feed  he  knows  what  he  is  talk- 
ing  about,  for  the  firm  maintains  its 
own  experimental  poultry  farm,  with 
2,')00  laying  hens. 

Egg  production  of  the  farm  is  sold 
to  Pocatello  stores.  The  complete  rec' 
or  is  kept  on  the  flock  provide  some 
pi  vverful  selling  talk  when  promoting 
s<'i  cs  of  the  company’s  feeds  to  other 
pi  jltry  men. 

The  firm’s  trade  area  is  a  compact 
01  e,  extending  out  no  more  than  30 
m  es  from  Pocatello  in  any  direction. 

T  e  entire  territory  is  covered  weekly 
h]  regular  delivery  routes  of  sacked 
fe  d  and  supplies,  and  of  course  the 
bi  k  truck  makes  deliveries  whenever 
ca  led  for. 

N^uch  of  the  business  is  of  the  cash' 
ar  I'carry  type.  A  long  driveway  ex' 
te  ds  through  the  warehouse.  Custom' 


Rrst  Choice  Wherever  Grain  is  Hendleil 


Your  jobber  hoe  them,  or 
write  B.  I.  Weller  Company, 
327  South  LaSalle  Street, 
Chicago  4,  lllinoie. 


(1)  TIm  logortthmic  curvt 
dtsign  loods  easiar . . . 
dumps  cleoner ...  permits 
Mjh  spMds. 

(2)  Sdantifkaliy  fermad  lip 
oids  in  graatar  cup  capacity. 


(3)  Bolt-hela  placamant 
givas  battar  cup  balanca . . . 
soyas  baiting. 

(4)  Hyparbolic  sidabaard 
ands  parmit  greater  land 
capacity  without  "slopping.” 


Consumption  of  PILOT  BRAND  Oyster  Shell  continues  without  interruption 
...  day  in  and  day  out,  every  day  of  the  year.  Hens  and  turkeys,  chicks 
and  poults  must  have  it  because  calcium  carbonate  is  as  important  to 
their  lives  as  water. 

It  is  this  constant  use,  plus  the  fact  that  pure,  100%  usable  PILOT  BRAND 
is  the  largest  selling  eggshell  material  in  the  world,  that  causes  progressive 
dealers  everywhere  to  always  stock  and  push  PILOT  BRAND  as  a  matter 
of  course.  It  always  brings  ^eady  sales  and  good  profits.  And  turnovers  are 
so  fast,  you  never  have  much  money  tied  up  in  stock. 


Orikr  from  your  ditiribwtor ...  or  wrtto  to  us. 

Oyster  Shell  Products  Company 

Mobil*.  Alabama 


PILOT 

I  •**■• 

omrasHiu 


For  Poultry 
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•  ASSOCIATIONS  • 


Saksmandup  in  Limelight  at  i 

Midiigan  Feed  hdeeting 


Service  and  salesmanship  were  the 
by-words  at  the  26th  annual  meeting 
of  the  Michigan  Feed  8L  Grain  Dealers 
association.  Some  250  members  attend¬ 
ed  the  event  at  Michigan  State  Uni¬ 
versity’s  Kellogg  Center  last  m<Mith. 


Th«  motf  complete  lin«  of 
DOG  FOOD  ingrodionts 


By  ROBERT  J.  BATTIN 

Reported  From  East  Lansing,  Mich. 

“Selling  is  the  key  to  economic  prog' 
ress  in  the  feed  business  as  in  any 
other  business,”  declared  Ralph  Ever' 
ett  of  Empire  Sales  Training,  Inc.,  Mi' 
ami,  and  conductor  of  The  Feed  Bag’s 
Ralph  Everett  Sales  Clinic.  “All  the 
things  we  have  in  agriculture  today 
are  a  direct  result  of  salesmanship. 


from 


Someone  believed  that  an  idea  was 

good  and  went  out  to  interest  others 
in  it.  Products  such  as  nylon  and 
whipped  cream  in  cans  were  hardly 

B 

44°o  SOY  CAKE-LETS 

(•  > fn-lliT,  pt‘a  si/t" 

CORN  KIB-LETS 

I  .  Libb/ed 

CORN  FLAKES 
I  ooi  <  b  .  tousfod 
WHEAT  KIB-LETS 

(  n;).i;u/i‘c/  kibbled 

WHEAT  FLAKES 

fooifd  toasted 

EXPELLER  SOY  BEAN  MEAL 
and  other  ingredient  specialties 


Nowhere  else  can  you  secure 
such  o  major  port  of  your  dog 
food  ingredients.  By  combining 
your  ingredient  purchases  in 
cevs,  mixed  cars  or  LCL  you  are 
ossured  of  freshness,  and  better 
inventory  control  with  lower  in¬ 
ventory  investment.  BOXER  in¬ 
gredients  ore  manufactured  by 
us  speckrfly  for  dogs  —  they  are 
"prime"  p^ucts,  and  not  "by¬ 
products."  Write  for  current 
prices  and  literature. 


RALPH  WELLS  &  CO. 


dreamed  of  25  years  ago  but  today 
they  are  realities.” 

Mr.  Everett  charged  that  the  most 
common  faults  in  selling  are  failing  to 
get  the  facts  and  poor  communications. 
“We  get  so  wound  up  in  telling  what 
we  are  selling,”  said  the  sales  expert, 
“that  we  fail  to  find  out  what  our 
client  wants  now,  let  alone  what  his 
goals  are  10  to  15  years  from  now. 

“There  isn’t  a  feed  dealer  in  this 
room,”  Ralph  Everett  continued,  “who 
couldn’t  double  his  tonnage  of  feed  if 
he  took  the  time  to  find  out  what  his 
customers  want  and  then  go  to  work 
to  help  them  get  it.” 


PRESIDENT  BOB  MC  CONKEY 
A  shift  from  harvest  time. 

Communciation,  according  to  him, 
involves  selling  an  idea  first  and  then 
allowing  the  customer  to  buy  your 
product  so  he  can  achieve  the  reality 
of  that  idea.  Mr.  Everett  challenged 
the  dealers  to  classify  accounts  accord' 
ing  to  capital,  character,  and  capacity. 
“With  this  information  you  can  select 
those  customers  who  have  potential 


-  4  4  9  ^  450 


VU-EA. 


||  That’s  the  record-break - 

-  ing  amount  of  feed' 

produced  and  sold  b\ 
Uhra-Lifed  independent  feet 
manufacturers  this  year.  ^Here’- 
one  reason  why:  only  Ultra-Lif# 
takes  that  vital  EXTRA  STEP  — 


helping  you  to  make  and  SELL  bette  • 
feeds.  Why  not  GET  COIN'  this  seasor 
'  .  .  .write,  wire  or  pLione  now!  ^ 

LABORATORIES.  INC. 

MoiR  Office  and  Flout  —  Cost  $t.  Louis.  Illinois 

Onv  af  Mw  c««ialnp*i  aMtsI  enei  UtfCit  awmdadurett  •!  viUnin  anf  bacc  laiacfal 
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ERRET 


LEADERS  in  the  Michigan  organization 
include,  from  left:  Ed  Bauer,  Kalamazoo; 
Roy  Bohnsack,  Lansing;  Mr.  McConkey, 
Durand;  Monte  Kahibaum,  Carleton; 

James  Erskine,  Howell;  and  Secretary 
Novels  Pearson,  East  Lansing.  Not  shown 
are  Gary  Marshall  of  Lansing,  financial 
secretary,  and  three  directors:  Bill  Doyle, 
Lowell;  Stanley  Sherman,  Saginaw; 
and  Walter  Elser,  also  of  Saginaw.  The 
group  has  shifted  its  annual  convention 
dates  from  harvest  time  to  mid-winter. 


fully  TestuJ,  Proved 


RODENTICIDE 


that  POOLS  Redeuts  uot  the  puhIU 

Used  and  acclaimed  by  thousands  including  the  Milwaukee  and 
Chicago  Stockyards. 


and  then  you  set  out  to  grow  your 
customers  of  the  future,”  he  asserted. 

“Does  he  have  the  capital  to  ex' 
pand?  Does  he  have  the  character  to 
stick  with  you  after  you  have  helped 
him  achieve  his  goals?  Does  he  have 
the  capacity  to  handle  the  larger  op' 
eration  you  have  helped  him  build 
with  your  assistance?” 

“Go  out,”  Mr.  Everett  directed, 
“and  help  him  make  money  for  if  he 
doesn’t  neither  will  you.” 

National’s  Chief 

Madison  Clement  noted  that  the 
feed  industry  must  keep  up  with  the 
changing  times  or  it  will  no  longer  be 
essential.  “Keeping  up  with  the  times,” 
declared  the  president  of  the  Grain  6? 
Feed  Dealers  National  association, 
“means  operating  on  a  business  basis 
an' '  working  hard  to  cultivate  cus' 
tO!  ers.” 

'  Jealers  were  urged  by  the  Waco 
(T  X.)  feed  manufacturer  to  adopt  ac' 
CO  I  nting  procedures  so  they  could  see 
\vl  ch  phases  of  the  business  were 
mr  ing  or  losing  money.  “Sometimes 
it  r  ight  be  necessary  to  carry  on  with 
a  loney'losing  operation  to  remain 
CO;  petitive  to  hold  customers.  But 
yoi  can't  do  too  much  of  this  or  you 
wii  lose  out. 

'  it  might  be  better  in  some  cases  to 
sei  I  the  customer  down  the  road  to  a 
cor  petitor  than  to  continue  with  an 
(Continued  on  page  92) 
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A  most  serious  problem  of  good  form  management,  RODENT  CONTROL  is 
COMPLETELY  solved  with  FERRET  used  os  directed.  FERRET  is  more  appetiz¬ 
ing  than  the  groin  and  feed  rodents  have  been  contaminating  and  stealing 
from  your  customers.  TOTAL  ERADICATION  OR  MONEY  BACK! 

SUGGESTED  RETAIL  PRICES 
(Postage  Prepaid) 

( I  Case) 


Hundreds  of  feed  men  who  have  used  Ferret 
Rodenticide  in  their  own  mills  are  amazed 
and  pleased  at  the  excellent  results.  Names 
of  satisfied  users  on  request. 

FERRET  LABORATORIES 

Rural  Route  2  Oconomowoc,  Wisconsin 


Twenty-Four 
Twelve  One-Pound  Packages  14.00 
Six  One-Pound  Packages  7.50 

Three  One-Pound  Packages  4.00 

One  Pound  Package  (for  home  use)  1.50 

DEALERS:  $21.50  per  Case.  Introductory 
Offer :  Pay  for  Three,  Get  One  Free. 


An  Alert,  Healthy  Dog...  a  RYDE-Fed  Dog! 

Ryde's  HAKED  DOG  FOOD 

FED  DRY— Right  from  the 
Bag...  NO  MOISTENING 


Ryde's  is  so  well  balanced  nutritionally, 
your  customers  will  notice  the  difference  in 
their  dogs'  health  and  vigor  after  feeding 
Ryde's  for  just  two  weeks!  TRY  THIS  PROV¬ 
EN  P RO F I T- M A K E R.  You  can  count  on 
Ryde's  to  sell  and  continue  to  sell  and  to 
show  a  steady  profit. 


Ryde's  Flaked  Dog  Food  is  sold  exclusively 
if  ^  Feed  Trade  and  Pet  Shops 

in  5,  25  and  50  lb.  bags  for  Customer  Convenience 
RYDE  &  CO.  3939  So.  Union  Ave.,  Chicago  9,  III. 


—  Cash-and-Carry 

(Continued  from  page  87) 

loading  process.  ' 

Besides  the  indoor  loading  and  un^ 
loading  facilities,  there  is  an  outdoor 
loading  dock  at  one  side  of  the  mill 
that  serves  a  two'fold  purpose.  The 
serviceable  truckbed'high  concrete 
dock  conceals  an  8,000'gallon  tank  be' 
low,  where  the  firm’s  supply  of  molas' 
ses  for  feeds  is  maintained. 

Farmers  Feed  Seed  uses  various 


ways  of  advertising  its  products  and 
maintaining  the  good  will  of  farmers, 
stock  growers,  and  poultrymen. 

The  feed  business  in  Idaho  is  some' 
what  seasonal  because  of  the  com' 
paratively  severe  winters  and  good  pas' 
ture  in  summer.  The  company’s  adver' 
tising  is  keyed  largely  to  the  seasons. 

Both  newspaper  and  radio  advertis' 
ing  are  used,  with  the  latter  coming  in 
for  a  larger  share  of  the  budget. 

“Direct  mail  is  perhaps  our  best  ad' 
vertising  medium,’’  Mr.  Willecke  sug' 


gested.  “We  can  be  very  selecti\»jin 
our  direct  mail  list,  and  be  sure  tl  it  it 
hits  the  bull’s'eye.  This  is  an  aci  an* 
tage  over  other  types  of  adverti  'ng, 
where  we  have  to  pay  for  a  Ic  :i  of 
waste  circulation  to  reach  our  p«  en- 
tial  feed  customers.’’ 

The  rural  population  in  the  F  xa' 
tello  area  is  comparatively  st.  bk. 
Farmers  Feed  &'  Seed  is  known  to 
practically  every  stock  and  poultry 
feeder  in  the  area. 

Because  of  its  reputation  for  quali¬ 
ty  products  and  fair  dealing,  the  firm 
has  a  welhestablished  patronage.  Even 
more  important  than  the  paid  adver¬ 
tising  in  maintaining  good  will  and 
gaining  new  customers  is  the  constant 
contact  of  its  field  representatives  with 
feeders  of  the  area. 

This  field  service  is  more  than  just 
a  salesman  calling  for  orders.  It  is  the 
service  of  an  expert  agriculturist, 

FARMER  pickup  orders  and  bulk 
deliveries  both  are  featured  by 
Farmers  Feed  &  Seed  Co.  at 
Pocatello,  Idaho.  Both  sacked 
and  bulk  rations  are  popular. 
Sacking  is  shown  in  top  photo 
on  page  91.  Next  view  shows  the 
fully-enclosed  loading  facilities 
for  customers'  cars  and  trucks. 
Under  the  concrete  loading  dock, 
third  photo,  is  an  8,000-gallon 
molasses  storage  tank.  In  fourth 
photo,  a  cash-and-carry  customer's 
order  is  loaded  in  his  car  trunk 
inside  the  warehouse.  Final 
photo  is  of  Mr.  Willecke's  bulk 
truck  alongside  his  mill. 

trained  in  every  phase  of  poultry  and 
livestock  care,  who  not  only  knows  the 
answers  to  feeders’  problems  but  can 
help  them  correct  trouble  spots. 

Service  Concept 

“We  are  service-minded  rather  than 
sales-minded,’’  Mr.  Willecke  comment¬ 
ed.  “We  feel  that  by  rendering  every 
posible  service  to  feeders,  both  at  the 
mill  and  on  their  farms,  we  can  mike 
their  business  more  profitable,  md 
thereby  increase  our  own  sales. 

“By  putting  service  before  sales,  we 
have  developed  good  will  among  the 
farmers  and  stock  and  poultry  fee  .ers 
of  the  area.  We  don’t  limit  our  scr  ice 
to  our  own  customers.  We  are  o  ten 
asked  for  advice  on  the  care  and  f  ed- 
ing  of  animals  when  a  feed  other  t  lan 
ours  is  being  used. 

“We  give  such  outsiders’  prob'ems 

(Concluded  on  pag<  951 
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NEW-DIFFERENT  DRIER 
for  all  free-flowing  grains 

—Highest  Grain  Quality 
—Highest  Rate  o'f  Production 

WRITE  -  WIRE  -  PHONE 


Aeroglide  Corporation 

ilO  Glenwood  Ave.— Raleigh,  N.  C. 


11159 


SINCE  1906 


FMIMERS  FRIEND 

MINERAL  BLOCKS 

an  •conomical  source  of  high  grade  and  well-balanced 

TRACE  MINERALS 

Also  Contains 

•  LIQUID  BLACKSTRAP  MOLASSES  #  IRRADIATED  YEAST 

We  Sell  Thru  Dealers  and  Jobbers  Worehouses  from  Coast  to  Coast 
Write  Today  Regarding  Our  Dealer  or  Jobbing  Proposition 

FARMERS  FRIEND  MINERAL  CO.  NAPOLEON,  OHIO 


First  in  feeding 
research 

Land  0' Lakes 


Land  0' Lakes  Creameries,  Inc. 


Sell  the  big  exclusive  —  Lend  O'Lakes  research! 
Feeds  that  have  been  tested  again  and  again  — 
improved  again  and  again  —  and  emrtifiad  for 
higher  nutritive  efficiency  by  Anoka  Research 
Farms.  Pre-sold  through  consistent  advertising. 

2215  N.E.  KENNEDY 
Minneapolis  13,  Minn. 
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,  Trace  Mineral 


SES  STEAM  ROLLING  ■, 
NDIMG 


MIXING— 
[CLEANING  &  TREAT  N(i 


.0>  C- o  tot  <»»»«* 
y.S.r.  ''“"Tu  In  8  cloy» 

■  oik»  “i^r 

Acid  o*«oV» 

totvico* 


U.5.F.  « 

Awl"* 

Elolo*l‘®* 
Proxlwoto^ 

losoctic" 


5§1S.S5*«>» 


s^*> 


Poramla 


Where  only  trace  minerals 
are  to  be  added,  Herman 
Nagel's  Trace  Mineral  Con¬ 
centrate  supplies  all  eight, 
in  correct  balance. 


The  HERMAN  NAGEL  Co. 

j^k  53  W.  Jackson  Blvd. 
Chicago  4,  Illinois 
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il 
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—  Michigan  Meet 

(Continued  irom  page  89) 

unprofitable  operation,’,’  said  Mr. 
Clement.  “Without  records  and  a  sys- 
tern  of  keeping  records  it  is  impossible 
to  know  just  what  is  going  on  and 
what  activities  are  profit  boosters  or 
are  being  carried  by  other  segments.” 

J.  M.  Gwinn,  speaking  for  J.  D. 
Sykes  of  Ralston  Purina  Co.,  charged 
that  if  our  industry  is  going  to  con- 
tinue  to  grow  and  meet  the  challenges 
of  our  rapidly  expanding  population, 
we  must  be  concerned  not  only  with 
what  is  put  into  the  bag  but  what  live- 
stock  and  poultry  producers  get  out  of 
the  bag. 

Good  service  of  helping  farmers  get 
the  best  results  with  the  product  not 
only  breeds  increased  sales  but  it  is 
necessarj'^  for  any  sale,  said  Mr. 
Gwinn. 

“The  well'informed  specialized  feed' 
er  looks  to  his  feed  costs  in  relation  to 
the  service  he  gets  from  the  dealer,” 
stated  Purina’s  Gwinn.  “He  also  knows 
that  price  is  not  the  final  determining 
factor  in  the  purchase  of  feed. 

“The  determining  factor,”  according 


BOWMAN 

PRODUCTS 

BoDEE  (Mineral)  STABLE 
VITAMINS  D 

Vita  D  that  will  not  dec<'inpose  when 
combined  with  minerals. 

BoDEE 

Vitamin  D-2  or  D-3  in  dry,  oil  or 
water  dispersible  forms. 

BoA*S  and  Bo-A 

Stable  dry  vitamin  A  products. 

BHT 

Oil  soluble  vitamin  protector  and 
pigmentation  aid. 

HYDROPOID 

Dry,  free-flowing  partially  hydro¬ 
genated  animal  fat. 

XANTHOPHYLL  CONCEN- 
TRATES 

For  better  poultry  pigmentation. 

CLOROFOLEN 

Effective  dog  food  deodorant. 

ENZYMATIC  SYSTEMS 

Bowman  Feed  Products,  Inc. 

130  CMrtral  Av«.  HOLLAND,  MICH. 
13160  Ortlay  Place  VAN  NUTS,  CALIF. 


MICHIGAN  CHOICES 

Re-elected  president  of  the  organization 
was  Robert  McConkey.  Ed  Baur  is  the 
Michigan  vice  president  and  Ncvcls  Pearson 
continues  as  secretary.  Gary  Marshall  is 
the  group's  financial  secretary. 

On  the  board  of  directors  for  the  year 
ahead  are  Ray  Bohnsack,  Monte  Kahlbaum, 
James  Erskin,  Bill  Doyle,  Stanley  Sherman, 
and  Walter  Elser. 


to  the  speaker,  “is  margin  of  profit 
left  over  after  the  bills  are  covered. 
If  service  is  strong  and  influences  this 
margin  favorably,  he  won’t  question 
your  profit  nor  will  he  be  much  inter- 
ested  in  hopping  around  from  one  sup¬ 
plier  to  another.” 

Farmer’s  Feelings 

Stanley  M.  Oswalt,  dairy  and  poul¬ 
try  farmer  from  Vicksburg,  Mich.,  un¬ 
derscored  the  importance  of  service 
from  the  customer’s  point  of  view. 
“Spend  more  time  with  me  if  you  want 
my  business,”  he  said.  “Provide  me 
with  the  best  feeds  that  modern  tech¬ 
nology  can  produce  and  be  economic¬ 
ally  sound. 

“Supply  me  with  equipment  and 
supplies  that  can  be  guaranteed  and 
serviced  and  give  me  a  service  of  quali¬ 
fied  information  and  husbandry  prac- 


WEIGH  AS  YOU  GO 

Wi+h  The 
New 
Portable 

WEIGHT-A-MINIT 

No  more  time-wasting,  stop-and-go  op¬ 
eration  for  you  when  you  put  Seed- 
buro's  new  WEIGHT-A-MINIT  scale  to 
work  on  your  bulk  feed  handling  jobs. 

Just  fill  it  to  the  weight  that  you  desire, 
wheal  it  to  the  hopper,  and  pull  the 
discharge  handle.  Your  job  is  finished 
in  a  fraction  of  the  time  it  used  to  take. 

Move  it  easily  where  you  want  it,  when 
you  want  it,  even  though  it's  carrying 
capacity  loads  of  800  lbs. 

Write  us  fbr  full  details  on  this  new 
low-cost  time  and  money  saver. 


Dept.  FB-11,  C18  W.  JackteN  DM.,  Chieage  t.  IN. 
Hiom:  ANdevw  3-21 2t 


ticcs,”  Mr.  Oswalt  urged. 

“Also  face  up  to  your  responsi’^Ili- 
ties  in  the  marketplace  to  help  see  hat 
I  am  not  always  at  the  mercy  of  buy¬ 
ers,”  he  continued.  “All  of  our  ii  ter- 
ests  are  interrelated  and  one  segn  ent 
cannot  prosper  long  at  the  expense  of 
another.” 

Farmer  Oswalt  also  wants  to  be  i  ept 
informed  of  all  current  goods  ind 
services  available  to  him  through  his 
dealer.  “The  dealer  who  does  these 
things  for  me,  will  get  my  business,” 
he  said. 

Dairy  Nutrition 

Dr.  C.  A.  Lassiter,  head  of  the  dairy 
department  at  Michigan  State  Univer¬ 
sity,  reported  that  the  feeding  value  of 
antibiotics  to  mature  dairy  cattle  is  still 
uncertain.  He  also  saw  little  evidence 
to  indicate  that  the  feeding  of  today’s 
tranquilizers  and  enzymes  would  be 
beneficial. 

On  hay  pelleting.  Dr.  Lassiter  said, 
“If  we  cannot  find  a  pellet  size  or  some 
other  pellet  characteristic  that  will  im¬ 
prove  the  consumption  of  hay  by  cows 
more  than  the  present  pellets  or  wa¬ 
fers,  I  personally  do  not  see  the  pellet¬ 
ing  of  hay  having  a  great  deal  of  ef¬ 
fect  on  the  way  we  now  handle  hay.” 

Dr.  Warren  N.  McMillan,  promin¬ 
ent  researcher,  gazed  into  the  feed 
additive  crystal  ball.  “I  expect  to  see 
synthetic  amino  acids  that  will  save 
total  protein,  more  use  of  vitamins  and 
minerals,  new  combinations  of  anti¬ 
biotics  and  other  growth  stimulators  in 
use  plus  a  host  of  new  antibacterial 
agents,  medicants,  and  hormones. 

“Without  a  doubt,  this  is  the  era  of 
feed  additives,”  Dr.  McMillan  de¬ 
clared.  “The  Texas  feed  office,  for  ex¬ 
ample,  lists  44  drugs  acceptable  in  that 
state.  Add  to  that  the  many  more  spe¬ 
cial  nutrients  and  additives  available 
to  the  feed  industry  today  and  you 
can’t  help  but  think  that  this  is  only 
the  beginning.” 

Purdue  University’s  W.  S.  Farris  re¬ 
ported  that  many  farmers  are  willing 
to  use  and  pay  for  the  services  of  an 
arrangement  (grain  banking)  whereby 
the  feeder  stores  various  amounts  of 
corn  with  the  dealer  and  later  wi  h- 
draws  an  equivalent  amount  of  corn  in 
the  form  of  mixed  feeds.  “Even  though 
the  purchaser  of  goods  or  servi>  zs 
wants  them  at  the  lowest  possible 
cost,”  said  Dr.  Farris,  “he  is  usua  ly 
willing  to  pay  a  charge  which  is  m 
line  with  the  amount  of  service  nn- 
dered.” 

Michigan  Association  President  E  )b 
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XiniveftSai 


BUCKET  ELEVATORS 


TEHR-GREEZE 

■  white  FABRIC  CEMENT 


Mc'onkey  noted  that  the  shift  from  ThomaS  Butlcf  Named  a$ 

wh  at  and  other  grains  to  com  and  aA  I  D 

so\  'cans  has  made  the  usual  fall  meet-  /N^CFCK  KcprCSCfltStlVC 

ing  time  inconvenient.  The  group  has  Appointment  of  Thomas  D.  Butler  as  ani- 

det  ded  to  hold  a  winter  meeting.  The  health  representative  for  Nebraska  and 

an  ip’s  next  conference  will  be  held 

»  ^  lOdti  ^  ’  N.  J.  Me  formerly 

in  1  muary,  1961.  assistant  nutritionist  at  Hubbard 

Milling  Co.,  Mankato,  Minn. 

Mr.  Butler  is  an  alumnus  of  Iowa  State 
University.  He  has  served  as  a  veterinarian's 
assistant  at  Alden,  Iowa,  and  with  Dr.  N.  L. 
Jacobson  at  Iowa  State  in  conducting  bloat 
experiments. 

The  appointee  will  headquarter  at  Omaha 
.xnd  will  report  to  Clifford  A.  Scott,  north¬ 
west  region  manager  for  Merck  agricultural 
products  at  the  Minneapolis  office. 


in  handy  seif-dispensing 
plastic  sgueeie  bottle 

Same  high  quality  patching  cement  in  a 
handy  plastic  squeeze  bottle  that  eliminates 
messy  paddles,  brushes  and  waste.  Easy 
to  apply  .  .  .  Tehr-Greeze  patches  and 
repairs  any  material  it  can 
penetrate.  Thousands  of  uses.  /  ^ 

Sold  by  leading  jobbers  and  ;  i 


C  ifton,  Holm  to  Higher 
Pests  at  Corn  Products 

1  lection  of  John  H.  Clifton  as  vice  presi- 
dci  t  of  personnel  relations  has  been  an¬ 
no  need  by  Corn  Products  Co.,  New  York 
Cit  .  Succeeding  Mr.  Clifton  as  director  of 
inc  istrial  relations  is  Fenton  W.  Holm. 

Ir.  Clifton  has  been  associated  with  the 
fin  i  since  1933,  and  has  served  as  a  mem¬ 
ber  of  the  maintenance  staff,  superintendent 
of  tandards,  personnel  manager,  and  direc¬ 
tor  of  the  wage  and  salary  program.  Mr. 
Holm  joined  the  company  in  1928  and  has 
ser.ed  in  various  personnel  positions. 


dealers  everywhere.  Comes  in 
2  oz.^  6  oz.,  and  16  oz. 
plastic  bottles.  Also 
packed  from  2  oz.  to  /  , 

1  gallon  in  glass,  f  i 
Write  for  prices  and  f  3 
literature.  k 


Comes  in  attractive 
3-color  counter  display 
carton.  (12  to  a 
package.) 


CSC  Third-Quarter  Sales 
Figure  Tops  $19  Million 

Sales  for  the  three  months  ended  Sept. 
30  amounted  to  $19,348,071,  according  to  a 
report  by  Commercial  Solvents  Corp.,  New 
York  City.  Net  earnings  for  the  period  were 
$917,749,  or  33  cents  a  share. 

This  compares  with  figures  of  $18,276,- 
682  and  $321,605  for  the  same  period  last 
year.  Earnings  per  share  for  the  1958  third 
quarter  were  11  cents. 


Northeastern  Supply's 
William  Lewis  Is  Dead 

The  death  of  William  M.  Lewis,  60,  has 
been  reported  by  Northeastern  Supply  Co., 
Ipswich,  Mass.  Mr.  Lewis  was  founder  and 
president  of  the  firm,  which  serves  poultry, 
agriculture,  and  industrial  interests. 

He  was  publisher  of  the  New  England 
Poultry  Review,  secretary  of  the  Poultry  6^ 
Egg  National  board  of  New  England,  and 
active  in  the  Northeastern  Poultry  Produc¬ 
ers  council.  He  is  survived  by  his  wife  and 
a  daughter.  ■ 


H.  C.  Johnson  Elected 
To  AFMA  Directorate 

Election  of  H.  C.  Johnson  to  its  board 
of  directors  has  been  announced  by  the 
Americaji  Feed  Manufacturers  association. 
He  replaces  C.  Grattan  Lindsey  Jr.,  who 
resigned  as  president  of  Lindsey-Robinson  fis* 
Co.,  Roanoke,  Va.,  when  the  company  was 
sold  recently. 

Mr.  Johnson  is  vice  president  and  man¬ 
ager  of  the  feed  division  of  Montana  Flour 
Mills  Co.,  Great  Falls.  He  has  been  asso¬ 
ciated  with  the  firm  since  1929  and  is  sec¬ 
retary-treasurer  of  the  Montana  Feed  Manu¬ 
facturers  a  Dealers  association. 


700  W.  ROOT  ST..  CHICAGO  9.  ILL. 


Arizona  t^alt  IN  btudy 
Awarded  Federal  Grant 

A  grant  of  $12,144  has  been  awarded  the 
University  of  Arizona  by  the  U.  S.  Public 
Health  service  to  aid  in  studying  the  death 
cause  of  newborn  calves  in  the  Salt  River 
valley. 

Project  leader  is  Dr.  Ned  Rokey,  who 
has  spent  more  than  a  year  trying  to  isolate 
the  causative  virus  and  conducting  autop- 
sic-  on  affected  animals. 


.  •  •  Choice 
of  the  Wise 
Buyer 


DANNEN  GRANT 

Renewal  of  a  $5,000  grant  for  soybean 
research  to  the  University  of  Missouri  agri¬ 
cultural  experiment  station  has  been  an¬ 
nounced  by  Dannen  Mills,  St.  Joseph,  Mo. 
The  work  is  under  the  direction  of  Dr.  L.  F. 
Williams. 


WHO 

COMPARES 


Huber  Feed  Mill,  Fillmore,  111.,  has  been 
awarded  a  Swisher  feed  franchise. 


Sunset  Feed  &  Grain  Co.,  Inc 


UnivarMi  Buckal 
Elavalort  OHar: 

V  Better  performance  — 

A  more  compact  unit, 
with  cleaner,  smooth¬ 
er  operation  through 

advanced  design. 

V  Lower  initial  and  op¬ 
erating  cost. 

^  \/  Minimum  of  mainte¬ 

nance  and  repair. 

V  Quick  delivery. 

Universal  Bucket  Elevators  are 
available  for  capacities  of 
a  so  to  3,000  bushels  per  hour, 
and  may  be  obtained  for  any 

exact  height. 


phone  805  Dun  Building  twh 

LEV.  2938  Buffalo  2,  N.  Y.  ^ 

FEED  JOBBERS 

AND 

-  DISTRIBUTORS  OF  - 

KELLOGG  HOMINY  FEED  HUBINGER  GLUTEN  FEED 

DYNAFOS  DICALCIUM  PHOSPHATE  AND  MULTIFOS 
SODIUM  BENTONITE  PACIFIC  MOLASSES  PILOT  OYSTER  SHELLS 
DU  PONT'S  "TWO-SIXTY-TWO"  FEED  COMPOUND 
STONEMO  GRANITE  GRIT  CALF  MANNA  NOPCO  FEED  SUPPLEMENTS 
PROTAMONE  STIMULAC  PILOT  SECOND  CLEAR  FLOUR 


Send  For 
Free 

Literature 
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^eticU,  SenetHiH^ 

CLiARENCE  MOLXi/  Manac«r 
Feed  Department 

Members : 

Central  Retail  Feed  Assn. 

Milwaukee  Grain  Exchange 

THE  PAETOW  CO. 

Milwaukee,  Wisconsin 
Grain  Exchange  BRoadway  I  >2600 


feed  Mixers 
Products 

COLBY 

k  PULVERIZED 

Outs  or  BuHey 

ROLLED  OATS 


FEEDING  OATMEAL 


Colby  tB4i 


c  R  ^ 


UYE  YEAST  CULTURE 

For  28  Yean  a  Proven  and  Dependable  Source  of 

ENZYMES 

UNIDENTIFIED  GROWTH  FACTORS 
NATURAL  B  COMPLEX  VITAMINS 
Better  assimilatien  —  Lower  feed  coat 
Write 

WESTERN  YEAST  COMPANY 
CHIUICOTHE  ILUNOIS 


CONSULTANT 

TO  THE 

FEED  INDUSTRY 

C.  W.  Sievert 

Room  855  Board  of  Trade  Bldg. 
Chicago  4,  Illinois 
Phone  WEbster  9>32Sb 


Coming  Events 

/ 

American  Society  of  Animal  Production,  Sherman  Hotel,  Chicago . —Nov.  27-28 

Midwest  Veterinary  Nutrition  Conference, 

President  Hotel,  Kansas  City . _....Nov.  30  -  Dec.  1 

Ontario  Retail  Feed  Dealers  Association 

King  Edward  Sheraton  Hotel,  Toronto  _ _ _ _ _ _ Dec.  2 

1960 


Indiana  Grain  &  Feed  Dealers  Association, 

Claypool  Hotel,  Indianapolis . . . . Jan.  17-19 

American  Dehydrators  Association, 

Broadmoor  Hotel,  Colorado  Springs  . . . . . . . . . Feb.  4-6 

Midwest  Feed  Manufacturers  Association, 

Muehlebach  Hotel,  Kansas  City  . Feb.  8-9 

Montana  Nutrition  Conference,  Montana  State  College,  Bozeman  . Feb.  8-9 

Pacific  Northwest  Feed  Mill  Production  School, 

Chinook  Hotel,  Yakima,  Wash . Feb.  10-11 

Washington  State  Feed  Association,  Chinook  Hotel,  Yakima  . Feb.  12 

Ohio  Grain  &  Feed  Dealers  Association, 

Commodore  Perry  Hotel,  Toledo . Feb.  21-23 

Virginia  Feed  Si  Nutrition  Conference,  Hotel  Rufinuke,  Roanoke  . Feb.  23-24 

Grain  8C  Feed  Dealers  National  Association, 

Hotel  Muehlebach,  Kansas  City . . . . . . . . March  7-8 

Quad-State  Grain,  Feed  Si  Seed  Association, 

Sheraton  Martin  Hotel,  Sioux  City,  Iowa . . . March  13-14 

Maryland  Nutrition  Conference, 

Shoreham  Hotel,  Washington,  D.  C . March  17-18 

Distillers  Feed  Conference,  Sheraton  Gibson  Hotel,  Cincinnati  . March  23 

Texas  Grain  Si  Feed  Association,  Shamrock  Hotel,  Houston  . A(Mil  1-2 

Nebraska  Grain  Si  Feed  Dealers  Association,  Auditorium,  Lincoln  . April  5-7 

Kansas  Grain  Si  Feed  Dealers  Association, 

Broadview  Hotel,  Wichita  . April  21-23 

National  Fisheries  Institute,  Fontainebleu  Hotel,  Miami  Beach,  Fla . May  1-4 

American  Feed  Manufacturers  Association, 

Conrad  Hilton  Hotel,  Chicago . May  9-11 

Central  Retail  Feed  Association,  Schroeder  Hotel,  Milwaukee  . June  6-7 
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Servinq  Mills  &  Breeders 
For  Over  30  Years 


and  pleasantly  at  Farmers  Feed  6?  Seed  in  storage  and  segregate  in  feed  mixtures 

have  been  overcome  by  Du  Pont  with  new 

ghgoine  pleasing  for  conditioning  and  6uing  urea 

*  ®  ®  °  particles  in  the  manufacturing  process,  the 

le  firm  in  a  posi-  firm  claims. 

the  Pocatello  area  The  product,  first  introduced  in  1945, 
provides  a  42  per  cent  nitrogen  source  from 
chemical  urea  and  is  so  named  because  it  is 
.  _  ^  equivalent  to  262  per  cent  crude  protein, 

I  Is  I  OPIC  the  firm  said.  For  full  facts,  circle  Reader 
^ .  *  Service  No.  IJ. 

^  l-older  on  Morea 

Ways  to  increase  milk  production  and  re- 
duce  feeding  costs  are  the  subject  of  a  new 
folder  offered  by  U.  S.  Industrial  Chemicals 
Co.,  New  York  City.  Dealing  with  Morea 
liquid  supplement,  the  folder  outlines  how 
the  liquid  feeding  program  reportedly  builds 
extra  profits  by  improving  dairy  cattle  nu¬ 
trition. 

Ethanol  (ethyl  alcohol)  in  Morea  acts  as 
a  “hydrogen  donor”  to  speed  up  rumen  fer¬ 
mentation,  USI  said.  This  results  in  greater 
consumption  of  inexpensive  roughage  and 
more  efficient  use  of  grain,  it  is  claimed. 

For  a  copy  of  the  folder,  circle  Reader  Serv¬ 
ice  No.  8. 


—  Cash-and-Carry 

f Continued  from  page  90) 

thi  same  careful  attention  as  we  do 
th  >e  of  good  customers,”  he  stated. 

“F  ead  cast  on  the  waters  in  this  way  of  rugged  Idaho, 
us  ally  comes  back  to  us  in  the  form 
of  future  business.” 

^ne  way  that  the  milling  company 
is  >f  service  to  the  farmers  is  through 
su  iport  of  and  cooperation  with  farm 
or  anizations.  This  is  true  both  of 
yo  ith  organiaztions  and  those  for  ma- 
tu  e  farmers,  such  as  the  Farm  Bureau 
an  1  the  Grange. 

The  work  of  4'H  clubs  and  the  Fu¬ 
ture  Farmers  of  America  comes  in  for 
particular  attention.  The  young  folks 
are  helped  to  get  a  start  in  animal  hus¬ 
bandry,  and  given  special  rates  and 
favorable  financing  on  feed  purchases. 

Then  Farmers  Feed  ^  Seed  takes  ac¬ 
tive  part  in  the  bidding  that  assures 
premium  prices  for  the  young  folks’ 
stock  when  it  is  sold. 

“We  feel  that  the  future  of  the 
agricultural  industry  depends  in  large 
measure  on  the  young  people  in  these 
junior  farm  organizations,”  Mr.  Will- 
ecke  said.  “It’s  only  good  business  for 
us  to  see  that  they  get  started  right, 
for  these  small  farmers  today  are  like¬ 
ly  to  be  the  big  farmers  of  the  area  in 
the  years  ahead.” 

Another  device  that  keeps  Farmers 
Feed  6?  Seed  in  the  public  mind  is  an 
advertising  booth  at  the  Eastern  Idaho 
State  fair,  held  each  year  in  Blackfoot. 

Other  Purina  dealers  of  the  area  par¬ 
ticipate  in  sponsoring  the  booth. 

Whether  a  customer  wants  his  own 
grain  ground  for  feed,  is  content  to 
buy  the  ready-mixed  formula  feeds, 
has  a  pet  formula  of  his  own  that  he 
wants  custom  mixed,  or  even  if  he 
only  wants  advice,  he  gets  his  wants 
taken  care  of  promptly,  efficiently. 


•  St00df  Pnfits 

•  Hlgh0St  Qaallty 
•  Bast  Sarvif 


WHITE  SHELL 

CerperatiM 

Jacksonville,  norido 


Improved  Urea  Product 
Marketed  by  Du  Pont 

Greater  efficiency  and  uniformity  in  com¬ 
mercial  feed  mixing  can  be  had  with  its  im¬ 
proved  Two-Sixty-Two  compound,  accord¬ 
ing  to  the  DuPont  Co.  The  formula  is  com¬ 
posed  of  high-purity  urea. 

The  natural  tendencies  of  urea  to  cake 


EDWARD  R.  BACON  GRAIN  CO. 


BostoR  9,  Mass. 


Fortify  Your  Feeds  With 


OEVOLKOD  ®  ^ 

VITAMIN  OILS  (FortUied  Cod  Liver  OUs 

DEVOLKOD  ®  NON-DEST. 

COD  LIVER  OIL  USP 
DEVOLD  VITAMIN  A  &  D  FEEDING  OILS 
DEVOLD  VITAMIN  A  OILS 
PEDER  DEVOLD  WHEAT  GERM  OIL 

“StabUised” 

Prom  Can  to  Carloads 
ORegon  9-8400 

PEDER  DEVOLD  OIL  COMPANY 

Division  of  Chos.  L.  Huisking  &  Co.,  Inc. 
417-FB  Fifth  Avenue,  New  York  16,  N.  Y. 


YEAST  CULTURE 


a  natural  aonree  ef 

Digestive  enzymes  —  B  Vitamins  including 
Bi2  —  Unidentified  Health  &  Growth  fac¬ 
tors  —  Values  not  obtainable  from  any 
other  source. 

far  All  Cattle,  Heca>  Sheep, 
Chiekena,  Turkeya 

Better  Health.  Growth  &  Production  — 
Greater  feed  efficiency  —  Lower  feed  coat. 
Yeast  Culture  values  proven  by  state  col¬ 
lege  tests. 

VFrife  DIAMOND  V  MILLS,  Inc. 

CEDAR  RAPIDS.  IOWA 


A  SaleH  Record  of  More  Than 


SINCE  1900 

MERCHANDISERS  Of 

Millfeeds  of  ail  kind 
Brewers  Dried  Grains 
Maltsprouts 
Malt  Cleanings 
Lins  Oilmeal 
44%  Soybean  Oil  Meal 
Reground  Oat  Feed 
Beet  Pulp 

Hominy  Feed  and  Alfalfa  Meal 
Pilot  Brand  Oyster  Shells 
Poultry  Cod  Liver  Oil 

Deutsch  &  Sickert  Co. 

741  N.  Milwaukee  St.,  Milwaukee,  Wis. 


For  Better  Results  —  Longer  Life  —  More  Capacity 
**Elevator  Cnp»  Is  Our  Butine*»,  Not  A  Sideline** 
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Merck  Enzyme  Aids  Cattle 
Growth,  Feed  Efficiency 

Growth  and  feed  efficiency  in  cattle  can 
be  improved  by  the  use  of  Agrozyme,  de¬ 
pending  on  nutritional  and  management 
programs,  according  to  Dr.  Laurent  Mich¬ 
aud,  manager  of  nutrition  in  animal  science 
research  at  Merck  &  Co.,  Inc.,  Rahway,  N.  J. 

Conclusions  drawn  from  over  90  experi¬ 
ments  by  some  70  investigators  with  the 
enzyme  were  presented  by  Dr.  Michaud  at 
the  11th  annual  feed  and  nutrition  confer¬ 
ence  at  the  University  of  Nebraska  recently. 

Among  his  conclusions  were  that  respons¬ 
es  were  obtained  with  the  addition  of  the 
enzyme  mixture  to  rations  containing  either 
corn,  milo,  or  barley,  and  that  Agrozyme 
has  a  positive  effect  on  cattle  on  pasture. 

CYANAMID  GRANT 

Currently  being  investigated  at  the  Uni¬ 
versity  of  Florida  are  the  growth-promoting 
properties  of  new  chemicals  alone  and  in 
combination  with  Aureomycin.  Under  a 
grant-in-aid  awarded  to  the  university  by 
American  Cyanamid  Co.,  New  York  City, 
feeding  tests  are  being  conducted  on  early- 
weaned  and  growing-finishing  pigs. 


RATES;  10  cents  per  word.  Mmimam 
charge  $2.00.  Positions  wanted  adver¬ 
tisements,  not  to  exceed  25  words, 
$1.00,  payable  in  advance. 


MACHINERY  FOR  SALE 

ONE  14-40  grinder  with  or  without  motors; 
one  17-40  grinder  with  or  without  motors,  fac¬ 
tory  rebuilt  guaranteed  equivalent  to  new.  These 
are  replacement  machines  for  larger  units.  D.  E. 
Hughes  Co.,  Hopkins,  Mich. 

FEED  MIXER — One  ton  capacity — floor  level 
feed  has  motor — latest  style  machine — used  short 
time.  Write  K-D-IS,  c/o  The  Feed  Bag. 

FOR  SALE— New  or  used  80600E  or  80600H 
sewing  machine  heads,  Whizzer  conveyors,  bag¬ 
ging  scales  and  bins.  Write  Winborns,  William- 
burg,  Iowa. 

CORN  CUTTER — grader — polisher — aspirator, 
3,000  lbs.  per  hr.  A-1  condition,  guarantee.  Write 
LE-21,  c/o  The  Feed  Bag. 

HAMMER  MILL — Has  50  HP  motor — used 
only  short  time.  Like  new.  Bargain  for  cash. 
Write  BA-120,  c/o  The  Feed  Bag. 

ONE  TON  Strong  Scott  mixer.  Complete 
with  motor  and  starter.  Reasonable.  Eden  Ele¬ 
vator,  Eden,  Wis.  Phone  23. 
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KILL  RATS 
and  mice  fast 

Rats  can't  get  enough  of  this 
choice  — '  but  deadly  —  tidbit. 
"Flavored"  to  attract  rats  to 
quick  and  deadly  consumption. 

Exclusive  Sales  Agents 

THE  TWIN  SUPPLY  SERVICE 

25  S.  Gay  St.,  Baltimore  2,  Md. 


FOR  FAST  COURTEOUS  SERVICE 
—  CALL->  G  ABRIELSON 

Milwaukee's  EXCLUSIVE  Feed  Broker  All  Feeds  And  Ingredients 

GABRIELSON  FEED  S  — Ask  For  Fred  Gabrielson 

BRoadway  2-4580  •  236  Grain  Exchange  Bldg.  •  Milwaukee  2,  Wis. 


Feed  Ingredients 
of  All  Kinds 

North  East  Feed  Mill  Company 

Minneapolis  1 3  Minnesota 


SOYBEAN  MEAL  .  .  .  MILLFEEDS 

LINSEED  MEAL 

A.  L.  Stanehfield,  Incorporated 

Wholesale  Grain  and  Feed  Merchants 
422  Flour  Exchange  Bldg.  Minneapolis 


CARDS 

MANGANESE  SULFATE 

High  testing,  easily  and  thoroughly 
mixable  in  feeds  and  concentrates. 
For  prices  and  data  write  — 

CARUS  CHEMICAL  CO. 

Dept.  FB-59  LaSalle,  Illinois 


A  Complete  Assortment  of 

HIGH  QUALITY  INGREDIENTS 

MANEY  BROTHERS 

MILL  and  ELEVATOR  COMPANY 

MINNEAPOLIS  SINCE  1 S84  MINNESOTA 


E9UIPMENT  FOR  SALE 

FOR  SALE:  Stainless  steel  dry  materia  han¬ 
dling  installation  including  1800  cubic  feet  veigh 
hoppers,  bucket  elevators,  shaker,  and  -crew 
conveyors.  All  material  tyoe  304  stainless  steel. 
Perry,  1410  N.  Sixth  st.,  Philadelphia  22,  Pa. 


_ BUSINESS  OPPORTUNITY 

ARE  YOU  “selling  in  Iowa?’*  Long  <stab- 
lished  Central  Iowa  business  looking  for  addi¬ 
tional  lines  or  products  to  handle.  Present  nrod- 
ucts  very  seasonable.  Warehouse  with  truck  locks 
and  rail  facilities.  Well  acquainted  with  the  feed, 
seed,  and  implement  trade  at  all  levels.  Ca;:  fur¬ 
nish  good  business  and  bank  references.  Our 
princioals  know  of  this  ad.  Write  Box  A-43, 
c/o  The  Feed  Bag. 

WANTED  —  Manufacturer’s  representatives 
familiar  with  machinery  who  can  sell  to  fe^ 
dealers.  Substantial  commissions.  Protectee!  ter¬ 
ritories  available  in  Ohio,  Indiana,  Illinois  Mich¬ 
igan,  Iowa,  and  Wisconsin.  Write  Port-O-Grist 
Go.,  Inc.,  Mount  Joy,  Pa. 


STATEMENT  OP  THE  OWNERSHIP.  MAN- 
AGEMENT,  CIRCULATION,  ETC..  RE¬ 
QUIRED  BY  THE  ACTS  OF  CON¬ 
GRESS  OF  AUGUST  24.  1912, 

AND  MARCH  3.  1933 

Of  The  Feed  Bag  published  Monthly  at  Mil¬ 
waukee,  Wisconsin  tor  November,  1959. 

State  of  Wisconsin 
County  of  Milwaukee 

>.>. 

Before  me,  a  Notary  Public  in  and  for  the 
State  and  county  aforesaid,  personally  appeared 
Eldon  H.  Roesler,  who,  having  been  duly  sworn 
according  to  law,  deposes  and  says  that  he  is 
the  Publisher  of  The  Feed  Bag  and  that  the 
following  is,  to  the  best  of  my  knowledge  and 
belief,  a  true  statement  of  the  ownership,  man¬ 
agement  (and  if  a  daily  paper,  the  circulation), 
etc.,  of  the  aforesaid  publication  for  the  date 
shown  in  the  above  caotion,  required  by  the 
Act  of  August  24,  1912.  as  amended  by  th; 
Act  of  March  3,  1933,  embodied  in  section  537, 
Postal  Laws  and  Regulations,  printed  on  the 
reverse  of  this  form,  to  wit: 

1.  ‘That  the  names  and  addresses  of  the  pub¬ 
lisher,  editor,  managing  editor,  and  business 
managers  are:  Publisher,  Eldon  H.  Roesler, 
6203  N.  Bay  Ridge  Ave.,  Milwaukee.  Wis.; 
EMitor,  Bruce  W.  Smith,  3605  N.  80th  St.; 
Business  Manager,  none. 

2.  That  the  owner  is:  (If  owned  by  a  corpora¬ 
tion,  its  name  and  address  must  be  stated  and 
also  immediately  thereunder  the  names  snd  ad¬ 
dresses  of  stockholders  owning  or  holding  one 
per  cent  or  more  of  total  amount  of  stock.  If 
not  owned  by  a  corporation,  the  names  and  ad¬ 
dresses  of  the  individual  owners  must  be  given. 
If  owned  by  a  firm,  company,  or  other  unincor¬ 
porated  concern,  its  name  and  address,  as  well 
as  those  of  each  individual  member,  must  be  giv¬ 
en.)  Editorial  Service  Cor^nany,  Tnc.,  1712  W. 
St.  Paul  Ave..  Milwaukee,  Wis.;  Eldon  H.  Roes¬ 
ler,  6203  N.  Bay  Ridge  Ave.,  Milwaukee,  Wis. 

3.  That  the  known  bondholders,  mortgages, 
and  other  security  holders  owning  or  holding  1 
per  cent  or  more  of  total  amount  of  bonds,  mort¬ 
gages,  or  other  securities  are:  (If  there  are 
none,  so  state.)  None. 

4.  'That  the  two  paragraphs  next  above,  giving 
the  names  of  the  owners,  stockholders,  and  se¬ 
curity  holders,  if  any,  contain  not  only  the  list 
of  stockholders  and  security  holders  as  they  ap¬ 
pear  upon  the  books  of  the  company  but  also, 
in  cases  where  the  stockholders  or  security  hold¬ 
er  appears  upon  the  books  of  the  company  u 
trustee  or  in  any  other  fiduciarir  relation,  the 
name  of  the  person  or  corporation  for  whom 
such  trustee  is  acting,  is  given;  also  that  the 
said  two  paragraphs  contain  statements  embrac¬ 
ing  affiant’s  full  knowledge  and  belief  as  to  the 
circumstances  and  conditions  under  which  st-'ick- 
holdera  and  security  holders  who  do  not  ap  >esr 
upon  the  books  of  the  company  as  trustees,  hold 
stock  and  securities  in  a  capacity  other  than  that 
of  a  bona  fide  owner;  and  this  affiant  fas'-  no 
reason  to  believe  that  any  ofiier  person,  ^so- 
ciation,  or  corporation  has  any  interest  dirert  or 
indirect  in  the  said  stock,  bonds,  or  othe-  se¬ 
curities  than  as  so  stated  by  him. 

5.  ‘That  file  average  number  of  copies  of  sch 
issue  of  this  publication  told  or  distrib- 1^> 
through  the  mails  or  otherwise,  to  paid  sube  rib- 
ers  during  the  twelve  months  preening  the  late 

shown  above  is . . . (This  inform  ioo 

is  reqifired  from  daily  publications  only.) 

ELDON  H.  ROESLF  L 
Sworn  to  and  subscribed  before  me  this  4th 
day  of  September,  1959. 

(SEAL)  FRANCES  A.  MAIXNER,  NOT.  RY 
(My  commisrion  expires  January,  1960. 

TH£  FEED  BAS-Norember,  19 '9 


96 


Advertisers  in  The  Feed  Bag 


Ab;  ott  Laboratories . 34,  35 

Ae:  jglido  Cotp . . .  90 

Alt  id  Chemioal  Corp.  —  Nitrogen  Division  .  10 

All'  )d  Industries,  Inc .  86 

All  ^  Mills,  Inc . 

Am  !rioan  Cyanomid  Co .  71 

An;  -ricon  Dehydrators  Association .  69 

Arc  ler-Doniels-Midland  Co .  49 

Ed  ard  R  Bacon  Groin  Co .  95 

Bel  e  City  Mfg.  Co . 

Bic  hemiccd  Corp.  oi  America  . 

Blc  ohford  CoH  Meal  Co . Inside  Front  Cover 

Bor  ien  Co . 

Bov. 'man  Feed  Products,  Inc .  92 

Burlap  Council  . 64,  65 

Bui  'ows  Equipment  Co . 

Butler  Mfg.  Co . • ....  37,  38,  39, 40 

Calcium  CorboiKite  Co .  54 

California  Pellet  Mill  Co .  55 

Cox  us  CSiemioal  Co .  96 

Chase  Bag  Co .  53 

Qba  Phormaceuticod  Products,  Inc . 

C-K  Processing  Co .  12 

Colby  Milling,  Inc .  94 

Columbian  Steel  Tank  Co . 

Commerded  Solvents  Corp .  47 

Com  Produces  Soles  Co . 

Daffin  Mfg.  Co .  33 

Dawe's  Laboratories,  Inc .  42 

Deutsch  &  Sickert  Co .  95 

Peder  Devoid  Oil  Co.  .  95 

Diamond  V  Mills,  Inc .  95 

Duplex  Mill  &  BUg.  Co . 19,  20 

Eastman  Chemioal  Products,  Inc . 

Ralph  Everett .  72 

Roy  Evring  Co .  17 

Farmers  Friend  Mineral  Co .  90 

Ferret  Laboratories  .  89 

Franke  Groin  Co . 


Gabrielson  Feeds  . . . 
Grace  Chemical  Co. 


Peter  Hand  Foundation  .  4 

Harshaw  Chemical  Co . 

Hayes  &  Stolz  Industrial  Mfg.  Co.,  Inc .  83 

Hess  &  Clark,  Inc.  . 

Honeggers'  &  Co.,  Inc . Back  Cover 

Hygeno  Litter  Co .  86 

T.  E.  Ibberson  Co .  78 

International  Harvester  Co . 

lute  motioned  Minereds  &  Chemical  Corp .  56 

Inte  motioned  Salt  Co .  23 

locobson  Machine  Works .  60 

I-M  Trading  Corp .  98 


Kee^  &  Co .  98 

Sp»  loer  Kellogg  &  Sons,  Inc . 

Kin;  Midas  Flour  Mills  . 

Krc  it  Bag  Corp .  45 

Lai  jdde  Feed  &  Groin  Co .  16 

La:  i  O'Lokes  Creameries,  Inc .  90 

Lee  .'h  Mfg.  Co .  31 

Me  ey  Bros.  Mill  &  Elevator  Co .  96 

Me  rk  &  Co..  Inc . 6,59,67 

Mil  Mutued  Fire  Prevention  Bureau  . 

Mil  esota  linseed  Oil  Co . 

Mo  on  Salt  Co . 

Mu-  ohy  Products  Co . Inside  Back  Cover 

My  e-Sherman  Co . 


Herman  Nagel  Co .  91 

Nationed  Distillere  Products  Co .  14 

National  Food  Co .  85 

National  Molasses  Co .  79 

Notional  Renderers  Association  . 

National  Vitamin  Products  Co .  63 

Nopco  Chemical  Co . 50,51 

North  East  Feed  Mill  Co .  96 

Oakes  Mfg.  Co.,  Inc . 

Oyster  Shell  Products  Co .  87 


Pabst  Brewing  Co . 

Paetow  Co .  94 

Pamco,  Inc.  . 

Pantez  Mfg.  Co .  83 

Chas.  Pfizer  &  Co.,  Inc . 28,  29,  77 

Prater  Pulverizer  Co .  3 

Ralston  Purina  Co . 

Rapids  Machinery  Co . 

Raymond  Bag  Corp . 

Reliance  Feed  Co . 

Rion  Crush  Stone  Corp .  79 

Roskomp  Huller  Mfg.  Co . 

Ryde  &  Co .  89 


Dr.  Sedsbury's  Lerborotories  . 

Schenley  Distillers,  Inc . 

Schutte  Pulverizer  Co . 

Seedburo  Equipment  Co .  92 

Shelby  Mfg.  Co . 

Shellbuilder  Co .  80 

C.  W.  Sievert  .  94 

Specifide,  Inc .  18 

Sprout,  Waldron  &  Co.,  Inc . 

E.  R.  Squibb  &  Sons .  75 


A.  L  Stonchiield,  Inc . 

Standard  Brands,  Inc . 

Standard  Feed  &  Fertilizer,  Inc. 

Stone  Mountain  Grit  Co . 

Stratton  Grcdn  Co . 

Strong-Scott  Mfg.  Co . 

Sunset  Feed  &  Grain  Co.,  Inc.  . 

Suttle  Equipment  Co . 

Sweet  Mig.  Co . 

Swift  &  Co . 


Thoro-Speed  Corp . 

Twin  City  Supply  Service  . . 

Ultra-Life  Laboratories,  Inc.  . . 
Union  Bog-Comp  Paper  Corp. 

Universal  Hoist  Co . 

U.  S.  Industrial  Chemicals  Co. 
Usines  Vermylen,  S.  A . 


Val-A  Co .  93 

Van  Camp  Laboratories  . 

Van  Gorp  Mfg.,  Inc . 

VyLoctoe  Laboratories,  Inc.  .  46 

B.  I.  Weller  Co .  87 

Ralph  Wells  &  Co .  88 

Wenger  Mixer  Mig.  Co .  15 

Werihan  Bag  Corp .  36 

Wertz  Feed  Products  . 

Western  Condensing  Co . 

Western  Yeevt  Co .  94 

Weston  Qectriced  Instrument  Co . . 

White  Laboratories,  Inc . . 

White  SheU  Corp . 95 

Whitmoyer  Laboratories,  Inc . . 

Wilco  Machine  Works,  Inc . . 

K.  I.  Willis  Corp .  95 

Wilson  &  Co.,  Inc . 

Winslow  Government  Standard  Scale  Works . 

Wisconsin  Agriculturist  &  Former  . 

Wisconsin  Alumni  Research  Foundation  .  91 

Woodward  &  Dickerson,  Inc . 


An  Agriculturist  Is  a  Farmer  With  a  Station  Wagon 
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You’ll  move  more  bales! 


You’ll  make 
more  s: 


DETORF 

Poultry  Litter 


SUPERIOR  GERMAN  SPHAG¬ 
NUM  PEAT  from  the  famous  De- 
torf  bogs  is  the  world’s  standard  of 
quality.  It  is  sun  cured,  uniformly 
absorbent,  springy  texture,  coarsely 
shredded  for  poultry  use.  Detorf  lit¬ 
ter  resists  packing  and  crumbling. 

NO  HANDLING  HEADACHES 
with  DETORF.  Each  bale  of  Detorf 
is  securely  packed  in  hi^  compres¬ 
sion  bales,  quality  controlled,  marked 
for  size  and  securely  bound.  Tre¬ 
mendous  production  capacity  plus 
prompt  order  handling  and  fast  uip- 
ment  insure  delivery  to  meet  your 
sales  demand. 


LIBERAL  PROFIT  MARGINS 
are  assured  by  production  econcmiet 
passed  on  to  you  in  fair  pricing. 
High  fertilizer  value  and  soil  con¬ 
ditioning  effect  when  removed 
Detorf  re-sale  value  and  create  i  re¬ 
placement  demand.  Turnover  is  rap¬ 
id  because  poultrymen  buy  fc  all 
their  litter  —  not  just  the  bui't-np 
layer. 


M. 


THE  GREATEST  GIFT... 

The  greatest  gift  to  find  under 
the  Christmas  tree  is  the  gift 
of  good  health.  You  have 
helped  bestow  the  gift  of 
health  with  Christmas  Seal 
contributions.  Medical  prog¬ 
ress  against  TB  has  saved 
eight  million  lives  since  1907. 
But  TB  still  kills  thousands 
every  year.  Send  your  Christ¬ 
mas  Seal  gift  today. 


SolOM 


eeno 


100%  condensed  fish  solubles  equivalent. 

A  dehydrated  condensed  fish  soluble  product. 

Economical  —  Uniform  Source  of  FISH  FACTORS 

Veuf 

Sol-O-Meeno  is  equal  pound  for  pound 
to  liquid  condensed  fish  solubles. 

^  DRY  —  FREE  FLOWING 


Sol-O-Meeno  is  packed 
in  40  lb.  bags,  since  40 

lbs.  per  ton  will  provide  ^ 

the  2%  level  fish  solu-  ^ 

bles  normally  recom-  ^ 

mended. 

No  Poultry  or  Swine  Peed  is  complete 
without  the  all-important 
Growth  Factor (s)  found  in  FISH  SOLUBLES. 

KEES  &  COMPANY 


327  South  LaSalle  St.  Qikago,  4,  III. 


Phone  HArrison  7-1528 


Midwest  Promotion  Croup 
Is  Actively  Underway 

Now  actively  underway  is  the  program  of 
the  Midwest  Feed  Manufacturers  associa' 
tion’s  advertising  council,  whose  key  person¬ 
nel  are  shown  in  these  two  photos.  In  lower 
view  are  the  temporary  chairmen  and  com¬ 
mittee  chairmen. 

At  left  is  O.  L.  (Dell)  Miller,  Super¬ 
sweet  Feeds,  Des  Moines,  dealer  advertis¬ 
ing;  Raymond  Van  Poucke,  Ames  (Iowa) 
Reliable  Products  Co.,  public  relations; 
W.  G.  Cook,  Walnut  Grove  Products  Co., 
Atlantic,  Iowa,  current  feed  advertising;  and 
Harvey  Bergren,  Pay  Way  Feed  Mills,  Kan¬ 
sas  City,  organization  chairman. 


The  large  group  view  shows  feed  com¬ 
pany  representatives  from  six  states  who 
met  in  Kansas  City  to  discuss  plans  for  the 
council.  Vernard  Lundin  of  Hubbard  Mill¬ 
ing  Co.,  Mankato,  Minn.,  is  chairman. 

Wedeman  Is  Swift  Texas 
Feed  District  Manager 

H.  H.  Wedeman  has  been  named  as  man¬ 
ager  of  its  Texas  feed  district,  according  to 
Swift  6^  Co.,  Chicago.  He  formerly  was 
manager  of  the  firm's  feed  mill  at  Memphis. 

Mr.  Wedeman  will  headquarter  at  Brown- 
wood,  Tex.  He  has  been  with  Swift  since 
1937,  is  an  alumnus  of  Howard  Payne  Col¬ 
lege,  and  a  marine  corps  veteran. 
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Earle  Slocum,  Murphy  District  Distributor,  John  Wyse,  owner,  and 


Myriand  Farrell,  salesman  for  Evansville  Feed  &  Fuel  Co.,  Evansville,  Wis. 

"Murphy's  gives  us  the  feeds... and  the  service 
to  meet  direct  selling  competition  head-on..." 

“SeUing  feed  today,  means  selling  a  feed  service  .  .  sales  deals,  John  says  Murphy’s  helps  him  save  his  cus- 
That’s  what  makes  Evansville  Feed  and  Fuel  Company  tomers  up  to  $20.00  a  ton. 

successful.  Owner  John  Wyse,  knows  he  must  provide  John  is  proud,  too,  of  the  field  service  he  provides, 
his  customers,  not  only  with  top  quality  feeds,  but  with  His  field  man,  Myriand  Farrell  works  closely  with 
top  quality  service  as  well.  His  Murphy  dealer  fran-  Murphy  District  Distributor,  Earle  Slocum.  They  hold 
chise  helps  him  to  do  both.  monthly  feed  meetings,  and  work  together  on  farm  calls. 

Murphy  concentrates  are  a  natural  for  John’s  cus-  John  Wyse  says,  “Resale  work  done  by  Earle  Slocum 

tomers.  Most  of  them  raise  their  own  grain,  and  with  is  as  good  as  having  another  man  on  the  payroll.” 

Murphy’s,  they  use  that  grain  to  keep  out-of-pocket  If  feed  business  is  passing  you  by  because  of  “whole- 
feed  costs  down.  Murphy’s  is  made  to  balance,  not  sale”  deals  or  “direct  selling,”  a  Murphy  franchise  is  a 

duplicate  farm  feeds.  It  supplies  the  proteins,  minerals,  profitable  answer.  You  can  get  all  the  facts  from  your 

vitamins,  and  antibiotics  livestock  need  to  stay  in  top  Murphy  District  Distributor,  or  write  to  Murphy  Prod- 


production,  and  good  health.  Compared  with  direct  ucts  Company,  Burlington,  Wisconsin. 


New  custoiners...new  bu8ines8...new  profits  With  M*  *RPHYS 

MURPHY  PRODUCTS  COMPANY.  BURLINGTON.  WISCONSIN 


STILL  AVAILABLE  FOR  GOOD  DEALERS  IN  SOME  AREAS 


No  matter  how  good  your  present  progam  is,  your  but  also  his  customers  must  have  good  breeding 
customers  must  make  money  if  you  are  going  to  be  stock,  good  equipment  and  good  housing.  Eventual- 
permanently  successful.  To  do  this  in  the  feed  busi-  ly  someone  will  sell  all  four  in  your  area  —  it  might 
ness,  a  feed  dealer  must  have  not  only  a  good  feed,  as  well  be  you! 

No  other  major  feed  company  in  J\merico  has  this  kind  of  o  progrom  to  offer  o 
dealer.  WRITE,  PHONE  or  WIRE  for  DETAILS. _ ^ 


HONEGGERS' 

HoNfxicKKS  &  Co  ,  Kkki>  A;  Fakm  Biti.dinc  Division,  Faikiu  ky.  111. 


